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Four German Co.’s 
To Enter U. S. By 
Way Of New Jerse y 


Business To Be Handled By Fire 
Office Of America, Head- 


quarters In Newark 
O. R. GERBER BRINGS THEM 


He Has Had Wide European Ex- 
perience Managing Several 
Companies There 


Rumors that German companies are 
going to re-enter the United States to 
do a direct writing business were cor- 
roborated this week by Otto R. Gerber 
of Newark in an interview with The 
Eastern Underwriter. His statement was 
that four German fire and marine com- 
panies will shortly make application to 
the Department of Insurance and Bank- 
ing of New Jersey. He said there was 
no present intention of entering this 
state. 

Mr. Gerber is vice-president of the 
Fire Office of America, whose quarters 
are in the Military Park Building, 60 
Park Place, Newark. The Fire Office of 
America was organized in August for the 
purpose of handling foreign insurance 
companies. Recently, Mr. Gerber re- 
turned from a three months’ visit to 
Europe and in Germany he lined up the 
four German companies whose names he 
does not care to make public at this 
time. 

Gerber’s Experience 

Mr. Gerber is familiar with insurance 
conditions abroad. He first entered the 
business as a semi-official with the Nic- 
derrheinische Guter-Assekuranz-Gessel- 
schaft, one of the oldest insurance com- 
panies in Germany, having been. organ- 
ized in 1839. He remained with that com- 
pany from 1913 to 1916, with offices in 
Wesel, Germany. 

He resigned from that company in 
1916 and was associated with the Man- 
heimer Insurance Co. from 1916 until 
1920. The latter part of that year he 
took charge of the “La Sicirtia” a fire 
and marine company in Milan, Italy, 
until 1922. 

During 1923 and 1924 he was man- 
ager of the Generala Fire & Marine, 
with offices in Bucharest, Roumania. The 
officials of the L’Activite Francaise, one 
of the largest French insurance compa- 
nies in France, asked him to take charge 
as general manager which he did for 
one year. He was, however, induced to 
come to Germany in the early part of 
1925 when he assumed full charge of 
the foreign department of the Assicura- 
zioni Generali Fire & Marine. In 1926 
he came to America and entered the em- 
ploy of the Marine Office of America 
in New York City where he remained 
for about eight months. 


Organized Co. Here To Represent 
Foreign Companies 
The idea of representing foreign com- 
panies in this country appealed strong- 
(Continued on page 37) 


PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 











MAKING GOOD 


For over sixty years the Equitable ‘Life of Iowa 
has been making good. 


During this period the company has been built to 
greatness through the policy of giving the best in 
insurance service to its policyholders and the utmost 
in co-operation to its field force. 


Agents representing the Equitable Life of lowa enjoy the advantage of 
friendly co-operation from satisfied policyholders and unusual sales assistance 
from the Home Office. 


Men desiring connections with a progressive helpful company 
are invited to write the Agency Department. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Moines 
1867 SIXTIETH ANNIVERSARY 1928 



































The Liberating Highroad 


Byroads may be peaceful pathways, but they do not lead to ambitious 


destinations. Fear keeps many from joining the great procession that 
moves along the highway to success. They mistakenly fear they lack 
ability, and they shelter themselves in a salaried position whose future is 
not satisfyingly bright. Life insurance salesmanship is a liberator of such 
men. Cast out fear, have faith that you are as capable as other men, learn 
how fine an opportunity life insurance provides, and then leave the by- 
way for this highway on which thousands and thousands are happily and 
safely traveling. 


Confer with the nearest Penn Mutual General Agent, or write direct 
to our Home Office, if you are ambitious, industrious, and desire success. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 

















Mutual Benefit 
Makes Four New 
Vice-Presidents 


Promotion for H. C. Hornfeck, 
David Kay, Jr., John S. Thomp- 


son and Oliver Thurman 
OTHER APPOINTMENTS, TOO 


M. W. Wilder, Jr., H. H. Allen, 
R. C. Thomson, and J. T. Van 
Doren Figure in Changes 
A number of important promotions 
were announced this week by the Mu- 

tual Benefit. 

Herman A. Hornfeck, former treas- 
urer, was elected a director and vice- 
president, succeeding the late Samuel W. 
Baldwin. Additional vice-presidents fol- 
low: David Kay, Jr. counsel; John S. 
Thompson, mathematician; Oliver Thur- 
man, superintendent of agencies. 

Milo W. Wilder, Jr., former assistant 
treasurer, was elected treasurer, to suc- 
ceed Mr. Hornfeck. Harry H. Allen, 
former assistant secretary, was elected 
secretary, succeeding J. William John- 
son, retired. Robert C. Thomson, former 
assistant comptroller, was made assist- 
ant treasurer; John T. Van Doren was 
appointed cashier. 


Careers of Men Elevated 


Herman Hornfeck entered the employ 
of the company in 1886 as a clerk. At 
various times he was connected with 
the correspondence, accounts, policy and 
finance departments. In 1912 he was ap- 
pointed assistant treasurer and in 1919 
was elected treasurer. Mr. Hornfeck is 
qualified for the responsibilities of his 
new office of vice-president, not only by 
his native ability, but also by his forty- 
two years of experience in the service 
of The Mutual Benefit. He is a director 
of the National State Bank of Newark 
and of the Firemen’s Insurance Co., 

Milo W. Wilder became associated 
with the company in 1897. In 1919 he 
was appointed assistant treasurer. Mr. 
Wilder’s thirty-one years of work with 
the Mutual Benefit have been chiefly in 
the financial end of the business, and he 
enters the office of treasurer with a 
broad background of financial experience. 
He is also a director of the Lincoln 
Mortgage & Title Guarantee Co., and of 
the National Lock Washer Co. 

Oliver Thurman was elected superin 
tendent of Agencies for the Mutual 
Benefit in 1919. His first life insurance 
experience was when he made a contract 
with the Mutual Benefit as an agent in 
Dallas, Tex. In 1904, he moved to Balti- 
more, Md., where he was associated with 
his brother who was general agent for 
the Mutual Benefit for Maryland and 
Delaware. In 1911 he entered the serv 
ice of the Phoenix Mutual Life at the 
Home Office as assistant agency man- 
ager. He was later elected an assistant 
secretary of that company, and in 19p/, 
he was appointed manager of that com- 
pany’s Boston Agency, from which post 
he resigned in 1919 to become superin- 
tendent of agencies for the Mutual 
Benefit. He has been active in the Life 

(Continued on Page 3) 
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A Winning Combination for 1925 


All 1928 Penn Mutual policies will be on new forms 
which are easily understood by the layman, emphasize 
the selling points and give to policyholders every reason- 
able benefit that should be included i in a life insurance 
policy. For example:— 


Second year cash or loan, paid up (participating) 
and extension values. 
Automatic premium lien privilege. 


Absolute control of all benefits as relates to minor 
beneficiaries, whether right to change has been re- 
served or not. 


Term policies up to 5 years with automatic con- 
version. 


Disability benefits from date of disability. Retro- 
active for six months. 


Insurance including disability, for amount greater 
than limit of disability, issued in one policy. 


Interest on death claims from date of death to date 
of settlement. 


These are but a few of the outstanding features of 
Penn Mutual policies. Add to them “M & H Service.” 
and you have a winning combination for 1928. 


“Building by helping to build.” 


McWILLIAM & HYDE 
General Agents 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 
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Officers and Staff Of 
U.S. Life At Luncheon 


HENRY MOIR IS TOASTMASTER 





Dr. Munn, Chairman, With Company 
Half a Century Talks; Company 
Adopts New Low Rates 





Henry Moir, president of the United 
States Life, presided at a luncheon of 
that company given at the Hotel Bre- 
voort on Saturday. It was attended by 
the officers and home office staff and 
clerical force. It was a pleasant affair 
not only tinged with reminiscence but 
striking new notes of the progressive 
pace the company is now traveling. Not 
the least interesting thing the company 
did during the year was to insure Col- 
onel Lindbergh during his flight over the 
country in “The Spirit of St. Louis.” 

Dr. John P. Munn, former president, 
and now chairman of the board, made a 
felicitous talk in which he discussed his 
half-century with the company. He 
seemed as vigorous as ever. Dr. Munn 
entered life insurance through the med- 
ical field and was once the personal phy- 
sician of Jay Gould and Russell Sage. 


Fraleigh’s 57 Years of Service 


While considerable of a veteran, Mr. 
Munn is beaten out on service longevity 
by Charles P. Fraleigh, vice-president, 
who has been with the company fifty- 
seven years. He was introduced for a 
short talk as were some of the other 
veterans, including Frederick Reed, with 
the United States Life fifty-one years, 
and Harry Weldon, half a century with 
the company. 

George W. Hubbell, secretary-actuary, 
characterizes himself as a comparative 
youngster, for he has been with the 
company for little more than thirty 
years. He was previously connected with 
the Mount Morris Bank in New York 
City and with the Insurance Company 
of North America. Among the clerical 
employes there are five who have served 
for thirty-one to thirty-nine years. There 
are five who have completed from twen- 
ty to thirty years there. 

Reduces Rates 

The United States Life has just adopt- 
ed new schedules of premium rates, lower 
than any they have heretofore used. Its 
regular rates for amounts of $1,000 and 
upwards have been put on the Endow- 
ment at 85 plan. On the Ordinary Life 
and Limited Payment Life plans, the 
minimum to be issued is $2,500 at pre- 
mium rates which compete with the low- 
est. The company claims that a young 
man, under modern wage conditions, can 
easily afford a premium, of $35 or $40 
a year; and that, by writing a policy for 
$2, 500 or more, there will be a big sav- 
ing in expense. Accordingly the rates 
are low, yet the agency commissions are 
not reduced. It is a “Special” policy, nor 
is there any suggestion of “super-selec- 
tion.” It is open to all applicants, can 
be offered freely by the agent because 
he gets regular first and renewal com- 
missions. 

The company has just closed a very 
good progressive year. New Business in 
direct issues is over $5,000,000—about 
$1,000,000 more than last year. In addi- 
tion, the company has reinsured the 
Third Division of the American Tele- 
graph & Telephone Life Insurance As- 
sociation, with business in force of 
$1,400,000. 

The United States Life will show an 
increase in outstanding insurance of over 
$2,500,000, also increases in assets and in 
surplus. The company is now in its 
seventy-eighth year of active business. 





JAMES H. DOW DEAD - 

James Humphreys Dow, fifty-one years 
of age, for twelve years a representative 
of the Travelers at Denver, died Decem- 
ber 29 after a short illness. Mr. Dow 
was a native of Atlanta and came to 

Denver from that city. 
F 








Now kor The Inventory 


This is a season popularly-—_and_ properly 
set aside for self appraisal. How to begin the 
New Year right, that’s the question. 


Here is one thought for the family 
man, who anticipates a year of 
success and progress. 


If he is taken away from his depen- 
dents during this period will 
they, a year hence, see safety 
and comfort ahead? 


Tell him how The Prudential’s low net cost 
policies will assure their security. 


The Prudential 


Insurance Company of America 


< 
PRUDENT SS 
L : 


HAS THE 
STRENGTH OF” 


CIBRALTAR Home Office: Newark, New Jersey 


Epwarp D. Durrrtp, President 











Gen. S. Herbert Wolfe 
Famous Actuary, Died 


END WAS MOST UNEXPECTED 





Consultant of- Many States and Compa- 
nies; Active in War Risk Bureau 
and Reinsurance 





General S. Herbert Wolfe, who occu- 
pied an extraordinary position in the 
actuarial world, having been consultant 
at various times for the United States 
Government, the state insurance depart- 
ments and the life insurance companies, 
as well as the banks, died on Saturday 
a few minutes after doctors in the hos- 
pital where he had been operated on 
said he was getting along well. A clot 
of blood reached his heart and cut off his 
life in a twinkling. 

His death was an indirect result of 
an assault made upon him in 1926 on the 
stairs of the building at 1655 Broadway, 
New York, where he had his offices with 
re brother and partner, Lee J. Wolfe. 

\ demented man who claimed to be a 
distant relative—a fact never proven— 
had demanded that General Wolfe fi- 
nance him for five years. When this 
strange request was refused he stabbed 
(;eneral Wolfe in the abdomen. A phy- 
sical condition resulted which required a 
surgical operation on Wolfe in Mt. Si- 
nai Hospital more than a fortnight ago. 


Born in Baltimore 

General Wolie got his title from his 
rank in the Officers’ Reserve Corps. He 
was born in Baltimore, the son of S. 
Baird Wolfe, and studied for three years 
at the College of the City of New York. 
Then he became an electrical engineer 
for the Brush Electrical Co. of Baltimore. 
The Brush plant burned and Mr. Wolfe 
came to New York where his father 
was connected with the United States 
branch of the old Netherland Life, newly 
started here. He joined the actuarial 
department of the Netherland Life and 
when the health of Charles Whiting, 
consulting actuary, broke down, Wolfe 
succeeded Whiting as actuary of the 
Connecticut department, which position 
he held for several years. 

His work attracted national attention, 
especialiy among state insurance depart- 
ments, and for a couple of decades noth- 
ing very important from an actuarial 
standpoint happened that he was not 
called into consultation. It would fill a 
couple of columns to describe this actu- 
arial work alone, which included his be- 
ing retained when the Union Central 
Life increased its capital stock and there 
was a joint examination by a number 
ef states. He also acted in an advisory 
capacity when the Bankers Life of Iowa 
was changed from an assessment to a 
legal reserve company in 1911. He was 
frequently called upon as an expert wit- 
ness in litigations and investigations. 

World War Work 

In July, 1913, Mayor Gaynor appointed 
him head of a committee to frame a set 
of pension laws for New York City em- 
ployes. In more recent years he had 
been engaged in efficiency survey work 
for various companies, including the Pa- 
cific Mutual, The Prudential and the Re- 
liance Life. He had been chief actuary 
for a number of casualty companies, in- 
cluding the United States Casualty, 
Ocean and Globe Indemnity. 

When the World War started he be- 
gan an agitation to enlist the service of 
men over forty years old for government 
work, beginning with a meeting he 
called in the offices of the United States 
Casualty. Later, he was made captain 
in the Officers’ Reserve Corps. Called 
to Washington by Supreme Court Justice 
Brandeis, he took part in a conference 
in his office, attended by Julia C. La- 
throp, chief of the children’s bureau of 
the Department of Labor, and others in- 
terested in sociological work. He was 
sent to Canada where he made a report 
to the United States Department of La- 








bor, children’s bureau, on the care of 
dependents of enlisted men in Canada. 
Later, he was transferred to the War 
Department to look out for the interests 
of the government in the insurance end 
of the building of sixteen cantonments 
each of which would accommodate 40,000 
and 50,000 men and which had to be fin- 
ished in sixty or ninety days. 
European War Risk Office 

He became one of the earliest advisers 
of the Wilson Cabinet in the formation 
of the War Risk Insurance Bureau, tak- 
ing part in all the conferences. A num- 
ber of prominent actuaries came to 
Washington at his invitation to confer 
with Secretary McAdoo and _ others. 
Next he was detailed to France to pre- 
pare a report on the care of dependents 
of enlisted men in Great Britain and 
France, similar to that which he pre- 
pared for Canada. He sailed in the 
fall of 1917. 

While abroad he conferred with a 
number of the most important British 
officials. He met many other notables 
there, including having a breakfast with 
H. G. Wells, the famous novelist. Sec- 
retary Lansing directed him to organize 
and put into operation the European War 
Risk Insurance Bureau. He did this un- 
der General Pershing. In an interview 
with General Pershing he sold him the 
limit of $10,000. 

In November, 1917, he started a school 
of instruction on life insurance there, 
breaking in a number of lieutenants and 
explaining the life insurance proposition 
so they could in turn explain war risk 
insurance to others. One week, through 
his efforts, $120,000,000 worth of insur- 
ance came into force on soldiers abroad 
in France. In January, 1918, he was 
made a major, later a colonel and in 1921 
was appointed Brigadier General in the 
Officers’ Reserve Corps. He _ received 
the Distinguished Service Cross, the 
Cross of the Legion of Honor and the 
Masonic Peace Medal issued by King 
George. 

When the Military Order of the World 
War was formed, General Wolfe became 
head of the New York City order. 

Reinsurance Deals 

Some of the most important reinsur- 
ance deals in the insurance business were 
negotiated through the medium of S. 
Herbert and Lee J. Wolfe, the most im- 
portant being the sale of the control of 
the Missouri State Life to Rogers Cald- 
well. The reinsurance deals extended 
over a period dating back to the taking 
over of the Sun Life of Louisville by the 
Metropolitan. Lee J. Wolfe joined his 
brother twenty-five years ago and he will 
continue the business. 

The funeral was held in the Ethical 
Culture Society Building in Central Park 
West. Memorial talks were made by Dr. 
John L. Elliott and Dr. D. S. Muzzey. 
There was a color guard from the Am- 
erican Legion, Greenwich Village Post. 
Among the prominent insurance men 
who attended the funeral were William 
J. Graham, second vice-president of the 
Equitable Society; Henry Moir, presi- 
dent United States Life; Leon S. Senior, 
Compensation Rating and_ Inspection 
Bureau, and C. S. S. Miller, North Brit- 
ish & Mercantile. 





MASON SENDS NIGHT GREETINGS 

Dewey R. Mason, new general agent of 
the Aetna Life with offices in the Penn- 
sylvania Building at West 34th street, 
New York, has always put a substantial 
amount of business upon the books of his 
company. He took hold of his new job 
officially on January 1. Simultaneously 
with the opening of his new agency Mr. 
Mason sent a night letter to about 200 
of his friends and acquaintances in the 
insurance business extending New Year’s 
greetings and also announcing that he 
would keep open house at his offices 
during the holiday week. 





J. J. PARKS MONTH 
January is James J. Parks’ month with 
the Missouri State Life. He is vice- 
president of the company and is 77 years 
old. 
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TO DEDICATE ANNEX 





One Feature of Big Convention of Union 
Central in Cincinnati On 
January 16-17 


Co-incident with the dedication of the 
new home office annex building, the 
Union Central Life will hold a company 
convention in Cincinnati, Jauary 16 and 
17. It is expected that about 500 agents, 
general agents and guests will attend the 
sessions. 

The convention program has been 
planned along the lines of a regular sales 
conference. Sales demonstrations, sug- 
gestions, discussions and similar features 
will be of practical working value to 
every agent in attendance have been ar- 
ranged to follow the opening address by 
President John D. Sage. 

The greater part of the program will 
be presented by agents and _ general 
agents rather than by home office offi- 
cials. The officers of the company will 
generally limit themselves to the dis- 
cussion of developments in - company 
practice and policy. 

Two unusual features have been incor- 
porated into the program. One is a talk 
on “Why I Believe in the Life Insurance 
Business,” by an agent’s wife, and the 
other, a working session for agents, con- 


PREPARING FOR CONVENTION 





Fraser Agency, Connecticut Mutual, to 
Charter Car to Glacier National 
Park in August 


The Fraser Agency of the Connecticut 
Mutual Life is already preparing for the 
company’s annual convention which will 
take place at Glacier National Park, 
Montana, about the middle of next 
August. 

This convention is for leaders who do 
a business of $10,000 in premiums or 100 
paid-for lives in the course of the year. 
The Fraser Agency expects to have a 
private car which will make the trip to 
the scene of the convention without a 
change anywhere along the route. Gus 
Gottlieb and M. A. Schwartz, crack pro- 








ducted by James Elton Bragg, manager 
of the Philadelphia agency of the Union 
Central. 

The day sessions will be devoted to 
business, and the night of January 16 is 
to be dedicated to entertainment. The 
banquet which is to be held at the Gib- 
son Hotel will be followed by a musical 
program, minstrel show, dancing, etc. An 
afternoon tea for the wives of agents is 
a!so scheduled. 





ducers of the agency, have already quali- 
fied for the convention. 


After August 15, the date of the main, 


convention, a series of sales meetings will 
be held from time to time at the home 
office for first year men who write in 
the neighborhood of $2,000 in premiums. 
This provides an opportunity for new 
agents to meet the home official officials 
and get acquainted with the workings of 
the home office. 

The company will offer silver loving 
cups for the greatest amount of paid for 
business, the greatest number of lives 
and also for the best renewal record. 
Last year the Fraser Agency won three 
of these cups. 





President James Lee Loomis of. the 
Connecticut Mutual Life this week made 
the following statement to the general 
agents of that company regarding the 
1927 business. It was in the form of a 
New Year’s message: “Paid business, 
$114,400,000 representing at 8% gain over 
last year. Insurance in force represents 
a gain of over sixty-nine millions sub- 
stantially meeting the program an- 
nounced iast year. Mortality about 
52Y%%. Our congratulations and appre- 
ciation upon the results of 1927. Best 
wishes and renewed confidence for 1928.” 














Insurance Trust. 
subject most vital to him—his family. 


whole question of adequate protection. 


BEVERLEY DUER 








A NEW INTERVIEW WITH 
AN OLD POLICYHOLDER 


HE old policyholder will be interested in the Life 


interview or as a result of it, consultation and confer- 
ence with the Trust Department of this bank on all 


phases of the Life Insurance Trust are available to 
underwriters. 


National Bank of Commerce in New York 


TRUST DEPARTMENT 


C. ALISON SCULLY 
Vice-President 


Trust Officers 


It is a new discussion of the 
It reopens the 
It shows the 


necessity for more insurance. As a preliminary to the 


MELVILLE W. TERRY 
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More Than 50% of Lives 
Were Under Age of 32 


MEETING OF NORTHWESTERN 





President Van Dyke Addresses Agents 
Here; Best Agents Are Brought in 
By Other Agents 





President William D. Van Dyke of the 
Northwestern Mutual Life was the prin- 
cipal speaker at the opening session of 
the thirteenth annual convention of the 
New England, Middle Atlantic and South 
Atlantic States of the Northwestern Mu- 
tual Life at the Hotel Pennsylvania here 
this week. Norman R. Hill of Williams- 
port, Pa. former minister, who paid for 
$1,500,000 in 1927, was in the chair at the 
opening session. Among those present 
were representatives of the Bristol 
agency in New York City which agency 
beat out last year by half a million in 
paid production; and the Taylor agency, 
Philadelphia, which paid for four and a 
quarter millions last year. 

President Van Dyke said that of the 
$340,000,000 paid for by the Northwest- 
ern last year about 35% was credited to 
the agencies meeting here this week. In 
his talk he stressed the value of system. 
Life insurance, he said, embodies the 
trinity of thrift, protection and service 
and he dwelt on each. He declared that 
success does not merely happen; neither 
does failure. Both can be explained 
easily when put under analysis. Haphaz- 
ard methods never produce efficient re- 
sults. Both are the result of rigid laws. 
Life insurance is a necessity, not a lux- 
ury. Yesterday the insured was said to 
be a gambler. Today the uninsured is 
the gambler if he risks his all to save 
his small premium. A salesman must 
get and keep in touch with the times 
or he is playing luck against immutable 
law. Life insurance is not bought today 
on a competitive basis but is sold almost 
entirely by personal service. 

An Agent Who Keeps Close Tab 


On Himself 


One of the talks on Tuesday which 
attracted the closest attention was E. H. 
Earley’s description of how he keeps 
track of his time and calls, and invests 
part of his income in putting his business 
on a solid and growing basis. He has 
3,500 ‘names in a master file and_ last 
year wrote for the W. F. Atkinson 
agency 111 lives for $1,224,000. He so- 
licited 269 days of the 365 days last year, 
making 3,103 calls for 481 interviews. In 
explaining his business since 1923 he said 
that 31% came from cold canvass; 19% 
from college contacts; 17% from endless 
chain; 14% from other friends; 11% from 
college cold canvass; 7% from leads, and 
1% from children. He is a Dartmouth 
man and few classmates from that col- 
lege have escaped his contact. : 

Gustav C. Wuerth of the J. I. D. Bris- 
tol agency, New York, gave a most illu- 
minating talk on program insurance. He 
said that program insurance needs close 
follow-up as conditions are constantly 
changing and an agent is not doing his 
duty unless he keeps the program up- 
to-date. He is against the featuring of 
any particular style of insurance selling 
as all of them are good and none should 
be neglected because of too much em- 
phasis on the other. 

Where Agents Come From 


W. Ray Chapman, assistant superin- 
tendent of agencies and in charge of edi- 
torial and statistical work, said the best 
way to get new agents is through old 
agents, and he argued against any agent 
putting a stone wall fence about himself 
of his agency in keeping new men from 
entering the fold. Young men who will 
make good agents are particularly desir- 
able. He took 1,000 leading producers 
of the company and told from where 
they came before going with the North- 
western. In brief, the figures follow: 
Salesmen furnished 17% of the former 
field; professional men 12144%, of whom 
one-half were teachers; 10% came from 
the student class; 10 2/10% from ac- 








furthered in 1928. 


2118 Pennsylvania Bldg. 








MANY, MANY THANKS! 


The gracious letters, personal calls and honest-to- 
goodness business, which have welcomed this new 
General Agency to the Metropolitan field, doubles 
- its obligation to work hard—and intelligently—that 
the common cause of better underwriting may be 


DEWEY R. MASON, General Agent 
Life, Accident and Group Insurance 
JETNA LIFE INSURANCE COMPANY 


CHICKERING 6270 


225 West 34th Street 

















countancy, bookkeeping and clerkship; 
10% from the clothing business; more 
than 9% were executives; 8% were from 
the banking business, and 3% were pub- 
lic officials. 

Of Northwestern Mutual Life agents 
88% are married and 91% have depend- 
ents. All but 1% carry life insurance. 
Of new lives written last year 52% were 
under age 32. 

Percy H. Evans of the home office 
talked on “Character in Life Insurance”; 
Royal S. Goldsburg of Pittsburgh pre- 
sided at a business insurance clinic. 
Charles H. Parsons, superintendent of 
agents, had as his subject, “Vision and 
Opportunity.” Vice-President M. J. 
Cleary was not at the convention. 

The Banquet 

Edward S. Jordan, president of the 
Jordan Motor Car Co., was the leading 
speaker at the banquet on Tuesday night 
in the ballroom of the Hotel Pennsylva- 
nia. 


K. OF C. MUTUAL STRONG 





Writes Life Policies Up to $5,000; Has 
$259,211,374 in Force; Very 
Favorable Experience 
That the insurance division of the 
Knights of Columbus is in a good finan- 
cial condition was indicated by the re- 
port of Commissioner Dunham of Con- 
necticut, made after the triennial exam- 

ination of the society. 

The report states that on September 
1 the organization had an insurance 
membership of 238,607, carrying insur- 
ance of $264,449,057.33. The admitted 
assets of the society on December 31, 
1926, amounted to $24,850,005.63. Mortu- 
ary assessments collected during the 
year were $2,672,572.98, and the expense 
dues amounted to $961,470.39. Death 
claims paid totaled $1,761,000. 

The amount ‘of insurance in force De- 
cember 31, 1926, was $259,211,374.33. 





























“Joe, why don’t you give up the insurance business and take 
that job I offered you?” 


“Listen, old man, you can’t tempt me with any salary. In 
just three months I’ve doubled my last year’s income by sell- 
ing Perfect Protection for the Reliance Life.” 


A. G. Ruben, Leon Errol 
Visit the Mutual Life 


FAMOUS “SOUSE” ACTS PART 





Shocks Committee by Stumbling Over 
Furniture; Then “Sobers Up” 
and Gets $250,000 Line 





A. G. Ruben, the amazing young life 
insurance agent in New York City who 
in less than four years’ time has put 
about $8,000,000 in life insurance on the 
books of the companies, paid for $3,- 
768,000 in 1927. His latest achievement 
has been to write a policy of $1,000,000 
Ordinary life on Harold Franklin, presi- 
dent and general manager of West Coast 
Theatres, a chain of 275 motion picture 
houses. Mr. Franklin is thirty-cight. 

Many of the leading stars of the 
movies have been written by Mr. Ruben, 
and on three of them, Harold Lloyd, 
Thomas Meighan and Lewis Stone,. he 
got the limit of $200,000 in the North- 
western Mutual. He has written Colleen 
Moore four times and John McCormick, 
her husband and manager, twice. He 
wrote $250,000 of the last insurance taken 
out by Will Rogers who is now carry- 
ing $1,700,000 personal insurance while 
the Pathe people took out $1,500,000 
more on Rogers. Others he has writ- 
ten include Leon Errol, Doris Kenyon, 
Corrine Griffith, Anna Q. Niellson (three 
times) and Lloyd Hughes (seven times). 
Hughes is a “juvenile” who is 28 years 
old. ‘Harry Langdon and ‘Billie Dove 
are clients. 

Leon Errol an Actor Off and On 
the Stage 

Leon Errol, famous musical comedy 
comedian and motion picture star, has 
$500,000 insurance and he figured in one 
of the most interesting experiences which 
Mr. Ruben has had, not only’ in’ sell- 
ing insurance to movie people, but in 
showing the companies that they aré 
good risks. Leon Errol is ‘a’ famous 
“professional drunk,” the funniest drunk 
on the stage, and like many comedians 
he acts in character off the stage with 
the result that in some of the clubs 
around New York the attendants have 
got the idea that Mr. Errol is a heavy 
drinker, which he is not. When $500,000 
of insurance was applied for by’ Mr. 
Errol, some of the companies turned him 
down after reports of the inspection de- 
partments said that he drank to excess. 
Mr. Ruben knew that this was false 
and he asked the inspection committee 
of the Mutual Life if he could not bring 
Mr. Errol down to prove it. 

The interview was granted. The 
comedian entered the room where the 
committee was meeting, staggering all 
over the place, bumping into furniture 
and knocking over a chair. The com- 
mittee was shocked and indignant that 
Mr. Errol should enter the room in this 
condition. All the drunken men they 
had ever seen could not-hold a candle 
to Mr. Errol. After a few moments the 
comedian informed the committee that 
he was kidding it and that he> was as 
sober as any man present, which he was 
soon in a position to demonstrate. He 
got a $250,000 line with the Mutual. 
Seventeen Year Old Girl Gets: $175,000 

Another interesting case closed by Mr. 
Ruben was $175,000 on a seventeen-year- 
old girl. This was Mollie-O’Day, playing 
with Richard Barthelmes in “The Patent 
Leather Kid.” 

Mr. Ruben said he has never written 
a motion picture star without being per- 
sonally convinced that the star should 
have the insurance and that the compa- 
nies should carry it, and has been willing 
to go to the mat with inspectors to win 
this point. 

His father runs a string of 150 theatres 
in Minnesota, Wisconsin, North and 
South Dakota. A. G. Ruben went to St. 
John’s Military Academy in Minnesota 
and started business in the automobile 
line. The vice-president of a bank with 
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which he was doing business had a nep- 
hew who was in the insurance business 
and who was a friend of Mr. Ruben’s. 
Mr. Ruben started out to get the local 
agency of the Lincoln car. He agreed 
with the nephew of the banker that if 
he got the agency they would go into 
partnership in the automobile business, 
and if he did not they would go into the 
insurance business. He did not get the 
Lincoln agency and thus became an in- 
surance man. 


Paid for $5,243,000 in 1926 


He started with The Prudential. After 
about six months, during which he wrote 
over $600,000, he joined the Northwest- 
ern Mutual. In 1926 he wrote $5,243,000, 
$1,700,000 of which was in the North- 
western. About that time he began to 
write executives and others of the movie 
industry and made eleven trips to New 
York in one year. 

He decided this was spending too much 
time in traveling East, and so decided 
to move to New York. He does a lot 
of traveling at that, as he is leaving for 
the coast next week. 

Mr. Ruben’s office is in the Paramonnt 
Building. He said to The Eastern Un- 
derwriter this week that 60% of his busi- 
ness in 1927 was outside of the motion 
picture industry. He gives much of the 
credit for his success to Ralph Hambur- 
ger, general agent of the Northwestern 
Mutual in Minneapolis, under whom he 
worked for two years. 





KEMMERER HEADS MONEY ASS’N. 





Princeton Professor Made President; 
E. W. Kopf. Metropolitan Life, 
Treasurer; Fiske, Honorary V.-P. 

At the annual meetine of the Stable 
Monev Association held last week jn 
Washington, TD. C., Prof. E. W. Kem- 
merer of Princeton Universitv§ was 
elected president of the association and 
Edwin W. Kopf of the Metropolitan 
Life was made treasurer. Other officers 
elected were: vice-president, Henrv A. 
Wallace, “Wallace’s Farmer.” Des 
Moines: treasurer. Warren F. Hicker- 
nell, Alexander Hamilton Institute. and 
executive director Norman T.omhbard. 
Halev Fiske, president of the Metronoli- 
tan Life, was one of the twelve honor- 
ary vice-presidents elected. The execn- 
tive committee is made n ac follows: 
The officers and Tohn F_ Rovenskv, 
Bank of America. New York, nast nrec- 
ident: B. H. Beckhert. Columbine Uni- 
versity: Lawrence Chamberlain. invect- 
ment hanker. New York: Georee W 
Edwards. Collesce of the Citw of New 
Vork: Irvine Fisher, Vale TIniversitv: 
Willford T. Kiroe, New York University: 
Harry W. Laidler, Teacne for Tndustrial 
Democracv, New Vork: Tehn Mondv, 
Moodv’s Investers Service. New Vor: 
and Arthur W. Toashv nresident Equit- 

able Trust Co.. New Vork. 

Prof. Kemmerer. in accentine the 
nresidencv. spoke in nart as follows: 
“During the vear 1978 T hone we can 
be ai virorons educational ascaciation., 
dedicated solelv to orr formally on- 
nounced purpose namelv: “To nramote 
stabilization of the nurchosine newer of 
monev bv spreadinoe underctanding of 
the serjons evils attending wide Ffiietia- 
tians in the nrice level af the neevent- 
ahilitv of such fluctiotions and «£ the wo- 
riane methods nrannced far ctahilizatinn ’? 
Tr this end we want ta co-anearate with 
all ather oeencies that heliewe in eur 
renev ctabilization and we mact earnect- 
hy jnvite snegectiang fram them ace to 
how we mav hect work tovether in a 
great human welfare canse.” 

OPFNS SFATTI.F. RRANCH 

The American Geeviee Ruresn. which 
corgns exclinwela: Ihe lnentanie carens- 
sing that are members af the Ameoriron 
T fe Carvention, wil] an Tenuaeu 2 anen 

now hranch officer in Seattle Wack 
@ R Shields. wha has heen a chief tne 
enector far the American Service Pa- 
ren, will he in direct charge of the Se- 
attle branch office. 


Doremus Has Been 
With Guardian 40 Years 


ONCE WITH CO. IN MONTANA 





Made Manager Of Agency Here Thirty- 
Six Years Ago; Company Pays 
Him A Tribute 
Frederic S. Doremus, manager of New 
York D agency of the Guardian Life, 
has spent forty years with that company. 
Thirty-six years of that time has been 
as an agency manager. After being edu- 
cated at Peekskill Military Academy in 
this state he became an agent; then 
state agent of the Guardian in Mon- 
tana. He was brought to New York in 
1891 to assume direction of the com- 
pany’s metropolitan department. He 
paid for $500.000 his first year as man- 
ager. In 1927 the office did in excess 
of $5,000,000. He las twenty-four full- 

time representatives. i 

In commenting upon Mr. Doremus the 
Guardian Life says in its agency publi- 
cation: 

“The name of Doremus is closely 
linked with the history of the Guardian 
from the company’s inception in 1860. 
When the doors were first opened for 
business on’ April 10 of that year, in the 
companv’s employ was a young man 
named Cornelius Doremus. On January 1, 
1898. this young man had risen to the 
presidency of the company, the second 
man to fill that office. With his passing 
in 1918, the Guardian-Doremus associa- 
tion was carried on by his son, manager 
Frederic S. Doremus. 

“Tt is a source of genuine pleasure and 
pride to look back over the lone years 
of happy relationship with Manager 
Doremus, and in reviewing the tremen- 
dous growth of our company during this 
neriod, to note the extent to which Mr. 
Doremus and his agency have figured in 
this progress. We are most hapnv to 
extend to him, on behalf of the officers 
and directors of the Guardian, the Field 
Force, and the personnel of the home 
office, our sincere appreciation of his 
loyalty and friendship, and to tender him 
our heartiest congratulations on_ this 
memorable cccasion.” 








EFFECTIVE RECENT CHANGES 


The recent chanses inaugurated by 
the Metropolitan Life whereby two new 
territories were created to be presided 
cver by two new =  stiperintendents of 
agencies, and the further change in the 
establishment of two geographical divi- 
sions to be looked after by Second Vice- 
Presidents Miller and Fiske were 
broucht about by the very urgent neces- 
sitv for larger and better supervision. 

The business of industrial insurance 
has grown to such an extent, and the 
Metropolitan staff and industrial dehit 
has increased so enormously within the 
last five years that this step was essen- 
tial. 

The Metropolitan has in mind to in- 
troduce a very strenuous program for 
conservation of Industrial business 
within the new year, and every effort 
will be made to keep business on the 
books. The company feels that the out- 
look for the new year is excellent. 





George Washington Life 


Insurance Company 
Charleston, W. Va. 


presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 
agents. 

The State of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 

Address: 
ERNEST C. MILAIR 
Vice-President and Secretary 
























































For over 35 years, Monday has been Bulletin Day 
among Nylic Agents everywhere, the mailing of the 
Bulletin being timed to reach every agent from 
Maine to California, from Canada to the Gulf of 
Mexico, on Monday morning. 


SUA TRONTNONONONG) zi 
5 NYLIC INCENTIVES and AIDS TO SUCCESS $ 
5 - |e 
q The Bulletin : 
Ei (]MONDAY MORNING! : 
} S 

| 
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q A punctual start for the week means so much! A 
fresh, constructive idea, or an old one in a new 








dress, helps to begin Monday’s work promptly, and 
to carry on through another six-days with energy 
and enthusiasm. 
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DDI AID DAA DIDIADIT 


Every Monday morning Nylic Home Office renews 









The Bulletin has become an institution. 


©, its contact with the agent through the Bulletin, 

=. which carries some helpful message derived from 

2 -practical experience, forcefully and attractively ex- 
4 pressed : 
2 ‘ZS 
5 A Word of Inspiration. ‘Zz 
> A Plan of Systematic Work. an 
nS) A Sound Life Insurance Thought. SI 
= A Story of Life Insurance Service. S 
= An Effective, Usable Sales Suggestion. Su 
=z A Record of Some Fellow Agent's Success. @ 
Zh a 
ry es > 
a q The cumulative effect of these weekly Messages < 
= from Nylic Officers, who “‘talk the same language” “ 
=z as the agent, is stimulating to the individual and to - 
Ka the collective body of agents. “a 
= Bi 
>) S 
Si 


Life-insurance-wise it is, for Nylic men, what his 
daily paper is to the business man: he “couldn’t 
begin the day right without it.” 
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“Is it any wonder that meas- 


ured by usual standards, 


Nylic agents are indus- 


trious, persistent, satis- 
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Agency Building Year 
Of Penn Mutual Life 


FIVE REGIONAL CONVENTIONS 





They Will Be Held in Atlanta, Phila- 
delphia, Chicago, Kansas City 
and San Francisco 





The Penn Mutual’s agency expansion 
plans have been completed, and Vice- 
President H. D. Hart, and other mem- 
bers of the home office staff will present 
them to the company’s general agents at 
five regional meetings to be held in Feb- 
ruary and in the first days of March. 
Each meeting will be of three days’ dura- 
tion, and will be attended by President 
Law and some members of the home 
office staff. 

The agency expansion program is far- 
reaching. The general agents will be 
supplied at these meetings with tested 
methods for finding agent prospects, and 
for turning the desirable ones into ap- 
plicants for Penn Mutual contracts. The 
new educational system will be thorough- 
ly explained. Additional methods for 
procuring new business will be shown. 
Improvements in -agency management, 
designed to create uniformity of system 
and routine will be detailed. 

The Penn Mutual is calling the new 
year “Agency Building Year,” and it is 
expected that the general agents will im- 
mediately on returning to their homes 
begin to put the new plans into opera- 
tion. 
all along the line, from month to month. 
The agency expansion is to be numeric- 
ally by bringing in new agents, and edu- 
cationally by increasing sales power 
through the educational course. The 
Penn Mutual Field organization in re- 
cent years has made many _ forward 
strides. These new plans of Vice-Presi- 
dent Hart will give a new and strong 
impetus to progress. 

The first meeting will be held at At- 
lanta, February 6, 7 and 8, and invita- 
tions have been sent to the twenty gen- 
eral agents in that region. 

The second meeting will be in Phila- 
delphia, February 13, 14 and 15, and in- 
vitations have been sent to the forty- 
five eastern general agents. 

The third meeting will be in Chicago 
on February 27, 28 and 29, and the thir- 
ty-two general agents in that territory 
have been invited. 

The fourth meeting will be at Kansas 
City, March 1, 2 and 3, and the nineteen 
general agents in that field have been 
invited. 

The fifth meeting will be at San Fran- 
cisco, March 8, 9 and 10, and the twelve 
western general agents have been in- 
vited, 





CROSS COUNTRY RUN CONTEST 

The Mervin L. Lane Agency of the 
Equitable Life Assurance Society has 
just started a unique contest known as 
the “Cross Country Run Contest” de- 
vised for the purpose of stimulating pro- 
+ duction during the first three months of 
the year. The agency has been divided 
into two teams, and instead of selecting 
the personnel of these teams on the ba- 
sis of production, as in previousj years, 
the agency has divided itself automatic- 
ally into one team of bachelors and one 
team of married men. E. A. Tobias is 
the captain of the benedicts and A. Laib- 
son is the captain of the bachelors. The 
bachelors have been penalized (as is only 
proper) as there are only fourteen indi- 
viduals on that team and they are out 
to beat seventeen of the married mem- 
bers of the organization. Progress in 
the contest is being indicated on a very 
large chart displayed in the agency of- 
fice which shows the principal cities 
across country, it being necessary for a 
team to pay for $50,000 in order to move 
from one city to another. The chart 
not only indicates the progress of the 
teams, but also shows individual prog- 
ress of team members. Weekly bulle- 
tins are being mailed to the members of 
the agency who have enrolled for the 
contest. 














Pennsylvania 














There will be a careful check-up- 


Provident Mutual. | 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 





Founded 1865 

















HOLD CHRISTMAS PARTY 





Connecticut General Gives Service Pins 
and Gold Pieces to Employes 
For Lengthy Service 

At a Christmas party giveri by the 
Connecticut General at the home office 
President Robert W. Hamilton present- 
ed service pins and gold pieces to em- 
ployes who had been with the company 
forty, twenty-five, fifteen and ten years. 
Frederic H. Forbes was the only recip- 
ient in the forty year class. 

Vice-President Cole also announced 
the winners of a contest which was held 
last Fall among the company’s employes 
for the most valuable suggestion which 
would increase the efficiency in working 
methods. Miss Julia Bronson was award- 
ed first prize while the second prizes 
were won by W. D. Burr and Frederick 
Wallace. It was announced at the party 
that one additional day of vacation a 
year would be granted for each five years 
of service. 


CALKINS MADE SECRETARY 





Assumed That Post With J. M. Riehle 
& Co. This Week; With Firm 


For Fifteen Years 
Ralph M. Calkins, who some fifteen 
years ago started as a placer in the of- 
fice of the John M. Riehle & Co., Inc., 
80 John street, New York City, was 
elected secretary of the company on 
January 1. Mr. Calkins has been man- 


ager of the organization for twelve years. 

The other officers of the corporation 
are John M. Riehle, president, and Theo- 
dore M. Riehle, treasurer. 





MADE STATE MANAGER 
R. S. Randerson has been appointed 
state manager of Oklahoma for the Fed- 
eral Life of Chicago, succeeding the late 
Tom J. Wood, who held the position for 
fifteen years. 











figures. 


December 31st 


touch with him. 








OUR PROGRESS— 
YOUR OPPORTUNITY 


N recent years The Guardian has experienced a rapid 
growth, the extent of which is suggested in the following 


New Business Paid For $35,431,368 
Business in Force on 


Progress such as this is evidence of the efficiency and pro- 
ductivity of the methods provided for our field force. 

We have openings at present for managers in several estab- 
lished territories where we are making plans for development 
consistent with our general increases. 


This may be your opportunity, especially if your training, past 
record and personal finances equip you for managership of an 
established agency. Write in confidence, stating your age, his- 
tory and territory preferred. All details must be given in your 
letter. If not interested yourself, perhaps you know someone 
who might be. We'd appreciate it if you would put us in 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
60 UNION SQUARE, NEW YORK 


1922 1926 


$ 71,812,005 


$206,310,800 $333,042,886 




















J. M. Holeombe’s School 
to Hold N. Y. Sessions 


DATES ARE JANUARY 23 TO 26 








President P. ‘M. Fraser of New York 
Life Underwriters Association An- 
nounces Three Day Program 





President P. M. Fraser of the Life Un- 
derwriters’ Association of New York an- 
nounces that he has been able to bring 
to New York for a period of three days, 
January 23 to 26, the Managers’ School 
conducted by the Life Insurance Sales 
Research Bureau of which John Marshall 
Holcombe, Jr., is manager. 

The purpose of the school is to bring 
before managers, general agents and su- 
pervisors a clearer picture of their job. 
This has been made possible by the Bu- 
reau’s intimate study of more than six 
hundred agencies. 

The course which is a highly concen- 
trated one and includes written examina- 
tions, will cover the following points in 
its curriculum: 

Securing Agents: A picture of the 
man you want, where he may be found; 
the selection process; how to bring men 
into life insurance (actual demonstration 
by managers). 

Training: Preliminary training, office 
and field instruction; actual plans in suc- 
cessful use. 

Financing: What financing accom- 
plishes, substitutes for financing; pit- 
falls to avoid. 

Supervision: The purpose of supervi- 
sion, personal contacts; office and field 
supervision, practical methods. 

Stimulation: Group enthusiasm, agen- 
cy meetings, contests, good and bad use 
of bulletins, letters, etc. 

Conservation: A fundamental prob- 
lem, prevention versus reinstatement, an- 
ticipating waywardness, why business 
lapses, factors in persistency. 

The Office: Its place in the agency 
structure, service to agents, records and 
how to use them. 

The Manager: Personal growth; ar- 
ranging the plan to fit an individual con- 
dition; the ingredients of leadership. 

Who Is Eligible 

Any general agent, manager, supervi- 
sor or district agent of a life insurance 
company which is a member of the Bu- 
reau is eligible for enrollment in the 
Managers’ School. 

The tuition fee is $40. This is the only 
expense except for hotel accommodation, 
etc., which is borne by each student. 
Each Managers’ School is under the per- 
sonal direction of John Marshall Hol- 
combe, Jr., who is assisted by other 
members of the staff of the Life Insur- 
ance Sales Research Bureau. 





R. H. KEFFER’S GOOD MONTH 

The R. H. Keffer Agency of the Aetna 
Life, 100 William Street, New York, 
wrote a total business of $4,318,000 dur- 
ing December, 1927. This represents the 
best month that the agency has had 
since Mr. Keffer took charge last Sep- 
tember. The paid for business of this 
agency during the year 1927 was $42,- 
046,136. 

George Eichmeyer, one of the full time 
agents of the 100 William street office 
during the past three years, has been 
added to the brokerage service of the 
Keffer Agency and will devote all his 
time to giving service to the broker. Mr. 
Eichmeyer has had a successful record 
as a full time man. 





$20,000,000 IN 1927 
The Herman C. Hintzpeter Chicago 
agency of the Mutual Life of New York 
has passed the $20,000,000 mark in new 
business for 1927. The agency was es- 
tablished in January, 1926, and in its 


two years of existence has paid for 
$36,000,000. Since October of this year 
it has written $2,000,000 a monh. 
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Four New Vice-Presidents 


Of Mutual Benefit Life 























DAVID KAY, JR. 


























HERMAN HORNFECK 




















OLIVER THURMAN 


JOHN S. THOMPSON 


Mutual Benefit Appointments 


(Continued from page 1) 


Agency Officers Association and in the 
Life Insurance Sales Research Bureau. 

David Kay, Jr., came to the company 
in 1900 as attorney. In 1907 he was ad- 
vanced to the office of associate counsel. 
In 1913 he was made the company’s 
counsel, which office he has held since 
that time. 

John S. Thompson was elected mathe- 
matician of the Mutual Benefit in 1926. 
He was born in Ontario, and attended 
Toronto University, where he obtained 
his master’s degree. He is by examina- 
tion a Fellow of the Actuarial Society 
of America, of the Institute of Actuaries 
of Great Britain, and of the Faculty of 
Actuaries in Scotland. In the Actuarial 
Society of America he holds the office 
of secretary. He entered the office of 
the Mutual Life immediately after grad- 
uation from Toronto University in 1905, 
and at the time of his election to the 
office of mathematician of the Mutual 
Benefit he was associate actuary of the 
Mutual Life. 


Harry H. Allen left the field of educa- 
tion in 1915 to enter the employ of the 
Mutual Benefit. His early work with 
the company was in the methematical 
department. In 1920 he left the Home 
Office and became an agent of the com- 
pany at Buffalo. In 1922 he returned 
to the Home Office, and shortly there- 
after was transferred to the agency de- 
partment. In 1924 he was appointed an 
assistant secretary, in charge of person- 
nel work. 


John Van Doren entered the Service 
of the company in 1892. For many years 
his work has been in the finance de- 
partment. 


Robert C. Thomson’s first association 
with the company was in 1890, subse- 
quent to a short training in a law office. 
In 1924 he was appointed assistant comp- 
troller. He is a director of the Mutual 
Bank of Roseville, of the Town Trust 
Company of Montclair, and of the New- 
ark Chamber of Commerce. 


C. F. SHANDREW DEAD 





Comptroller Of Penn Mutual Since 1899; 
An Interesting Personality Who 
Was 50 Years With Company 


Charles F. Shandrew, comptroller of 
the Penn Mutual since 1899, died sud- 
denly at his home in Philadelphia re- 
cently. He had suffered a severe illness 
in 1925, but was thought to have almost 
fully recovered, and on the day of his 
taking away was apparently in perfect 
health. He was in his sixty-ninth year. 

Mr. Shandrew last year celebrated his 
golden anniversary with the Penn Mu- 
tual, he having entered its home office 
in 1876. He was a man of infinite 
humor and wit, and of an intense in- 
tellectual curiosity, and he was extraordi- 
narily broad in his reading. For years 
he conducted a sort of correspondence 
salon with a considerable number of men 
of literary prominence, who had a high 
respect for his literary judgment. He 
was a skilful writer, and was especially 
interested in the field of economics. He 
is survived by Mrs. Shandrew and a 
son, Frank Shandrew. 





BUFFALO CHANGE 





Harvey _E. Weeks Succeeds Scott & 
Weeks for Provident; W. M. Scott 
to Write Personal Business 


The firm of Scott & Weeks, general 
agents, Buffalo, N. Y., has been dissolved 
by .the retirement of W. Miller Scott. 
Mr. Scott will continue writing insurance 
for the Provident in the capacity of spe- 
cial representative. 

Harvey E. Weeks has been appointed 
general agent to succeed the firm. Mr. 
Weeks has been connected with the 
Buffalo agency since October 15, 1919, as 
a member of the firm of Scott & Weeks. 
He has been active in life insurance cir- 
cles and is well known to the agency 
force. 





FIFTH SCHOOL 


The Life Insurance Sales Research 
Bureau of Hartford, Conn., has just com- 
pleted its fifth school for managers and 
general agents. The course at Cleve- 
land was similar in content to the pre- 
vious schools held at Chicago, Philadel- 
phia, Memphis and-Detroit. The school 
was conducted by John Marshall Hol- 
combe, Jr., manager of the bureau, as- 
sisted by G. G. Terriberry, assistant 
manager; H. C. Ashworth, Richard N. 
Ford and Donald E. Huntington, mem- 
bers of the bureau staff. 





NAMES DENVER MANAGER 
The Northwestern National of Mil- 
waukee has appointed A. Jackson Dunn 
as manager of the Denver branch, suc- 
ceeding H. F. Avery, who will re-enter 
the local agency business. The Denver 
office has jurisdiction over Colorado, 
Wyoming and Utah. Mr. Dunn has been 

assistant manager and special agent. 


Board Of Admissions 
Gives 25 Certificates 


“ACCREDITED” UNDERWRITERS 


G. C. Wells, Orville Thorp, A. G. Borden, 
Jack Shuff and Guy MacLaughlin 
On Pioneer List 








Here is a complete list of the first cer- 
tificates of Accredited National Associa- 
tion Life Underwriter awarded by the 
board of admissions of the American 
College of Life Underwriters: 

Lloyd Knight Allen, Boston. 

C. Vivian Anderson, —_ 

Alfred G. Borden, New York. 

E. Clay Brock, Springfield, Mass. 

Ernest Judson Clark, Baltimore. 

William: Colgan, Louisville. 

Reuben U. Darby, Baltimore. 

C. Fred Davis, Indianapolis. 

Nathaniel Deegen, Pittsburgh. 

William McGill Duff, Pittsburgh. 

G. E. Otto Flock, Williamsport, Pa. 

William M. Furey, Pittsburgh. 

W. Rankin Furey, Pittsburgh. 

Richard Hartloff Habbe, Indianapolis. 

James W. Hougkton, Fort Wayne, Ind. 

Otis Earl Logan, Indianapolis. 

Guy MacLaughlin, Houston, Tex. 

Wm. Henry Meub, Indianapolis. 

John Patrick, Charleston, W. Va. 

John L. Shuff, Cincinnati. 

Max Salzer, Cincinnati. 

Fred J. Stevenson, Pittsburgh. 

Elbert Storer, Indianapolis. 

James Teeters, Indianapolis. 

Charles E. Teeters, Indianapolis. 

Orville Thorp, Dallas. 

G. C. Wells, New York. 

C. E. Way, Akron, O 

How to Get Certificate 

The last name on the list is that of 
the late Edward A. Woods, who was 
president of the college. 

To get certificates a person must be 
nominated by a life underwriters’ asso- 
ciation. The record of the applicant is 
subject to rigid inquiry as to professional 
standing, ethics and financial integrity. 
One must be an agent for three years or 
more to qualify and also a member of 
an underwriters’ association. Applica- 
tions must be accompanied by a check 
for $50 drawn to the National Associa- 
tion of Life Underwriters. This $50 pay- 
ment will be credited on the $100 fee re- 
quired for the Degree of Chartered Life 
Underwriter issued by the American Col- 
lege of Life Underwriters. The first 
five hundred members will be charter 
members. 





A. L. LOOMIS DISTRICT AGENT 

A. L. Loomis has been appointed dis- 
trict agent for the State Mutual Life 
at Benton Harbor, Mich., with territory 
including southwestern Michigan and 
northern Indiana. Mr. Loomis has been 
a leading producer in that territory for 
several years. 


NEW INSURANCE FIRM 
N. M. Palerno, Inc., 100 Broad Street, 
Elizabeth, N. J., was incorporated last 
week with a capital of $100,000. The in- 
corporators include N. M. Palerno, Al- 
bina Palerno, William Palerno and 
George S. Sauer, all of Linden, N. J. 











holders in the Toledo territory. 


And another thing— 











WE WANT A GENERAL AGENT FOR TOLEDO 
The Lincoln National Life Insurance Company has hundreds of policy- 


; It has a fully equipped office, including 
a stenographer, in the Second National Bank Building in Toledo. 


The proximity of the Toledo territory to Fort Wayne and the direct 
rail connections ‘between the two cities gives full be nefit of the atta: 
Home Office service of The Lincoln National Life. 


Call or address 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than 3500 Millions in Force 


‘ 


Fort Wayne, Indiana 
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Preliminary Figures 

For 1927 Estimated 
TRAVELERS OVER A _ BILLION 
Home Life Has 10% Increase; New 


England Mutual 7%; Estimates of 
Some Other Companies 








The Travelers paid for more than a 
billion of life insurance. The total in- 
come of the Travelers, Travelers Indem- 
nity and Travelers Fire was $198,690,000, 
a gain of about $19,000,000. Life pre- 
miums were $91,825,000, a gain of 
$7,992,000. 

The Home Life paid for $45,329,000 as 
compared with $43,192,000. In December 
the paid for was $7,063,000. The new 
premium income for 1927 was $1,395,000, 
an increase of 10% 

Other estimated paid productions for 
1927 by companies follow: 


1927 Estimate 1926 
Company of Pai Paid 

Atlantic Life .... $26,000,000 $25,614,586 
Bankers, fai! <3. 165,000,000 158,333,502 
Berkshire ...u.....-. 30,000,000 27,350,000 
Brooklyn National. Ser be kde caniwes 
Conn. General ... 220,000,000 232,242,000 
Conn. Mutual .... 114,300,000 108,416,000 
Continental Amer.. 15,126,182 15,316,000 
Equitable Society.. 1,035,000,000 1,225,627,593 
Eureka - Maryland 17,507,302 17,902,000 
Farmers & Trad.. 5,500,000 6,300,348 
Fidelity Mutual... 53,730,000 55,053,944 
GAG IGE rece cniss 6,956,074 8,259,000 
ee ae eer 71,500,000 71,790,600 
Jefferson Standard 65,000,000 70,630,000 
Mass. Mutual..... 262,300,000 232,480,000 
Mass. Protec...... 6,175,000 7,337,800 
Mutaal Life... . 512,000,000 506,458,030 
National of Vt.... 72,500,000 73,037,000 
New Eng. Mutual. 137,467,578 127,801,000 
New York Life... 925,000,000 917,411,000 
N’western Mutual. 340,000,000 348,000,000 
N’western National 50,000,000 50,397,000 
Ohio National..... 16,554,000 14,120,000 
Penn Mutual..... 215,000,000 215,174,000 
Phoenix Mutual... 77,000,000 77,424,000 
ProwiGemt .ccccecs 113,500,000 111,614,000 
by, Sere 1,350,000 1,240,800 
Security Mutual... 20,500,000 25,769,000 
Shenandoah ...... 21,000,000 18,560,000 
Wi Se Over Billion 

Union Central.... 195,000,000 190,187,000 
United L. & A.. 10,866,000 14,525,803 
West. & South..... 213,000,000 206,000,000 





A. E. HOWARD DIES 





Dean of Branch Office of Travelers 
Organization Had Fatal Heart 





HARRY GRAY’S GOOD YEAR 


The Harry F. Gray Agency of the 
Connecticut Mutual Life has had the 
best year in the history of the agency. 
A substantial amount of business was 
written and paid for and the lapse rate 
was unusually low. More new men were 
added to the staff last year than ‘at any 
time since Mr. Gray took charge of the 
office in the Woolworth Building. 

Mr. Gray has succeeded in building a 
real substantial full-time organization. 


His long experience in training men at 
the home office has been helpful to him 
in his agency organization work. Re- 
cently he has added to his agency staff 
two men of whom he expects excellent 
results; he thinks they bid fair to be- 
come leaders in the insurance business. 




















1851 


ble for our great expansion. 


pany. 





Pittsfield, Massachusetts 


THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


1928 














FRED. H. RHODES, President 





TO SAIL FOR WEST INDIES 

“Jack” Fraser, crack agent of the P. M. 
Fraser Agency of the Connecticut Mu- 
tual Life, will sail tomorrow, January 7, 
on a West Indies cruise lasting fifteen 
days. Mr. Fraser expects to visit San 
Juan and Habana, Cuba; the Bahamas, 
Jamaica, Kingston and Nassau. He 
hopes to get a much needed rest. 


sienna 





COFFIN IN PHILADELPHIA 

Vincent B. Coffin of New York Uni- 
versity talked yesterday in Philadelphia 
before the local association, and next 
week will talk before the Brooklyn Ki- 
wanis Club on Tuesday. On Thursday 
night at 6:15 o’clock he will broadcast 
on life insurance and thrift over WOR 
station. 


MADE CHAMBER DIRECTOR 

C. C. Day, general agent for the Pa- 
cific Mutual at Oklahoma City has been 
elected to serve on the 1928 board of di- 
rectors of the Oklahoma City Chamber 
of Commerce. Mr. Day is past president 
and chairman of the program committee 
of the Oklahoma Association of Life In- 
surance Underwriters and one of the 


* vice-presidents of the national under- 


writers’ association. 





D. A. DAY’S DECEMBER 

The Darby A. Day agency of the 
Union Central had a $2,500,000 paid pro- 
duction in December, 1927. This was ex- 
ceeded by the Charles B. Knight agency 
in New York. The home office of the 
Union Central was third. Seven agents 
were in the million dollar group, includ- 
ing Richard J. Conheim, New York. 














STRONG 


ASSETS 





NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis,Minn. 


43rd Year—A Year of Progress 


New Business during the year—Paid-for basis 


50 Million Dollars 


An Increase over 1926 New Business of over 


6 Million Dollars 


Gain in Paid-for Insurance in Force 


23 Million Dollars 


Admitted Assets increased over 


44 Million Dollars 


Financial Statement, December 31, 1927 
zi LIABILITIES 





LIBERAL 


13% 
10% 


20% 








‘ Attack on Tuesday Bonds, Reserve on Policies - - - $23,557,146.00 
: Alfred E. Howard, dean of the Hart- Government, State, County, Death Claims Due and Unpaid None 
ee and Municipal $3,869,981.22 Claims Reported but Proofs 
peg ig alee gpl na Rica gt Railroad, Pub- of Loss not Received - - - 147,477.36 
in the office of Lewis M. Robotham, as » Had, : ; 
sistant secretary of the Travelers, short- lic Utility, ete. 5,775,659.69 I resent Value of Death, Dis- 
ly after noon on Tuesday. Mr. Howard $9,645,640.91 ability,. and other Claims 
first entered the insurance business in . ae i eal aca Payable in instalments - - 583,061.64 
1884 as eastern manager of the Knights First Mtg. Loans (City and Pissiedieeen ened fadenent Pet tn 
Templar Life of Cincinnati, Ohio, with Farm) = = = + = «+ «+ 9,666,451.40 Adena 181,254.67 
nf 1000 Mie, Howard jomed the Trav- Collateral Loans a | 150,000.00 Reserve for Taxes Payable in ' , 
elers as agent and in the same year was Policy Loans - - - - - - 4,842,112.85 10 SA ae ally A ee 215,000.00 
the most successful agent in the presi- Real _Estate - 2 = = = «+ 1,663,607.74 Profits fer Distribution to 
dent’s contest. In the first twenty-seven Premiums, Due and Deferred - 1,199,163.00 Pelicyhold 
days of 1917 he wrote thirty-four policies, Cash on Hand- - - - - - 1.589,193.26 clicyholders - - - - - 1,190,766.91 
exclusive of life, with paid premiums of Interest D d hes d ’ ’ : All other Liabilities - - - - 140,244.39 
$4,000. In October, 1923, Mr. Howard ue and Accrued and Contingency Reserves - - - 853,913.57 
became presidént and treasurer of the Other Assets - - - - - 623,264.91 Surplus to Policyholders - - 2,510,459.53 
newly organized brokerage and insurance (Including $1,100,000 Paid in Capital) : _ : 
concern of A. E. Howard & om Inc. ia adalat aid in Captta 
He was sixty-nine years old and a na- 
tive of England. TOTAL - - - - - $29,379,434.07 TOTAL - - - - - $29,379,434.07 








A Company combining with all the benefits of 
mutuality the advantages of a 


substantial capital 


PARTICIPATING 


NON-PARTICIPATING 














$257,825,730.00 Insurance in Force 
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D. F. Houston Active In 
New Research Center 


HUMANISTIC SCIENCES MOVE 





New Institute To Have Endowment Of 
Several Millions; Will Be Haven 
For Students 





David F. Houston, president of the 
Mutual Life, is one of all the prominent 
men responsible for the formation of the 
Brookings Institution, the national re- 
search institution and training center in 
the humanistic sciences in Washington, 
the establishment of which was an- 
nounced in Washington a few days ago. 

It will have an endowment of several 
million dollars. It was created through 
the amalgamation of three existing agen- 
cies, the Institute of Economics, the In- 
stitute for Government Research and 
the Robert Brookings Graduate School 
of Economics and Government, which 
have been engaged in experimentation in 
research and training in Washington for 
several years. 

Financial provision, in the form of a 
memorial gift, the name of the donor 
being withheld, has already been made 
for an adequate and attractive home for 
the new institution, which is designed to 
cover eventually the whole range of the 
social sciences, including economics, gov- 
ernment administration, political rela- 
tions, history, law and social organiza- 
tion. 

The buildings projected are to pro- 
vide for offices, statistical, conference 
and seminar rooms, an assembly hall 
and commodious library. Provision alse 
will be made for living accommodations 
and recreational and club facilities. Insti- 
tutes to be devoted to other branches 
of science are in contemplation. 





ROCHESTER VS. NEW YORK 

The McWilliam & Hyde Agency of 
the Penn Mutual Life, New York, has 
during the past three months been en- 
gaged in a lively contest for business 
with the M. R. Miller & Sons Agency 
of Rochester. The Rochester agency 
covers the western part of the state from 
Syracuse west. 

E. G. McWilliam recently visited the 
Rochester agency while its sales con- 
gress was in progress and made a short 
address. Hugh Hart, vice-president of 
the Penn Mutual, was also a speaker. 





VISITED CHICAGO 
Everett N. Ensign, assistant managing 
director of the National Association of 
Life Underwriters, was in Chicago re- 
cently on a business trip. 


PREVENTING BLINDNESS 


Has Cost Over $100,000,000 In Ten Years; 
New Hazards Increase Blind 
Population 
For every four blind persons in the 
United States there is now one person 
identified with the work of averting such 
human disasters, according to a state- 


sent issued here today announcing that 


the National Committee for the Pre- 
vention of Blindness will henceforth 
be known as the National Society for 
the Prevention of Blindness. 

“The membership of the committee has 
grown from two men and a woman in 
1907 to some 25,000 men, women and 
children in 1928,” declared Lewis H. 
Carris, managing director of the organi- 
zation. “It now costs more than $100,000 
a year to carry on the work of prevent- 
ing blindness and conserving vision gen- 
erally in the United States. Some idea 
of the value of this expenditure may be 
had from the fact that one source of 
blindness alone, industrial accidents, 
costs the industries of the country close 
to $10,000,000 every year and is re- 
sponsible for 15% of our blind popula- 
tion. This despite the fact that the ex- 
perience of many plants proves that 
most industrial eye accidents are pre- 
ventable. 

“This organization,” Mr. Carris said, 
“is now directing its efforts against all 
these causes of blindness as well as 
against opthalmia neonatorum, and is de- 
voting its resources to public education 
concerning general care of the eyes and 
conservation of vision so as to reduce 
the proportion of our population handi- 
capped by seriously defective vision, a 
group a hundredfold greater than our 
blind population.” 





SPEECH DREW EDITORIALS 


The address at the Life Presidents 
convention which attracted most atten- 
tion was that of Darwin P. Kingsley, 
president of the New York Life. It was 
his comments upon Democracy which 
drew editorial comment in several daily 
papers. The “Telegram” ran a column 
disagreeing with his conclusions. Some 
of the other papers agreed with him. 





THE VERDICT 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For seventy-six 
years the Massachusetts Mutual has been building up a nation-wide 
reputation. Its friends are everywhere and are ever ready to testify to 
the efficient service that it always renders. There is no better company 
to buy from and none better to represent in the Field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


More than a Billion and a Half of insurance in force 











WITT AGENCY QUITS 


Richmond Office Covering Western Vir- 
ginia for Connecticut Mutual 
Has Been Discontinued 


The T. Foster Witt general agency of 
the Connecticut Mutual at Richmond, 
Va., was discontinued January 1. This 
agency covered the western portion of 
Virginia while William DeLoss Love, 
also general agent at Richmond for the 
Connecticut, covered the eastern section 
of the state. It is understood that it has 
not been definitely decided whether Mr. 
Love will take over the whole state. 

Mr. Witt first became general agent 
for the Connecticut about five years ago, 
succeeding S. S. Northington when the 
latter was transferred to Los Angeles. 
Subsequently Mr. Love and Calvin Sat- 


terfield, Jr., formed a partnership as as- 
sociate general agents. This connection 
continued until about a year ago when 
Mr. Satterfield went into another line 
of business and Mr. Love was given a 
separate general agent’s contract. 





110 Fulton Street 





LIFE BROKERAGE MAN WANTED 


A wonderful opportunity is open to the man who can qualify. 

the largest life insurance agencies has an opening for a brokerage man who 

can show results. In first letter state age, amount of salary required, and 

information regarding clientele, which will be held in strict confidence. 
Box 1074 

THE EASTERN UNDERWRITER 


One of 


New York, N. Y. 























pany and service. 


ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point of com- 
Think it over: 


Amp aahewal Goat... ......0ccccescccseee . $5,000 
Renae ee Ga a. oon c's 500 cc aviciness 10,000 
Certain accidental deaths.......... ee, 


Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. 
dent, Eugene E. Reed, will tell you all about it. 


direct—and directly. 


Our Vice-Presi- 
Write him 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


INQUIRE: 




















—————_—__ 
THE STATE MUTUAL LIFE 


ASSURANCE COMPANY 





$963,500 in 14 GROUPS 





Disability and Dismemberment Policies 
Are Provided in Addition to 
Life Cases 

Group life insurance to the extent of 
$963,500 and additional amounts of dis- 
ability, death and dismemberment group 
policies have been written by the Trav- 
elers in fourteen recent cases. <A total 
of 1,178 employes is covered. 


The companies included in the list are: 
Mathewson Machine Works, Quincy, 
Mass.; Boon & Sample, Inc., Philadel- 
phia; Patton Henry Company, Inc., Fre- 
mont, W. Va.; San Joaquin Baking Com- 
pany, Fresno, Cal.; the Beaumont Co., 
and the Morgantown Transfer and Stor- 
age Co. Morgantown, W. Va.; Dodge 
Sweeney Co., Oakland, Ca.; Elks Hotel, 
the Underwriters Bureau of New Eng- 
land and the Stetson Coal Co., all of 
Boston; Jacob Forst Packing Co., Inc., 
Kingston, N. Y.; Marion Basket Co., 
Marion, In.; the California Pottery Co., 
Merced, Cal, and the Barclay Hotel, 
New York City. 


The policy provided Patton Henry Co., 
Inc., includes group disability with $10 
weekly indemnity for sickness and non- 
occupational accidents and $1,000 death 
and dismemberment insurance. Group 
disability insurance also has been pre- 
vided the employes of San Joaquin Bak- 
ing Company; Morgantown Transfer & 
oe Co., and the California Pottery 

oO. 


Most of the cases are on a contribu- 


tory basis, 














Service to Agents 
Liberal Policy Contracts | 
A Low Net Cost Record 


AN IMPROVED DIVIDEND SCALE FOR 1928 








THE SIXTH INCREASE IN EIGHT YEARS 








Incorporated 1844 


Eighty-Four Years of Service 


OF 
WORCESTER. MASSACHUSETTS 
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Interest Runs High 
As Thrift Week Nears 


MATERIAL BEING SENT OUT 
Seventy Companies Who Supported 1927 
Drive To Get “Dividend” On Their 
Subscription Last Year 





With National Thrift Week now only 
a matter of days, life insurance forces, 
both national and local, are speeding up 
their efforts to make the slogan “Thrift 
Through Life Insurance,” mean more 
this year than ever before. Under the 
guiding hand of Major Roger B. Hull, 
general manager, National Association 


of Life Underwriters, in conjunction 
with the thrift committee of the asso- 
ciation composed of John C. McNamara, 
Guardian Life, chairman; Clinton A. 
Wells, Provident Mutual, and Ralph San- 
born, local associations and companies 
have been stimulated and inspired to 
give wide publicity to the thrift move- 
ment, which was started eleven years 
ago by» Adolph Lewisohn, the New 
York banker and philanthropist. 

It has been decided this year by the 
National Thrift Committee of the Y. M. 
C. A. to give one month, instead of one 
day, to each thrift factor. This is con- 
sidered extremely favorable to the life 
insurance business in that January is 
designated as its own thrift month. And 
this month marks the culmination of the 
drive. 

During the week of January 16 to 21 
certain days are, of course, set aside for 
the other thrift factors but with the 
limelight focused on life insurance dur- 
ing the month it is not felt that the 
business will lose much of the impetus 
it gains. 

Urges Y. M. C. A. Co-operation 


That the National Association is fully 
alert to the importance of the thriit 
movement is indicated by the letter 
which it has just sent out to local asso- 
ciations all over the country. In it em- 
phasis is placed on the idea that National 
Thrift Week will continue as a com- 
munity event in. many cities. Newspapers 
‘will give lots of space to thrift educa- 
tion. That will afford life underwriters 
an excellent chance to present “Thrift 
Through Life Insurance” to the general 
public. Newspapers will also be looking 
jor material on the subject, luncheon 
clubs and public schools will welcome 
speakers on various phases of thrift. 

It is suggested by the National ane 
ciation that “if there is a Y. M. C. 
in your city, you should immediately et 
in touch with them, offer your assistance 
and see what the plans are for putting 
this drive into effect. Through the proper 
organization. of committees, this can be 
made a most effective medium for the 
spread of the gospel of life insurance. 
Whatever is done this year should be 
the foundation of even a more effective 
and intensive effort next year.” 

This strikes the keynote of the Na- 
tional Association’s attitude on the thrift 
campaign. Whatever is done this year 
will be the basis for an even more in- 
tensive campaign in 1929 

Those companies—about seventy in all 
—who supported the movement last year 
with financial contributions, are now 
being sent a generous supply of thrift 
material as a dividend on their subscrip- 
tion at no charge to them. Major Hull 
has noted particularly that the smaller 
companies were most loyal in their sup- 
port and he has not overlooked them in 
determining the amount of material to 
be sent to the various companies. 


Praise For Oakes And Anderson 


In: commenting on this material Major 
Hull. said that Mansur B. Oakes of the 
Research & Review Service and Stew- 
art Anderson, educational director of the 
Penn Mutual Life, deserve a great deal 
of .praise for their support. Mr. Oakes 
compiled a series of ads for local asso- 


in the daily newspapers. He also pre- 
pared a human interest article called 
“Enroute to What?” which will be dis- 
played on bulletin boards or in employes’ 
magazines. He even worked out two 
speeches for life underwriters to refer 
to in talking before local bodies on the 
subject of thrift. 

Mr. Anderson also contributed bulle- 
tin board displays and speeches: and be- 
sides wrote a leaflet entitled “The Great 
Magician” which is being sent out by 
the thousands to local Y. M. C. A. or- 
ganizations and life insurance under- 
writers. 

Besides this material 20,000 of the 
popular “Live to Win” poster is again 
to be used, together with half a million 
of the smaller envelope stuffer on the 
same subject. The views of John Wana- 
maker, the famous Philadelphia mer- 
chant, on what life insurance meant to 
him in a time of need, are also being 
sent out by the National Association in 
large quantities. All in all, life insurance 
interests will have no complaint on the 
amount of co-operation they are being 
given, 


POLICY LAPSE PROBLEM 








One of the Most Flagrant Forms of 
Public Waste, Says M. C. Terrill, 
Phoenix Mutual Life 


Lapse of life insurance policies is not 
only a major problem of the life insur- 
ance companies, involving excessive costs 
to them and to the prevention of which 
their best efforts are directed, but it con- 
stitutes as well one of the most flagrant 
forms of public waste, declared M. C. 
Terrill of the Phoenix Mutual Life, in 
giving out last week a new compilation 
of lapse ratios, arranged by occupations 
of the insured. 

All business paid for in the year 1924 
is taken as the basis for this compilation ; 
thus, a period of high relative prosperity 
is involved. The figure named is the 
percentage of lapse to date of each par- 
ticular occupation, as compared to the 
average lapse on the entire business writ- 
ten in 1924: Educational workers, 50%; 
professional men, 69%; business and pro- 
fessional women, 75%; business men, 
75%; office and bank employes, 112%; 
tradesmen, 119%; builders and employes, 
138%; salesmen, 144%; agriculturists, 
144%. 

It is not claimed by the Phoenix Mu- 
tual that these figures are representative 
for all companies; indeed, these are re- 
sults in a group of policyholders chosen 
with exceptional care—a care insured by 
meticulous selection and advanced train- 
ing of salesmen and high standards of 
insurability, states Mr. Terrill. 

“I am at a loss to draw conclusions 
from these facts,” Mr. Terrill declared, 
“unless it is that the trained business 
and professional mind is quick to per- 
ceive that the equity values of a life in- 
surance policy increase rapidly with the 
passage of time, and lapsation not only 
removes needed protection but carries 
with it also a definite money penalty.” 





W. W. BARROW MAKES CHANGE 


Walter W. Barrow is now with the 
Ralph P. Harrison general agency of the 
Union Central at Richmond as associate 
general agent. He will devote a part of 
his time to organization work in the Vir- 
ginia territory and a part to production 
of personal business. He had been as- 
sociate general agent for the Massachu- 
setts Mutual at Richmond, and general 
agent at Richmond for the New England 
Mutual. 





SUN LIFE CONVENTION 


Neil D. Sills, Virginia manager for the 
Sun Life of Canada, and George T. 
Bryson, his agency assistant, are plan- 
ning to attend a meeting of United 
States managers of the company to be 
held in Louisville, Ky., January 17, 18 
and 19. Mr. Sills is a former president 
of the National Association of Life Un- 


ciations and companies to make use of derwriters. 














HITS THREE-QUARTER 
BILLION MARK 


The Bankers Life Company total of legal reserve 
life insurance in force on June 30, 1927, was 


$766,000,000. 


This is a gain of $50,000,000 for the first six months 
of the year. 


The total as of June 30, 1927, is nearly four times 
as great as the total at the end of 1918. 


“BANKERS LIFE ‘COMPANY 


GERARD 8. NOLLEN, President 
Established 1879 Des Moines, Iowa 











Our Pledge for the New Year 


During 1928 we promise to render unsurpassed agency service to our 
present brokers and agents. 


This service will be extended likewise to any new brokers favoring us 
with business. 


FENSTER-FLEISHMAN AGENCY 


General Agents—Life Department 
THE TRAVELERS INSURANCE COMPANY 


Beekman 2140-4 123 William St., New York 

















PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccanection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 


Address, PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 























SECURIT Y— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 














Page 12 





ars 





January 6, 1928 








Rutter Sells Control 
of Western Union Life 


GETS $1,367 FOR EACH SHARE 





Protects Rights of Other Stockholders, 
Agents and Employes; Name of 
Buyer Not Known 





R. L. Rutter, president of the Western 
Union Life of Spokane, Wash., has sold 
his stock control of the company. As 
The Eastern Underwriter goes to press 
it is not known who purchased control, 
but as the Western Union is the first 
Western company to enter New York 
state, coming here in 1924, the news will 
interest the fraternity very much. 

Mr. Rutter is also president of the 
Spokane & Eastern Trust Co., having 
long been connected with that institu- 
tion. 

The Rutter control of the Western 
Union was sold for $1,375 per share, less 
$8 dividend, payable January 3, making 
$1,367 net per share. In disposing of 
his interests Mr. Rutter did not do so 
until satisfied that the interests of the 
stockholders, policyholders, salesmen and 
office employes would be taken care of. 
He exacted from the purchaser an obli- 
gation to treat every other stockholder 
precisely as he has been treated, that is, 
to take such stock as may be offered at 
$1,367 per share. 

The Western Union Life began busi- 
ness in November, 1906, with a paid in 
capital of $200,000. It has been ably 
managed. Ralph K. Hubbard of New 
York, in charge of the business here and 
a well-known authority on life insurance, 
was elected vice-president of the com- 
pany in 1924. The company also does 
business in Massachusetts. It writes 
only non-participating insurance. 





PHILADELPHIA CONFERENCE 





General Agents of Connecticut General 
Hear Officers of Company and Others 
Make Interesting Speeches 
The second of a series of four regional 
conferences of general agents of the 
Connecticut General were held in Phila- 
delphia at the Bellevue-Stratford Hotel 
this week. Vice-President Walter I. 
King conducted the meetings. The first 
day’s session was addressed by President 
Rk. W. Huntington, Vice-President J. M. 
Laird, Dr. L. G Sykes and G. W. Skilton, 
comptroller. President Huntington pre- 
sented ten-year service pins to Albert 
Smith and W. S. Warrington of Balti- 
more, and P. W. Geiger of Franklin, Pa. 

F. G. Pierce, menager of the Philadel- 
phia agency, showed from his own suc- 
cessful experience the importance of key 
men in an agency and of increasing pro- 
duction each year from the experienced 
men. H. S. Coughlin of Wilkes-Barre 
discussed standards of selection and W. 
W. Garrabrant of Newark gave his most 
effective arguments for interesting new 
men. The office training of a new agent 
was discussed by T. W. Russell of Hart- 
ford, and the field training by R. L. 
Pixler of Huntington, W. Va. 





TAKE MAN FROM MASS. 





Russell O. Hooker, Formerly of Monk’s 
Department and Sun Life, Goes 
With N. Y. Department 

Superintendent Beha of New York an- 
nounces the appointment of Russell O. 
Hooker as assistant actuary in the New 
York office of the Insurance Department. 
Pension systems and other life actuarial 
questions will have his attention... Mr. 
Hooker was born at Watertown, N. Y. 
He was graduated from Cornell in 1920 
with degree of A.B., and after spending 
several years in the statistical service 
division of the Library Bureau of Can- 
ada, Ltd., at Montreal, he went with the 
Sun Life. He is an associate member of 


the Actuarial Society of America and 
served as assistant actuary of the Mas- 
sachusetts Insurance Department from 
June, 1926, to January 1, 1928. 


NEW YORK LIFE DIVIDENDS 





$59,800,000 to Policyholders During 1928; 
4.6% Rate of Interest Will 
Be Allowed 

The New York Life has announced a 
dividend of $59,800,000 payable to policy- 
holders in 1928. This is by far the larg- 
est dividend ever declared by the com- 
pany in any year in its history and ex- 
ceeds the 1927 dividend by over $5,000,000. 

In general, the effect of this dividend 
will be to reduce materially the current 
premium deposits on all policies entitled 
to share in the company’s surplus in 
1928. However, many policyholders will 
exercise their right to leave their divi- 
dends on deposit at compound interest 
in the policyholders’ savings fund. This 
deposit account, which now amounts to 
over $43,000,000, is largely used by pol- 
icyholders for the purpose of adding to 
their savings for old age. 

The rate of interest to be allowed by 
the New York Life in 1928 on dividend 
deposits is to be 4.6%, and the same rate 
will be paid to widows and children and 
other beneficiaries whose funds have 
been left in the hands of the company 
for investment, either at the direction of 
the insured or upon their own request. 





A movement for policyholders’ control 
of the Central Life of Des Moines is un- 
der way. 


COCHRAN DENIES RUMOR 





President Of Pacific Mutual Life Says 
That Company Is Not Going To 
Increase Capital Stock 
President Cochran of the Pacific Mu- 
tual has sent to general agents and oth- 
ers a letter denying rumors that the 
company is to increase its capital stock. 
“None of the officers or directors of 
the company have considered the matter 
referred to in these rumors and they 
have no intention of doing so,” he said. 





Oo pA 
—$—$—$<$<$<$<_—__—_— 


N. Y¥. U. CLASS BEGINS 
The life insurance training course of 
New York University began Tuesday, 
January 3. A number of out of town 
agents are present and there is still room 
in the class for a New York City con- 
tingent. 





NEW YORK VISITORS 
Courtney Barber, manager of the Equi- 
table Society in Chicago; and George 
A. Rathbun manager in Los Angeles, are 
here this week. 

















our Reputation. 





EIGHTY-FOUR YEARS 


Honorable Dealing with the Public, Through 
an Agency Force of Selected and Trained 
Men, has Formed the Character that Explains 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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America. 





Success... 
built on service 


Ci HEER service to its representatives and policy- 
Cok holders explains the phenomenal growth of the 
\ Missouri State Life Insurance Company. 

In 35 years this Company has become a nation-wide institu- 
tion, ranking among the leading life insurance companies of 
From a little over one hundred million dollars of 
insurance in force eleven years ago the Company today is 
very near the Three Quarter Billion Mark. Its business has 
more than doubled in the past five years. 


This Company writes all forms of Life, Accident and Health, 
and Group Insurance. Its policies are broad in coverage, free 
from restrictions, and its rates are the minimum for the. 
utmost in protection. 


Men of high character and ability are offered a real future 
with this Company. 


Missouri State Life Insurance Company 


M. E. SINGLETON, President 


A Great Company Daily Growing Greater 


Home Office, St. Louis 
































January 6, 1928 











‘Sent ATE PILE, AOE AY 
é 






oe 


= THE EASTERN = 
— UNDERWRITER ~ 













PEERS 


ES 


Page 13 








.are interested in,” 





- =< 
Prac tical Suggestions to Helpthe Man With the Rate 





Book Increase His Income and Generai Efficiency 


“Many a man who 

A protects himself by 

Christmas an appearance of be- 

Suggestion ing ‘hard-boiled’ is at 

heart a sentimental- 

ist,’ says the current number of the 
Berkshire Advantage. 

“It would be worth your while to show 
the following to a prospect. He would 
probably carry out the same plan for his 
daughter or son. 

“Should this policy become a claim 
by death, it is my desire that the pro- 
ceeds shall be held by your company 
and that the interest thereon shall be 
paid to my wife every year three days 
prior to Christmas day. 

“*That she shall receive this my 
Christmas gift each year so long as she 
shall live and that at her death the 
principal sum shall be paid to her es- 
tate or as she may have directed.’” 

ae ae 


Opportunities for 

Friends, life policies will ap- 
Guardians, and pear to the agent 
Philanthropists with imagination in 
places least expected, 

says “The Federal” of the Federal Life. 

“Relatives or friends may participate 
in insuring the education of a-child they 
says the “Federal.” 
“A guardian may take out a policy for a 
ward’s education, orphan boys and girls 
may be recipients through the interest 
and generosity of big-hearted men or 
women who love children and who per- 
haps have struggled in the past for their 
place in the sun. 

““Tmagination is required. Visualize the 
opportunities—-the situations—the bene- 
fits. 

“Where there is no vision the people 
perish.’” 

2 E> > 


The Reliance Life 


Some Bulletin for the 
Good month of December 
Suggestions publishes some face- 


tious suggestions for 
use of agents, but which have plenty of 
kick in them just the same. They fol- 
low: 

Don’t spell the applicant’s name exact- 
ly as signed by him. Variety is the spice 
of life. 

Don’t answer all the questions. 
something to our imagination. 

Save time by filling out some of the 
questions in advance. Then the appli- 
cant won’t have to answer them until 
after you get our letter. 

Don’t write—scribble. 
use checks and dashes. 

Don’t bother to give a former address. 
Our reporting companies will find him 
in time anyhow. 

Don’t compare his birth date and age 
nearest birthday. If he was born in 1887 
and tells you his age is 35, don’t contra- 
dict him. Let it ‘ride. 

Keep the details of his occupation a 
secret. The Home office will have a lot 
of fun corresponding with the Reporting 
Companies about it. 

Don’t tell us just how the beneficiary 
is to be written. The home office likes 
to, work these out and many employes 

prefer this to cross-word puzzles. 

Don’t be too inqupisitive about the 


Leave 


When in doubt, 


amount of insurance in other companies. 
That is the applicant’s business and the 


company really should not be interested 
if the sum of premium exceeds his ap- 
parent income. 

Never date the application. That part 
of the law of contracts which states that 
no contract is valid without a date 1s 
probably wrong anyhow, the only trouble 
being that the home office does not know 
it yet. 

If the applicant says he drinks “mod- 
erately,” don’t ask him how much or how 
often, but inquire how he gets it. This 
is useful information. 

Any answer will do. We like to-write 
letters and the applicant will enjoy see- 
ing you often before you get the policy. 

ae ae 


A presentation 
which has gotten re- 
sults for J. P. Forst, 
State Mutual, at Chi- 
cago, is thus de- 
scribed by Mr. Forst: 

After asking the prospect how much 
insurance he was carrying, I suggested 
an income arrangement requiring $10,- 
000 more than he was carrying. He 
thought the suggestion was good but that 
he could do nothing at the time and 
suggested that I see him in about two 
months. I tried again but did not seem 
able to get beyond that barrier. So as 
I made a start to leave, I said: 

“Mr. Jones, suppose I said I probably 
would not be in the life insurance busi- 
ness two months from now but I would 
have a notation made to have some 
other man call on you. I expect to go 
with the First National the first of next 
month. They are coming out with a 
plan. that will beat the life insurance 
comp2nies out of plenty. of business.” 
(Here the prospect wanted to know 
what the new bank plan was and I cory 
tinued). “They have purchased a large 
block of government securities and are 
going to put them on the market~in a 
unique manner. I have just a rough idea 
of the plan, but as I understand it, you 
can purchase any amount of these se- 
curities you desire over a period of from 
10 to 30 years, by merely paying the 
interest of the amount you wish to pur- 
chase. 


Presentation 
By Chicago 
Agent 











TWO MEN 


We have two — 


| 





territories for two 





good men under 
real general agents’ 


contracts. 
Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK |, 


























Insurance in Force 
FEMOMEN ao sie 6c. 0 F 


dends of the mutual. 


company. 





ACACIA MUTUAL LIFE -ASSOCIATION 


Adu ....-+-+$250,000,000 
aS Brg or Over $20,000,000 
THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer Building, 601 13th Street, N. W.. 





“As an example, you may wish to pur- 
chase $10,000 worth over the next 30 
years. Instead of paying anything down 
or anything at all on the principal you 
merely agree to pay 344% simple inter- 
est a year on the total for the 30 years 
and then they give you the securities. 

“In the meantime they treat your in- 
terest payments on somewhat the same 
principal as a savings account and pay 
you interest on them. I also understand 
they are now negotiating with an acci- 
dent and health insurance company to 
cover these interest payments in case the 
individual who is making the purchase 
meets with an accident or becomes sick 
and cannot keep up his payments any 
longer. Looks like a pretty good propo- 
sition, doesn’t it?” 


Jones: “It sure does: I'd take on some 
of it today if I could. You see me as 
soon as it comes out.” 


Agent: “Mr. Jones, this is exactly 
what a life insurance company does ex- 
cept that they make one big improve- 
ment: namely, that if you are in good 
health today and take this on and die 
tomorrow, they will give your wife $10,- 
000 in cash or will pay her 4.8% inter- 
est on the principal for life and when 
she dies will give the $10,000 to your 
children. Let me use your phone and I 
will see if I can make an appointment 
for you with my doctor for this after- 
noon.” 





HAlcHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Denver Des Moines 

















“TRY THIS!” 


Ask Herbert W. Jones, Manager, 
Canada Life, for a copy of “Try 
This!”—a novel idea which you 


can use. Do it now! By mail, 
please. 
Canada Life Assurance 


Company, 


110 William Street 
New York City 


Beekman 5058—6691 














satisfaction in so doing. 


limits 10 to 70. 


34 Nassau Street 





During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


New York, N. Y. 
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British Comments On 
Group Personalities 


METROPOLITAN COMPETITION 


English Writer Tells Of Present Situa- 
tion; Some Would Like Tariff 
Pact For These Risks 





The entrance into British group insur- 
ance of the Metropolitan Life has drawn 
considerable comment from newspaper 
and magazine writers of London. One 
of these writers, representing “The Pol- 
icyholder,” called upon some insurance 
men in London who have been following 
group and his comments will interest 
the American fraternity. He says: 
“For some years past, group life as- 
surance has steadily come to the front 
in Great Britain as offering a partial 
solution of the problem of bringing sub- 
stantial life assurance within the reach 
of the working masses. ‘Thanks to the 
scientific and indefatigable pioneering of 
bold yet wary Mr. Penman of the Atlas, 
and encyclopedic yet practical Mr. 
Kaynes of the Legal & General, the out- 
lines of the business are fairly accessible 
to those of our life managers who enjoy 
grappling with difficulties inherent in a 
comparatively new movement. And the 
attractiveness of the idea, as applied to 
Britain, is proved by the presence in 
London of C. E. Reid, of Montreal, su- 
pervisor of the group department of the 
great Sun Life of Canada, a company 
which has publicly established a British 
centre for the department at premises 
opposite the company’s sub-office in 
Norfolk street. I had an interesting talk 
with Mr. Reid this week, finding him a 
delightfully wideawake man, immediate 
n his approach and as full of vim as 
f courtesy. He is a nephew of the fa- 
mous George Edward Reid who man- 
aged the British branch of the company 
at the old place in Queen-Victoria-Street 
before Mr. Junkin came over. C. E. 
Reid goes back to Canada very shortly, 
leaving one of his Canadian lieutenants— 
Mr. Morphy, another live wire—to com- 
plete the departmental arrangements in 
London during a period reaching into the 
new year. Neither Reid nor Morphy 
would brag, but I reckon the Sun Life 
of Canada is starting up pretty thor- 
oughly to extend group assurance in 
England and Scotland. 


Plenty Of Obstacles 


“Plenty of obstacles bar the path of 
the general adoption of group assurance 
here. In my humble opinion, the biggest 
of the snags is the lack of a tariff. 
Overcome this, and the rest should never 
daunt a determined manager. In Amer- 
ica, all the principal companies work un- 
der the same schedule of rates. Mr. 
Keid would like to see a similar practice 
in Britain. I think everyone concerned 
who takes a broad and _ public-spirited 
view of the matter must agree with him. 
A lesser, though considerable, difficulty 
arises in the depressed condition of our 
trade. But the essential nature of sound 
assurance tends automatically to miti- 
gate this, the strict investment of the 
premiums leading to the creation of new 
reserves with sequent influence on steady 
trade. And faint signs are apparent that 
the country is getting a healthy notion 
of vital need for curbing unproductive 
expenditure of every sort. Given a 
group assurance tariff, and a revival of 
trade, we may well be on the eve of 
the greatest expansion of life assurance 
ever seen in England: the burial-club 
era has limits, and will dwindle. 

‘Group assurances in the United 
States and Canada attain the huge total 
of five-and-a-half-thousand-million dol- 
lars, say one thousand one hundred mil- 
lions sterling, and Americans regard the 
business as in its infancy and capable of 
a gigantic future. Outside the workers 
assured in groups—the individual worker 
so assured carrying an average assur- 
ance of over 230 pounds—OU% of the 


wage-earners in America are assured for 
an average sum of less than one hundred 
pounds sterling per head, the remaining 
40% carrying no life assurance whatever, 
certainly no post-burial assurance. It is 
extremely desirable to bear these facts 
in mind when we dolorously admit the 
existence in America of a better insur- 
ance atmosphere than ani in Britain. 

“Consulting Mr. Raynes of the Legal 
& General, in respect to a tariff, he 
thought there should be an agreement 
among the offices as to a common mor- 
tality-table and a common rate of com- 
mission, and these would lead naturally 
to a common rate of premium with a 
schedule for different trades. And un- 
derstanding as to the policy-form would 
also assist, and as to what disability 
benefits should be included. The Legal 
& General is doing an enormous ordi- 
nary life business this vear, and gets 
constant enquiries for group quotations 
despite the influence of social insurance. 
All this goes to show that state excur- 
sions into the insurance field rather whet 
the public appetite for extended bene- 
fits at market rates. To use an illustra- 
tion Mr. Reid gave me, the widow and 
children of a workman appreciate two 
thousand dollars quite as much as the 
widow and children of a works-superin- 
tendent. And Mr. Raynes thoughtfully 
welcomes every kind of honest competi- 
tion. The sale of life assurance is not 
on the same basis as the sale of com- 
modity liable to saturate the market. 
Sales of life assurance creates demand 
for further sales. 


As Seen By The Atlas 


“Looking-in at the Atlas, long after 
office hours, I discovered Mr. Penman 
toiling away merrily upon that glass- 
covered desk-table of his, a table where 
sundry memoranda and schedules are 
permanently and readily at hand beneath 
the glass top. Mr. Penman has so vig- 
orously laid the foundations of group 
life assurance in Britain, that the busi- 
ness gravitates to the Atlas. He watches 
and waits, and works unceasingly, and 
deals with what comes in. He is in no 
hurry. I saw his claim-register for one 
of the months this year, with sixteen 
claims under group policies, the indi- 
vidual sums assured ranging frora seven- 


hundred pounds to one-hundred pounds. | 


The Atlas does a selected group busi- 
ness that grows and grows in volume 
without any attempt to increase it by 
canvass. This year, the sums assured 
will probably total something near three 
millions sterling. Next year, a bigger 
volume is promised. The average claim 
is under two-hundred pounds, but well 
over one-hundred-and-fifty pounds. Mr. 
Penman laughingly describes himself as 
a cynical enthusiast in connection with 
group assurance. He feels all the dis- 
advantages of the business, and his labor 
is mainly sowing for a crop which no 
man can see. But the crop germinates 
unseen. This cynic will garner his full 
meed: of praise and honor later on.” 





FIGHT ODD SUIT 





Questions of What Constitute a Con- 
veyance and What is a Public High- 
way Block Payment 
On the question of whether a saddle 
horse is a conveyance and whether the 
rear of a country railroad freight is a 
public highway hangs the suit of Mrs. 
Grace P. Gatewood vs. the Connecticut 

General Life. 

Eugene Gatewood of Rectortown, Vt., 
was killed while at work in the rear of 
a railroad station when he was trampled 
on by a saddle horse. The horse had 
been ridden up to the station by a pas- 
ser-by. The widow is endeavoring to col- 
lect an additional $10,000, payable under 
an accident policy in the Connecticut 
General Life, if the death of the insured 
came by means of a conveyance, or by 


means of being struck down on a public 
highway, 
The face of the policy, $5,000, has been 
paid. The case is now in the United 
States Court for the Eastern District of 
Virginia. 


WOODROW WILSON DINNER 


ney Fe Pek Ee nd Nm MSURANC | 


Among the Guests 

The Woodrow Wilson Foundation din- 
ner at the Hotel Astor on the evening 
of December 28, in honor of the birth- 
day of the late Woodrow Wilson, 
brought out a number of the most nota- 
ble people of the city. The principal 
speaker was Newton D. Baker, secretary 
of War in Mr. Wilson’s cabinet, whose 
subject was “The Scholar in Action.” 
The other speaker was Yusuke Tsurumi, 
Japanese author and political leader who 
talked on “What Wilson Meant to Ja- 
pan.” 

Among the guests were some promi- 
nent insurance men, notably President 
Haley Fiske, of the Metropolitan Life; 
Frederick H. Ecker, vice-president of 
that company and H. J. Miller, another 
vice-president. 

The Woodrow Wilson Foundation an- 
nounced with regret that the Jury of 
Award appointed to pass upon the essays 
in the prize essay contest conducted by 
the Foundation had been unable to make 
the awards as contemplated. “In our 
judgment,” said the report, “none of 
these essays is worthy of the conspicu- 
ous honor or of the monetary reward 
which the first and second prizes carry 
with them. We cannot conscientiously 
agree, therefore, to the award of the 
first and second prizes.” 





PLACES $250,000 LINE 

Rudolph Guenther, member of Ru- 
dolph Guenther-Russell Law, Inc., finan- 
cial advertisers, New York City, has 
taken a $250,000 policy on the ordinary 
life plan, premium $14,600 annually, 
through Watler R. Klee an agent of the 
Equitable of Iowa. Mr. Guenther is one 
of the pioneers in financial advertising 
and his firm does business for bankers 
and brokers throughout the country. 


GREATEST 
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ANTS GOOD MEN 
AND 
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character and ability. 


The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed b f th ni ° i 
ian.” mC 


Exceptional opportunity is offered to salesmen of 
Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 




















AN INVESTMENT IN HAPPINESS | 


—is a connection with the 


Philadelphia Life Insurance Company 


Joy comes from: 
“1. Having the ‘Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 
2. Home Office Co-operation. You'll get it. Every help to help you sell. 
8. A Lifetime Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A M. HOPKINS, Manager of Agencies 














105-107 Fifth Avenue 





ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


in the City of New York 


Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 


HOME OFFICE 





New York City 
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Erie Agent On How He 
Delivers Rated Risks 


A CONGRATULATION APPROACH 





Agent Shouldn’t Let Medical Division 
Make Him Downhearted, Says 
Equitable Of lowa Man 





The method’ of approach used by 
Thomas Hughes, Equitable of Iowa, at 
Erie, Pa., in delivery of rated policies is 
thus described by him: 


“When a policy is issued on a rated 
basis, the agent takes the policy to his 
client and with a great show of enthu- 
siasm, says something as follows: ‘Well, 
I have good news for you. I’ve got 
your policy. Yes, sir, you got the in- 
surance and here it is. I want to tell 
you I was glad to see this policy come 
through, because, when I heard from our 
medical department about your impair- 
ments, I was afraid the company was 
going to turn it down. Of course, this 
policy is modified a little bit, not ex- 
actly as applied for, but the big thing is 
that you have the insurance, and I con- 
gratulate you on getting it!’ 

“In addition to this fairly standard ap- 
proach, we frequently order an extra pol- 
icy where the case is rated and tell our 
client that because of the impairment; 
we deem it wise for him to get hold of 
as much insurance as he can handle at 
this time. The result of that action, 
usually, is that he does not take the ad- 
ditional insurance, but he does take the 
one applied for which, after all, is the 
thing we want him to do. 

Higher Rate Means Higher Values 


“Of course, when necessary, we go 
through the usual procedure of demon- 
strating that the higher rate means 
higher values in the policy and, consid- 
ered over a period of years, the addi- 
tional cost is not nearly so much as it 
appears to be. I remember in some 
recent case, we figured the _ in- 
creased dividend and increased cash 
value on the rated policy was enough 
improvement over what it would have 
been at the true age, that we were al- 
most convinced that the rated policy 
was better from the insured’s stand- 
point. 

“The big point, however, is the psych- 
ology involved in the agent’s own 
mental attitude which quickly communi- 
cates itself to the mind of the prospect. 
If the agent is down-hearted and dis- 
appointed over the rating imposed by 
the medical department, and goes to the 
prospect in that frame of mind, there 
seems very little likelihood of the pros- 
pect accepting the policy. If, on the 
other hand, the agent becomes convinced 
of what is the fact, that it really is for- 
tunate to have the policy issued at all, 
the enthusiasm engendered by this 
thought will certainly tend to put the 
prospect in a favorable mental attitude. 
Of course, this method is not infallible, 
but we have found it to be very ef- 
fective.” 





LEFKOWITZ TO DIE 

joseph Lefkowitz of New York City, 
found guilty of murdering his partner, 
Benjamin Goldstein, for insurance total- 
ing $70,000, has been sentenced to die in 
the electric chair. Irving Rubinzahl, who 
turned state’s evidence, has been given 
20 years to life in prison. 


KEEP YOUR CLIENTS 





Western & Southern “Field” Thinks 
Agent Should Keep Self Informed 
About Policyholders 

“It pays to keep in touch with old 
policyholders, not necessarily to can- 
vass them for more business every few 
weeks, but to keep informed as to their 
circumstances,” says the Western & 
Southern “Field News.” 

“If you canvass your policyholders 
vhom you have not visited for a year or 
more, you will find that a surprisingly 
large number of them have bought addi- 
tional life insurance in the meantime. 
They may have convinced you that they 
would not take any more life insurance, 
and they probably meant it when they 
said it, but the course of human events 
doesn’t stand still, and the man who 
wasn’t a prospect a year ago may have 
been a prospect three months later. 

“The man who didn’t want any more 
life insurance a year ago may have in- 
creased his income since that time. His 
responsibilities may have increased, ne- 
cessitating more life insurance protec- 
tion. Or he may have less responsibility ; 
perhaps one or two of his children have 
become self-supporting during the past 
year, thereby releasing some of his in- 
come for an investment in old age in- 
surance. 

“The man who wouldn’t insure a year 
ago may have since changed his mind, 
or something may have changed his 
mind for him, like the death of some 
friend who was insufficiently insured—or 
a matured endowment which enabled 
some neighbor to pay off a mortgage. 

“Possibly it was your fault that he 
didn’t insure a year ago. Maybe you 
quit a little too soon, that often hap- 
pens, or mavbe that plan you offered 
him didn’t suit his needs. 

“Whatever the reason, it will pay you 
to go see him again. There is a good 
chance that you can write him for more. 
if somebody else doesn’t beat you to it.” 





Atlantic Underwriters, Inc., New York 
City, general insurance business. has 
been chartered at Albany with $10,000 
eanital. Nobart Schapiro, Ada Jacobs and 
William Carner are directors and sub- 
scribers. 





MUST TELL IF ILL 





Supreme Court Holds Metropolitan Life 
Should Have Been Informed of 
Applicant’s New Condition 
The duty of an applicant for life in- 
surance: to notify the insurance company 
of a change in physical condition be- 
tween the time that the application is 
made and the policy is issued was ar- 
gued before the Supreme Court of the 
United States November 30 in the case 

of Stipcich v. Metropolitan Life. 
Counsel for the plaintiff contend that 
under the laws of Oregon in force at the 
time of the transactions involved in this 
action, and the terms of the contract it- 


self, the insured was not obligated to’ 


give notice to the company of any change 
in his physical condition occurring after 
the delivery of his application and before 
delivery to him of the policy. 

; If there was a duty to give such notice 
it is contended that notice was given to 
the agent of the insurer, which consti- 
tuted notice to the insurer. 

For the insurance company it was ar- 
gued that the representations made by 
an applicant for life insurance must be 
true as of the time.of the consummation 
of the contract and if there is any change 
in the physical condition of the applicant 
material to the risk occurring between 
the making of the application and the 
consummation of the contract, it is im- 
perative upon him to notify the insurer. 





The State Mutual 

Dialogue suggests that when a 
Suggested By man makes the ob- 
State Mutual jection that he is 
loaded with insur: 

ance the agent should try this dialogue: 

Agent: “If your salary was reduced 
$10 a month would you resign?” 

Prospect: “No” (almost without ex- 
ception this will be the answer). 

Agent: “If your rent were increased 
$10 a month would you move?” 

Prospect: “No, it would cost as much 
to move as I would save in a year in 
rent.” 

Agent: “Then you really do have $10 
a month that you can use for additional 
insurance.” 

Prospect (rather reluctantly): “Yes!” 





and 





THE EUREKA-MARYLAND ASSURANCE CORPORATION 
BALTIMORE, MARYLAND - 
Incorporated 1882 
Issues all modern forms of Life arg ey including Industrial, Ordinary 
roup 
J. N. WARFIELD, President 
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back of every door bell. 


Independence Square 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 


‘ r Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 


























THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 314 million 
Total Payments to Policyholders Since Organization, 
Over 43 million 


JOHN G. WALKER, Chairman of the Board BRADFORD H. WALKER, Prea ident 











PRUDENTIAL CHANGES 


Agent Meddie F. King, of the Bangor, 
Me., district of The Prudential, who be- 
gan his services on August 15, 1927, has 
been making a creditable showing in both 
industrial and ordinary branches. He 
has been the fecipient of special salary 
payments each week. 

Special Assistant Superintendent W. R. 
Simmonds, of Buffalo No. 1, has com- 
pleted twenty-five years of continuous 
service with the company and is now a 
member of Class “E” of The Prudential 
Old Guard. Assistant Superintendent D. 
F. Osborne, formerly in charge of the 
Battle Creek district’s detatched assist- 
ancy at Benton Harbor, Mich., has been 
transferred to an assistancy in Battle 
Creek. Agent Leslie H. Woods, of the 
Duluth district, has been promoted to the 
position of assistant superintendent. He 
assumed his duties December 26. As- 
sistant Superintendent M. H. Cooper, 
formerly in the Duluth, Minn., district, 
has been transferred from there to take 
the place left vacant by the transfer of 
Assistant Superintendent Osborne from 
Benton Harbor. Assistant Superintend- 
ent A. C. Kring has been transferred 
from the detatched assistancy at Michi- 
gan City, Ind., of the South Bend, Ind., 
district, to Elkhart, Ind., of the same dis- 
trict. Agent B. F. Shadel, located in La 
Porte, Ind., has been promoted to be an 
assistant superintendent and takes the 
assistancy vacated by Assistant Super- 
intendent Kring in Michigan City. Mr. 
Shadel has been with the company since 
November 15, 1912. He has made a com- 
mendable record as an agent. 





TWO PRUDENTIAL PROMOTIONS 


E. C. Steinsberger In Charge At Padu- 
cah, Ky.; B. R. Potter Of Chicago 
No. 13 As Superintendents 
Two promotions to superintendency 
were announced recently by The Pru- 
dential. They include Edward C. Steins- 
berger who assumes charge of the Pa- 
ducah,. Ky., office. Mr. Steinsberger en- 
rolled with the company as an agent at 
Cannelton, Ind., on June 18, 1917, He 
was promoted to an assistancy in No- 
vember, 1923, which position he held 

until his recent promotion. 

Byron R. Potter, who has been made 
superintendent of the Chicago district 
No. 13, entered the employ of the com- 
pany in June 1916 as an agent in the Chi- 
cago district No. 5. He was made an 
assistant superintendent on October 3, 
1921, in the same district. 





GROUP AS AN OPENER 

Thurmond Brown of the Bayliss agen- 
cy of the Equitable Society, New York 
City, was instrumental in placing group 
insurance on employes of the Foster- 
Wheeler Corporation. He has since suc- 
ceeded in placing a total of $100,000 on 
one of the executives as a direct result 
of the group sale. A few weeks ago L. 
A. Miner and M. Lee Alberts of Chicago 
called on a group with the view of inter- 
esting them in a contributory policy. No 
progress was made with this thought, 
but the idea of the need for single pre- 
mium retirement annuity was so well 
brought out that a wealthy woman, one 
of the group, gave the agents a check 
for $100,000 in settlement of this annu- 
ity. 
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Industrial Life Insurance— 


Ordinary Life Policies— 


The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


All forms of Life, Limited Payments and Endowments, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money-Making Opportunities 














Chas. F. Nettleship, 2nd Vice-President 


Home Office—Jersey City, N. J. 


Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President E. C. Wise, Treasurer 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 110 
Fulton Street, The Eastern Underwriter 
Building, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 
newspaper. Telephone number: Beek- 
man 2076. 





Subscription Price $3.00 a year. Single 
copies 25 cents. .Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
pestage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 





JOHN K. GORE’S PAPER 
It is the general opinion in life insur- 


ance that the paper delivered by John 
k. Gore before the Association of Life 
Insurance Presidents describing the 
world war against disease is one of the 


best scientific papers that has been sub- 
mitted to the 
many 


insurance fraternity for 


years. Anything which will em- 


phasize the lessons it contains is to the 


advantage not only of the great business 


of life insurance but even more so to 
the American people. 
NEW YORK “POST” SURVEY 


The annual financial and business sur- 
New York Post” 


best list of authors of any 


vey of the “Evening 
carries the 
of these newspaper surveys, about one 
hundred of the country’s leaders. Insur- 
ance is represented by Frederick H. 
Ecker, Metropolitan Life; 
Beha, New York Insurance Department; 
cc Home; W. B. Joyce, Na- 


tional and R. J. Sullivan, 


James A. 


Ludlum, 
Surety, 
Travelers. 
Paul W. 
that a 
tion for 


Garrett, financial editor, says 


steady fall in industrial produc- 
eight months has slowed down 
the pace of American business. Andrew 
Mellon, pointing to easy money and high 
wages, thinks business progress will con- 
1928. Herbert Hoover 


sign of slump. Col. Leonard P. 


tinue in sees no 
Ayres, 
widely quoted diagnostician, says condi- 


tions will improve. So does Professor 


Irving Fisher. Some of the railroad ex- 


perts are not so optimistic as they say 


decline in freight rates are a menace to 
president of the Inter- 
thinks 1928 will 
1927. Chain 
Moody’s 


trend in 


the roads. The 
national Harvester Co. 
be as profitable as stores 


set new high records. Invest- 


ment Service sees downward 


interest rates. The electrical industry is 


buoyant in prophecy Overhead ex- 
penses are being cut in the auto indus- 
try. Bank gains in Florida are noted. 
President Giannini of the 
looks for a spread of branch 
banking. Sustained progress in shipping 


is reported. Sugar has started back to 


Jancitaly Cor- 
poration 
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stabilized conditions. Cotton experts 
can’t tell much without knowing size of 
next year’s crops. 
to fight waste. 
J. J. Raskob, 


tee General 


Petroleum is trying 
Metals are brightening. 
chairman finance commit- 
Motors, gave 3,500,000 as 
car and truck production in 1927 as com- 
pared with more than 4,000,000 in 1926, 
but said that the Ford shutdown was in 
pert responsible for that. He thought 
that normal car buying will be resumed 
in 1928 and looks for expansion of the 
foreign market. 

Altogether, a most interesting sympo- 
sium for which the New York “Evening 
Post” is entitled to the thanks of the 
business community. 





io ic: 
The decision of the 


HUGHES BREAKING EVEN 
United States Su- 
Missouri Rate case, 
Missouri 


Court in the 
upholding the 
and his slashing of fire insurance rates, 
great shock to the fire insurance 
although the stock market 
did not reflect the decision on the day 
after it public. Charles E. 
Hughes, argued the case for the 
companies, 


preme 


Commissioner 


was a 
community, 
was made 
who 
seems to be 
50-50 with his insurance 
Tili- 
nois tax cases and lost the Missouri rate 
won the: Mutual Benefit test 
and lost the Court of Appeals 
decision in the Russian policyholders’ 
American life compa- 


fire insurance 
scoring about 


cases. He won the fire insurance 
case. He 


tax case 


cases against the 
nies. 

Reverting to the Missouri decision of 
the Supreme Court here is a question 
which is interesting the fraternity: How 
unprofitable 
-Eusiness ever going to collect on an in- 


is a company doing an 
crease in rates unless all companies par- 
same rates under compe- 


conditions ? 


ticipate in the 


titive 





REPORTS INCREASE 

The H. C. Hubbell 

Aetna Life with headquarters in the 

Pershing Square Building, New York, re- 

ports a slight increase in the amount of 

its paid business for 1927 over that of 
1926. 


Agency of the 


REDUCES RATES 


The American Central Life has re- 
duced its premium rates on nearly all 
policy forms; has made an increase in 
income disability rates, and has added a 
disability rider providing waiver of pre- 
mium. 


VISITING CUBA 


Theodore M. Riehle, associate man- 
ager of the Riehle Agency, Equitable 
Society, New York, and F. S. Goldstandt, 
an Equitable general agent, formerly of 
Oklahoma City, who now has an office 
in the Richie “Agency, are in Cuba. 





NET GAIN OF $4,145,000 


Ives & Myrick, managers of the Mu- 
tual Life, report a paid for business for 
1927 of $38,097,000—a net gain of $4,- 
145,000 over the amount paid for in 1926. 





BUYS EMPIRE LIFE 
R. S. Tiernan, president of the Cen- 
tral State of Fort Scott, Kan. has pur- 
chased the Empire Mutual Life of Wash- 
ington D. C 
ASSETS OF $6,000,000 
The Springfield Life of Springfield, 
Ill., reports an income for the year end- 
ing November 30, 1927, of $2,800,000. The 
assets of the company are $6,000,000. 
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The Human Side of Insurance 











DEWEY R. MASON 








R. Mason, the new general 
agent of the Aetna Life at 225 West 
Thirty-fourth Street, New York, was at 
one time registrar in the Mechanics In- 
stitute of Rochester and later associated 
with the Business Training Corporation. 
+ Chae 


Mrs. Thomas H. Law, mother of Wil- 
liam A. Law, president of the Penn Mu- 
tual, died recently at her home in Spar- 
tanbure, S. C., at an advanced age. Her 
husband, who died a few years ago, was 
for many fF the gen- 


Dewey 


vears stated clerk of 
eral assembly of the Southern Presby- 


terian Church. She was a member of 
the well known Adger family of Charles- 
ton, S. C. 


Archibald G. Mclllwaine, Jr., son of 
the late United Statés* manager of the 
London & Lancashire, has been made a 
partner of Toerge & Schiffer, a Wall 
Street house. 

eee 


James F. Clancy, at present manager 
of the Capitol Theatre, Hartford, will 
become manager of the Travelers radio 
station, WTIC, taking charge tomorrow. 
For some time Mr. Clancy has broad- 
cast programs from the theatre through 
the insurance company’s station. He is 
succeeding Hanford S. Billings, who re- 
signed. 

ce Se 


L. H. Armstrong, San Francisco man- 
ager of the workmen’s compensation 
and liability departments of the Trav- 
elers, is a brother of Vice-President H. 
H. Armstrong of the Travelers. 

a ae 

Edward D. Duffield, president of The 
Prudential, and John R. Hardin, presi- 
dent of the Mutual Benefit, were 
elected directors of the N. J. Bell Tele- 
phone Co. at a meeting of the board 
of directors last week. 

a a 

Earl Hamilton Smith, a well-known 
newspaper man, has joined the Phoenix 
Mutual Life here. He was on the copy 
editing staff of the New York “Times” 
with some Sunday make-up experience. 
Before that he covered real estate and 
garg utilities on the Washington 
“Post.” 


COOLIDGE APPOINTS ROBBINS 
Col. Charles B. Robbins, president of 
the Cedar Rapids Life of Iowa, has been 
made Assistant Secretary of- War by 
President Coolidge. 


John W. Longnecker, editor of the 
“Hartford Agent,” published by the two 
Hartfords, is not .a narrow, tradition 
bound editor in any ‘sense of the word. 
Take the current isstie of his paper, for 
example. Among: other: interesting fea- 
tures is a corking good story of the in- 
surance end of the Dempsey-Tunney 
fight in Chicago, which leads off with a 
half page picture of the arena, contain- 
ing the crowd of more than 100,000 peo- 
ple. Dorr C. Price, of Moore, Case, Ly- 
man & Hubbard, representative of the 
two Hartfords in Chicago, wrote the ar- 
ticle. 

The insurance end of the fight was im- 
portant. George Getz represented the 
city of Chicago. He wanted a liabiiity 
policy with a $1,000,000 top limit. Such 
a policy was delivered, the Hartford A. 
& I. being able to do this with its rein- 
surance connections. The Hartford also 
wrote compensation insurance on em- 
ployes of Mr. Getz and “Tex” Rickard 
who were engaged in putting up the 
temporary seats and this policy produced 
a larger premium when the audit was 
finally made than did the public liability 
policy on the fight. Also was issued a 
contingent policy to cover all work sub- 
let, and a public liability policy covering 
the various ticket offices, including pub- 
lic liability for messengers on the streets. 
The Hartford Fire issued a property 
damage policy for actual damage done 
to the permanent stands belonging to the 
South Park Commissioners over and 
above the ordinary wear and tear which 
would be incidental to such an exhibi- 
tion. The latter policy was in an amount 
of $25,000. During the fight the claim 
department of the Hartford A. & I. had 
four men in the Stadium so that losses 
could be taken care of immediately if 
they occurred. 

* * 

Hamilton Fish, Jr., a member of the 
New York brokerage firm of John C. 
Paige & Co., who is a Congressman, has 
been suggested this week for the Repub- 
lican vice-presidential nomination by 
Representative Harold Knutson, Repub- 
lican, of Minnesota. Mr. Knutson said: 
cae an Easterner and an ex-service man 
is to be selected as vice-president on the 
Republican ticket, Representative Fish is 
the logical and strongest possible candi- 
date. Not only has he strength in New 
York state, where he will need it, but 
throughout the country. He is one of 
the few Eastern members who ran ahead 
of President Coolidge in 1924.” 

* ok x 

George W. Elliott, famous as a fire 
prevention expert, whose term as direc- 
tor of public safety in Philadelphia end- 
ed January 1, is considering insurance 
as the field for his new efforts His for- 
mer assistant, Abner R. Okum, who has 
been more than twenty years in public 
service, is now connected with insurance. 

* * x 


Vincent H. Rothwell has withdrawn 
from the firm of Rothwell, Harper & 
Matthews and become a member of 
Rumsey & Morgan. Frank A. Bernero 
has become a member of Rumsey & 
Morgan. He will be associated with 
Mark W. Maclay in admiralty and mari- 
time matters. 

ae 

Charles R. Perkins, who retired from 
the North British group on the first of 
the year, was given a dinner by the spe- 
cial agents at the Elks Club in Newark, 
N. J., on January 9. He sails for Europe 
on January 2. 

a 

Sheppard Homans, agency manager 
for the Equitable Life Assurance Socicty 
in New York, together with his son, 


Eugene, captured the annual father-and- 
son golf tournament. at Pinehurst, N.C, 
recently. 

T. G. McConkey, general manager of 
the Canada Life, has just undergone an 
peng for appendicitis. 
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English Agent Has Thirty Children 

Charles Henry Master of Northamp- 
ton, England, must surely hold the pa- 
ternity record among insurance agents. 
He is the father of thirty children and 
was himself one of a family of twenty- 


nine. Mr. Master has been twice mar- 
ried. His first family consisted of four 
boys and fifteen girls, all born in nine- 
teen years, of whom two boys and elev- 
en girls are still living. After the death 
of his wife Mr. Master married a widow 
with five children, by whom he had 
six children—one boy and five girls. 

Mr. Masters, who is 55, has, besides 
being an insurance agent, been a butch- 
er, baker, small holder, publican, pack- 
man, rent collector, market gardener, 
and shoe operative. He and his wife 
have often gone to bed supperless, he 
says, rather than see the children go 
hungry. The youngest child is now eight 
years old. 

groggy 


The Late S. J. Pipkin 

The recent death in England of Sam- 
uel J. Pipkin, for fifty years with the 
Atlas, twenty-two years of which had 
been as gencral manager, and before 
that with the Commercial Union, remov- 
ed one of the best known of the British 
executives. He had made a number of 
trips to America. ,He was one of the 
founders of the Chartered Insurance In- 
stitute; was chairman of the London 
Salvage Corps for a couple of decades; 
and incidentally was an associate of the 
Institute of Actuaries and a Fellow of 
the Royal Geographical Society. Above 
all he was an interesting personality as 
the following sketch of him in “The 
Keview” will attest: 

“Samuel James Pipkin was original, 
almost unique. He raised the status of 
his office many grades, from a position 
of modest, high class dignity to that of 
a front rank, all-embracing, composite 
company, with its roots in every clime. 
And, yet, it is a question whether in- 
surance was his real vocation. It de- 
mands great versatility, but his versa- 
tility was unusual, so effervescing, so 
scintillating, so boundless. It is really 
doubtful whether any fixed position—the 
nanagement of any concern, however 
imposing or .significant—would have 
fitted his powers or idiosyncracies. For 
he chafed ‘at restraint. Whatever his 
particular task or undertaking, whether 

was the solution of a problem, the 
pening up of a new field, or a speech, 
he would always see, and frequently pur- 
ue, a ‘corisequential network of side- 
ssues fascinating to himself, and the ex- 
poitation of which would often fascinate 
his friends. 

“He would rarely finish an oration in 
the vein in which he began. His mind 
had grasped and explored the number- 
less. flashing lights which his 
thought had started, and so the matter 
of his..peroration might quite easily dif- 
fer from his exordium—and yet be 
equally convincing. He had many of 
the qualifications of the born orator, 


agile . 











ond whatever he expounded his words 
held the listener. 

“And with it all—whether speaking in 
public, or in private, or téte-a-téte—he 
was lovable. He was indeed a dear fel- 
low. He rang true. He scorned insin- 
cerity. He could scarcely tolerate even 
reserve or reticence. 

“He revelled in Montaigne. If he 
had not been a notable insurance author- 
ity, he might have been a master of 
metaphysics. And yet, he was not a 
Machiavelli. He had no sympathy with 
the deliberate cold calculations of the 
judicial mind. If there was a Gordian 
knot, his sympathies prompted him to 
cut it. He had little respect for com- 
promise. If he differed, there was no 
doubt about his view. Sometimes, he 
frankly and sincerely wondered how his 
antagonist could be so bereft of the 
rudiments of ordinary intelligence. His 
heart was indeed so big that it some- 
times dominated his judgment. 

“His monumental work for the Insur- 
ance Clerks’ Orphanage was typical of 
the man. From the outset, he took to 
this great exemplar of altruism as a 
duck to water. In season and out of 
season he advocated the claims of the 
Orphanage upon. the support of all, 
whether rich or poor. For this alone he 
has earned and won for himself a special 
niche in the temple of philanthropy. 

“Pipkin had no enemies. His name 
will go down in history as the most be- 
loved insurance man in living memory.” 

i 


A “Jim” Hoey Political Anecdote 

James J. Hoey, member of Hoey & 
Ellison who do a general insurance busi- 
ness from their offices in William Street, 
New York, and is also a member of 
Hoey, Ellison & Wendt, life insurance 
general agents, is one of New York’s 
most influential political figures. Clinton 
W. Gilbert, who wrote “The Mirrors of 
Washington,” and who is Washington 
correspondent of the New York “Eve- 
ning Post,” tells this anecdote of Mr. 
Hoey in a recent issue of his paper. 

If Governor Al. Smith is nominated 
for President, James J. Hoey of New 
York--will come to be a better known 
national figure. He is one of the New 
York Governor’s closest friends. He was 
the Governor’s representative on the 
flocr of the last Democratic National 
Convention in Madison Square Garden, 
New York. And he will figure impor- 
tantly again in the next Democratic Na- 
tional Convention. A politician of some 
experience, he has managed campaigns 
in New York, including one in which 
Surrogate Foley of New York City was 
elected. 

His friends like to tell the story of 
how he “almost” became Mayor of New 
York. That was in 1920, the year when 
the Democratic National Convention was 
held in San “Francisco. Charles F. Mur- 
phy was leader of Tammany Hall, and 
San Francisco was to be his last national 
convention. Mr. Hoey is a New Yorker. 
Mr. Hoey was going to San Francisco 


as Tammany delegate. He did not wait 
to go out with the delegation from New 
York, but decided to go on ahead to 
spend a few days in his old home town 
of Omaha, joining the Tammany delega- 
tion there as it came out on the way 
tc the national convention. 


Renewed Old Friendships 


Out in Omaha he renewed his acquain- 
tance with his old friends, and there was 
quite a crowd of them down at the sta- 
tion to see him off when he boarded the 
train to San Francisco and, incidentally, 
to see the Tammany delegation when it 
arrived. Charles F. Murphy got out of 
the train at the Omaha station to 
stretch his legs, walking up and down 
the platform, and the Omaha crowd eyed 
him, the master of Tammany Hall, with 
great interest. 

Mr. Hoey, coming to board the train, 
greeted Murphy. The Commissioner— 
they always called the old leader of Tam- 
many Hall “Commissioner,” for the rea- 
son that he had once held that title in 
the New York City Government—said: 
“Has all this crowd,” indicating the 
Omaha contingent, “turned out to see 
you off?” “Yes, Commissioner,” said 
Mr. Hoey, “they have, every mother’s 
son of them. And I tell you, Commis- 
sioner, if you don’t nominate me _ for 
mayor of New York I'll run for mayor of 
Omaha.” Murphy stalked away. Finish- 
ing another turn of the station platform, 
he stopped and said: “Well, Hoey, I’m 
for you for mayor—of Omaha.” That’s 
how near Governor Smith’s great friend 
came to being mayor of New York. 


x * * 
A Crusader 

William B. White, superintendent of 
the Bureau of Survey of the New York 
Board of Fire Underwriters, is a man 
who is willing to fight from the drop of 
the hat for the things he devoutly be- 
lieves in. I very well remember the mag- 
nificent fight which he made at a _hear- 
ing on the anti-wooden shingle ordinance 
before a committee of the New York 
Board of Aldermen in the City Hall a 
little more than a year ago. A good deal 
of political pressure had been brought to 
bear by some of the large lumber in- 
terests to defeat the passage of the bill. 
Some of the representatives of those in- 
terests were present on that occasion to 
give their side of the story and after 
they had finished Mr. White arose to 
answer their arguments. With what skill 
he met and parried every thrust from the 
opposing forces! He almost lashed him- 
self into a rage over what he consid- 
ered a contemptible attitude on the part 
of those who sought to defeat the anti- 
shingle ordinance. It was a splendid 
fight that he made on the floor for the 
bill. ; 

A new refrigerating ordinance has 
been submitted to the Committee on 
General Welfare of the New York Board 
of Aldermen, at the request of the fire 
commissioner, and has passed. The old 
ordinance, according to Mr. White, was 
antiquated and quite useless, and the new 
ordinance was offered as a_ substitute. 
This also had the support of Mr. White 
who had several conferences with the 
fire commissioner about it and helped to 
bring the passage of the ordinance about. 


* * * 


D. F. Houston’s First Letter to Mutual 
Life Field Men 

One of the most interesting letters I 
have yet seen was the first letter writ- 
ten by David Franklin Houston, presi- 
dent of the Mutual Life, to the mana- 
gers and field forces. It follows: 

“The trustees of the Mutual Life did 
me a very great honor in electing me 
to the presidency of the company. It 
would be a great honor to be elected 
president of this company at any tune. 
There is a special distinction in having 
been selected to succeed Mr. Peabody. 
I know something of the high ideals for 
which Mr. Peabody has stood, of the 
high standards he has set and main- 
tained, and of the sound judgment and 
wisdom he has exhibited. He has, in 
the last twenty-one years or more, great- 


ly aided in further strengthening the 
sound foundations of the company and 
of life insurance in America. In serv- 
ing the company so faithfully he has also 
rendered a direct service to the nation 
itself. 

“I am sure that I express the senti- 
ments of all the officers, workers and 
policyholders when I say that the com- 
pany owes him a debt of gratitude, that 
all connected with it have the highest 
admiration for him and appreciation of 
his services and that he carries with him 
into his retirement their affectionate re- 
gards and warmest wishes for his con- 
tinued health and happiness. We con- 
gratulate ourselves that we are still to 
have Mr. Peabody’s counsel as a mem- 
ber of the board. 

“The Mutual Life has had a great past. 
It must have an even greater future. It 
has played a noble part in spreading the 
recognition of the necessity of insurance. 
It has had a position of leadership in 
developing insurance mg right lines. 
In its work of promot: the protection 
of the individual and i): home it cannot 
stand still. It must > w steadily along 
safe and sound line Its service can 
be broadened and it tress can be 
promoted. 

“I believe in life ins) :ance. It is a 
necessity. Its enormous expansion in 
this country is a reflex of American ideals 
and standards and a firm support of the 
structure of our national life. It makes 
for individual and national independence 
and security. 

“In the important task of carrying our 
company forward to still greater achieve- 
ments and of extending the protection 
and conservation of the public through 
life insurance, you will play a vital part 
in the future as you have in the past. 
It will be my duty, as it will be my 
privilege, to study and to understand 
your problems and to co-operate with 
yeu in the fullest measure. I believe in 
team work. I know that the company 
may count on your loyal and devoted 
service. Your friendly greetings and the 
many assurances of support greatly grat- 
ified me. I am glad to be associated 
with you in the great task of serving 
individuals and the nation and shall la- 
bor with you in the broadest spirit to 
— the company’s objectives and 
10pes. 


* * * 


Greeting Cards 

This is the season of the year when 
most of us are recipients of cards con- 
veying to us the holiday greetings of 
friends and relations. This brings to mind 
the important part that the greeting card 
has come to play im the lives of the Ameri- 
can people, especially at the holiday sea- 
sons. There is the danger, however, that 
the thing may become too standardized 
like so many other phases of our civili- 
zation. The greeting card industry is 
now one of the largest in America. Ac- 
cording to the December number of 
“The American Mercury” the business 
received a great stimulus during the 
World War when Christmas card facto- 
ries abroad were converted into poison 
gas plants. 

R. W. Hicke, secretary-treasurer of 
the Greeting Card Association, is quoted 
as saying that “prior to 1918 compara- 
tively few messages of cheer and good 
will were produced in America. Most 
of them, used chiefly at Christmas, New 
Years and Easter, were imported from 
Germany and England.” 

“Today, encouraged by the slogan 
‘Scatter Sunshine with Greeting Cards,’ 
says the ‘American Mercury, “the infant 
industry includes 35 to 40 manufacturers, 
employs 5,000 workers and brings in 
about $55,000,000 a year. Through the ef- 
forts of the Greeting Card Association 
the kindly ear of Congress was reached, 
and now a 45% ad valorem duty removes 
the possibility that the English or Ger- 
mans will ever recapture the field. Like 
the telegraph companies, the greeting 
card men take care that their fellow- 
Americans remember all appropriate 


days of felicitation.” 
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Webb and Hartfield 
Made Vice-Presidents 


LONG WITH MARSH & McLENNAN 


Former Internationally Known as Polo 
Expert; Hartfield Has Specialized 
In Production for Many Years 


James Watson Webb and David Hart- 
field on the first of this year became 
vice-presidents of Marsh & McLennan. 
30th are specialists in production. Mr. 
Webb has been associated with the New 
York office for the last sixteen years 
and Mr. Hartfield has been here since 
1910. 

Mr. Webb is internationally known as 
one of the world’s leading polo players 


a 








J. WATSON WEBB 

and was a member of the American team 
in the contest with the British four at 
Westbury, L. I, last September. He 
writes all kinds of insurance and is the 
man who placed $2,000,000 on the life of 
Mrs. Marshall Field of Chicago some 
years ago. He worked then in conjunc- 
tion with Robert L. Jones of the State 
Mutual. 

For years Mr. Webb has been a mem- 
ber of the American International Polo 
Team and displayed unusually fine form 
when the team won the championship 
from the British in 1924. He is the only 
member of the United States Polo As* 
sociation who is allowed to stroke with 
his left hand. He has also been a mem- 
ber of the Vermont legislature. 

Mr. Hartfield began his insurance ca- 
reer as a local agent in Henderson, Ky. 
In 1915 he joined the Chicago office oj 
Marsh & McLennan and a year later was 
transferred to New York. 


APPROVE CAPITAL INCREASE 

Stockholders of the Knickerbocker last 
week approved the recommendations of 
the directors that the capital be in- 
creased from $500,000 to $800,000 and 
that this be acccmplished by the decla- 
ration of a stock dividend of 150% on the 
present common stock, thereby increas- 
ing that stock from $200,000 to $500,000. 
The preferred stock remains unchanged 
at $300,000. The par value of the com- 
mon stock will be reduced from $25 to 
$5 a share. 





COMPANY CHANGES NAME 
The Federal Fire & Marine of Denver, 
Colo., has changed its name to the Con- 
solidated Fire & Marine. The company 
began business in 1920, and is controlled 

by the Consolidated Insurance Corp. 


Laboratories’ Work 
On Sprinklers Grows 


INCREASED USE OF SYSTEMS 
Inspectors of the Laboratories Making 
More Frequent Trips to Factories 
to Check Up Equipment 
Production and use of sprinkler sys- 
tems increased with good speed during 
last year as agents and others all through 
the country are urging upon business 
men the wisdom of securing such pro- 
tection against dangers of fire. This 
campaign has had its effect upon the 
Underwriters’ Laboratories of Chicago 
and New York, more and more time and 
thought being given to consideration of 

sprinkler problems. 

The sprinkler division of the Labora- 
tories last year devoted more than the 
usual amount of attention to the pro- 
duction of automatic sprinklers in the 
seventeen factories in which these de- 
vices are made, this work being in ad- 
dition to the regular inspections at these 
factories by inspectors from the Labo- 
ratories. 

In the quarterly inspection work, 
sprinkler parts are checked against the 
limit gauges, of which there are three 
sets. One set of gauges is held by the 
lispector who regularly checks the prod- 
uct at the plant, one is kept by the 
manufacturer, and the third set is kept 
at the home office. In addition to gaug- 
ing the sprinkler parts, the sample 
sprinklers which are collected quarterly 
by the Laboratories’ inspectors, and for- 
warded to Chicago, are subjected to sub- 
stantially the same tests, from time to 
time, as those which were initially con- 
ducted with a view of listing the sprin- 
klers as “standard.” 

The inspection and follow-up of sprin- 
klers, which has been carried on in con- 
nection with the product of some of the 
older factories for many years, has no 
doubt contributed materially to the 
splendid record of control and_ extinc- 
tion of fire by automatic sprinkler equip- 
ments. 

New Work On Automatic Sprinklers 
‘The sprinkler division, from time to 
time during the year, has been engaged 
in the examination and testing of sprin- 
k!ers provided with various forms of 
coatings designed to protect them against 
corrosion. 

The testing and reporting on old au- 


tomatic sprinklers taken from the field,* 


which was begun many years ago, has 
continued with undiminished volume. It 
has long been the practice of various un- 
derwriting organizations to select old 
sprinklers from risks in their territories 
and send them to the Laboratories for 
investigation and report as to their re- 
liability. The sprinklers are subjected to 
certain prescribed tests, and whenever 
the available information and the test 


mittee. 


movement. 


expenditure. 
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results warrant such action, the reports 
which are rendered carry definite recom- 
mendations regarding the retention or 
replacement of the sprinklers of which 
representative samples have been exam- 
ined and tested. 

It is possible to carry on this test 
work without cost to either the assured 
or the interested inspection authorities 
through the co-operation of the auto- 
matic sprinkler manufacturers, by whom 
the cost of the work is borne. The co- 
operation of the sprinkler industry 1s 
evidenced in this way because of the 
interest the manufacturers have in the 
maintenance of sprinkler equipment 
throughout the country in the highest 
possible state of efficiency. 

Old sprinklers are daily being received 
for test from points throughout the en- 
tire United States and Canada. 

Sprinkler Supervisory Systems 

In the maintenance of automatic 
sprinkler equipment, it is important that 
the water level.and pressure in gravity 
tanks be maintained at the proper levels, 
that the temperature of the water in 
gravity tanks be kept above the freez- 
ing point, that the steam pressure on 
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~~ JOHN HANCOCK SERIES 


THRIFT WEEK and 
the HOME BUDGET 


D URING JANUARY, from the 17th to the 23rd, the coun- 
try generally, and life underwriters in particular, will be 
concentrating their attention on the Thrift Idea. 


This organization is known as the National Thrift Com- 
The Y. M. C. A., the life insurance companies and 
the banks have been the most active promotors of the 


All begin to realize that one of the defects of a growing 
and prosperous country like the United States is the incli- 
nation to spend up to the limit, and very often beyond. 


The Thrift movement is teaching us that a little more 
thought in budgeting the income, a little more care in over- 
seeing the outgo, simply gives greater value for the 


The John Hancock Home Budget Sheet has been a great 
factor in extending Thrift education. 
to Inquiry Bureau, 197 Clarendon St., Boston, Mass. 


INSURANCE COM 
OF @OSTON MASSACHUSETTS 


Thrift and Budgets go Hand in Hand, and Life 
Insurance is Inseparably Linked With Both. 


. lines. 





Gradually the Thrift Movement, which began in a desul- 
tory way, is being expanded as well as controlled and 
directed by a National Committee with headquarters in New 
York City at 347 Madison Avenue. 
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the supply lines to steam-driven fire 
pumps and the air pressure on dry pipe 
sprinkler systems be maintained at the 
proper point, and last, but by no means 
least, that the valves which control the 
flow of water to sprinkler systems be 
kept wide open. Sprinkler supervisory 
systems have been developed with a 
view to accomplishing the foregoing re- 
sults, and both the sprinkler and hy- 
draulic divisions of the department have, 
during 1927, been engaged in the exam- 
ination and testing of such supervisory 
systems and supervisory devices. 





N. Y. C. COMMISSIONS 





E. U. A. Scale Became Mandatory On 
January 1; Association Asks All 
Members To Enforce Rules 


The Eastern Underwriters Association 
has notified the executives of all mem- 
ber companies that the organization 
commission rates for agencies in New 
York City would become effective Janu- 
ary 1. These commission rates are 10% 
over the brokerage rates under the rules 
of the New York Fire Insurance Ex- 
change and such overriding commissions 
are to include all agency expenses except 
maps. The rules likewise provide for a 
contingent commission of 5% on the net 
profits of the business of an agency and 
provide a formula for fixing such profits. 

With regards to brokerage commis- 
sions the rules say: 

“The payment by the members of this 
association of brokerage in excess of the 
rates permitted by the rules of the New 
York Fire Insurance Exchange is pro- 
hibited.” 





ENTERS MASSACHUSETTS 


The North Star of New York has been 
licensed in Massachusetts to write fire, 
inland marine and sprinkler leakage 
Herbert G. Fairfield of Russell, 
Fairfield & Co., has been appointed agent 
for Boston and the vicinity. 
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An Inventive Genius 
In N. Y. Fire Dep’t. 


HAS ALSO WRITTEN A PLAY 





Adolph Niflot, Interpreter, Biblical 
Scholar Speaking Seven Languages, 
Made Airship Based on Book 
of Ezekiel 





Adolph Niflot, who is official interpre- 
ter in the bureau of fire investigation of 
the New York Fire Department, startled 
the scientific world a few years ago by 
declaring that the Prophet Ezekiel de- 
scribed in detail an airship in the first 
and tenth chapter of the Old Testament. 
As a fact, he designed and built the 
model of an airship from the plans and 
specifications in the Biblical story which 











ADOLPH NIFLOT 


was exhibited at the First Acronautics 
Exposition at Grand Central Palace, 
New York, in 1917. 

Mr. Niflot is a first rate scholar, speaks 
seven languages and is an authority on 
the Bible. He is also an archaeologist 
of no mean ability. In addition to his 
scholarly attainments, Mr. Niflot is also 
noted as an inventor, having invented 
a voting machine that is simple in con- 
struction yet performs the complicated 
tasks of registering ballots, detecting and 
announcing frauds, and arresting the of- 
fender. The inventor claims that the 
device, if it were in general use, would 
prevent dishonest balloting. Some time 
ago Mr. Niflot gave a demonstration of 
his machine at the office of his son, Dr. 
B. Niflot, at 145th street and Broadway, 
New York. He intends to offer his pat- 
ent rights t6 the city free of charge and 
has invited the members of the Board 
of Aldermen and the Board of Estimate 
to see his invention. 

An Inventive Genius 

Mr. Niflot, when seen by a reporter 
for The Eastern Underwriter in the of- 
fice of the Fire Marshal of New York 
the other day, described some of his 
inventions which include in addition to 
the ones already described, a sun pro- 
tector. This is an umbrella holder, 
which, when attached to the back of a 
bench or a camp chair, holds your um- 
brella and protects you from the burning 
sun, 

Speaking of his airship based on the 
vision of the prophet Ezekiel, Mr. Niflot 
said: 

“Tam not the first in Israel who tries 
to give the vision of the prophet Ezekiel 
a natural explanation. In the twelfth 
century Moses ben Maimon, the great 
Jewish Talmudist, philosopher, astrcno- 
mer and _ physician, called also Moses the 
Second, tried to explain the vision in his 
great work “Moreh Nebukim.” E. A. 
Wallis Budge, keeper of the Egyptian 
and Assyrian Antiquities in the British 
Museum, one‘of the great authorities in 


Egyptian Mythology, says in his book 
“the Gods of the Egyptians” “From the 
Assyrians Ezekiel probably borrowed the 
ideas which he developed in his descrip- 
tion in the first chapter of the book of 
the four-faced and tour-winged animals. 
Ezekiel and Pythagoras 


“It was customary in the olden days 
if one had a practical and useful idea 
or if one had made an important dis- 
covery, to say that it was not himself 
who did it, but that he was inspired by 
God. A story goes about Pythagoras 
that after the discovery of the Theorem 
which shows that in any right-angle tri- 
angle the square of the hypotenuse is 
equal to the sum of the squares on the 
other two sides, he brought an offering 
of 100 oxen to the gods tor their inspi- 
ration.. Such was the case with the 
prophet Ezekiel. He had a great idea— 
an airship, the lifting power of which 
was a balloon filled with heated air. It 
was steered by artificial wings which 
were moved by the hands of a crew 
consisting of four men, one man in each 
corner. The wheels were moved by the 
feet of the same crew. On the top of 
the balloon was a chair, a seat for the 
pilot. In order that the crew should 
understand in which direction the pilot 
wanted to travel he put the images of 
the Four Children of the Egyptian god 
Horus (known to everybody in those 
days as the god of the four cardina 
points) in each corner which made it 
look, when a man was standing under- 
neath the images, as if the man had four 
heads. . . . Such wag the idea of Ezekiel 
of the solution of the flying problem, 
and according to the custom he said 
that it was shown to him in a vision. 

Mr. Niflot said that “it is both inter- 
esting and sad to note that the prophet 
had in mind the use of his invention 
also for destructive purposes as we read 
the vision ‘that burning coals were tak- 
en from between the wheels and thrown 
over the city.’” 

“The prophet Ezekiel,” continued Mr. 
Niflot, “besides being a poet and a very 
skilful writer was also an architect and 
was the first man to suggest the idea 
of artificial water supply in a house. He 
must have been a philosopher and a 
mathematician, as according to Clement 
of Alexandria, a father of the Greek 
Church (150-215 A. D.) and a celebrated 
historian and philosopher, Ezekiel was a 
teacher of Pythagoras, one of the great- 
est mathematicians and philosophers in 
ancient history. He surely was a capa- 
ble mechanic judging from his original 
idea how to move a carriage in each di- 
rection without turning the whole body 
of the carriage.” 

Designs Fire Charts 

Mr. Niflot has designed some interest- 
ing charts for the Fire Department. One 
of these graphs shows some fire statis- 
tics for the fifteen largest cities in thé 
United States. Another chart shows one 
at a glance in what neighborhoods most 
fires occur. The fires are represented 
by tiny red dots. The charts are re- 
ferred to constantly throughout the day 
by members of the Fire Department. 

Samples of his statistical work in the 
Fire Department were borrowed by rep- 
rcsentatives of the Japanese Government 
with a view of introducing the same sys- 
tem into the fire departments of their 
cities. One of the charts shows the total 
number of fires in the leading cities of 
America, the population and losses, as 
well as the losses per capita and fires 
per thousand population, in each state 
of the United States for 1924. 

Some Prophesies Fulfilled 

The New York Evening World, on 
Nevember 15, published an editorial in 
connection with Mr. Niflot which re- 
ferred to a play he wrote in 1924 called 
“The Converted Enemy” which had for 
its principal character Hugo Ados, de- 
scribed as an automobile manufacturer 
and publisher of the Ados Independent, 
an anti-Semetic weekly. 

“This, of course, is Henry Ford,” re- 
marks the writer, “and everything that 
Ford has done within the year, Hugo 


(Continued on page 22) 
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On the lO“ of December, 


1844. at an obscure and long 
forgotten lecture on chemistry 


HORACE WELLS 


A young Hartford dentist, made 
an observation that led tohis 
giving humanity the priceless boon 


ANASTHESIA 


He believed that surgery could 
be made painless. He submitted 
himself as the first subject for 
experiment. Thru the realization 


of his vision, centuries of help- 
less agony were ended. Andso 
a vision was materialized into an 
untold blessing. 


The Agent who can see under. 
lying opportunities for service 
in everyday business will find 
material reward, and that thru 
the individual and personal help of 


THE WORLD FIRE AND 
MARINE INSU RANCE CO. 


‘ He can give as wellas 
Get the Best 
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Fire Companies Lose 
Missouri Rate Case 
In The Supreme Court 


VITAL POINTS ARE UNDECIDED 


Highest Court Throws Out Case On 
Grounds That No Federal Question 
Was Involved In Appeal 

The United States Supreme Court in 
Washington on Tuesday of this week de- 
cided against the fire insurance compa- 
nies in their appeal of the 10% Missouri 
rate reduction order of 1922 on the 
grounds that there were no Federal 
questions involved. This Supreme Court 
decision touched none of the big under- 
writing and rate formula questions but 
the opinion did criticize the companies 
for the manner in which the appeal was 
n-esented. namely as a joint action of 
156 companies, i 

The \asnmegton decision stated that 
“It has never been and cannot reason- 
ably be held that State-made rates vio- 
late the Fourteenth Amendment merely 
because the aggregate collections are not 
sufficient to’ yield a reasonable profit or 
just compensation to all companies that 
happen to be éngaged in the affected 
business.” The rates were attacked by 
the joint action of all the companies, 
and it was not claimed by any company 
that, when applied to its business, the 





reduced rates are or would-be too low: 


to permit the company to make a rea- 
sonable profit or to have just compensa- 
tion for its contracts of fire, lightning, 
hail and windstorm insurance. 
May Have To Refund $10,000,000 

\s the result of the refusal of the 
United States Supreme Court to afford 
relief to the fire companies or to pass 
upon the merits of the rate reduction 
order of Insurance Superintendent Ben 
C. Hyde of Missouri the fire companies 
may have to return to policyholders the 
sum of about $10,000,000. This represents 
the amount collected by the companies 
since 1922 when an injunction against the 
rate reduction order was obtained, plus 
interest on these moneys, plus insurance 
premiums collected for the five year pe- 
riod prior to 1922. Superintendent Hyde 
made his rate’ reduction order retroac- 
tive 

Whether any appeal can now be taken 
by the fire insurance companies is an 
open question. The main hope rests in 
the two facts that a lower Missouri 
court upset the order of Superintendent 
Hyde on the ground that it removed the 
opportunity for the companies to make 
a profit upon their underwriting and the 
Missouri Supreme Court reversed the 
lower court and sustained Hyde by only 
a narrow margin. A minority opinion, 
signed by several judges, sustained the 
views taken by the lower court and by 
the fire insurance companies: themselves. 
It may be now that the fire insurance 
companies will discover something in the 
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Missouri Supreme Court decision upon 
which to base another appeal in that 
state. 


Leaders in Business Disappointed 

Fire company executives and under- 
writers in New York are much disap- 
pointed by this decision from Washing- 
ton. It apparently sustains the fire un- 
derwriting views of Superintendent 
Hyde of Missouri by not condemning 
them and yet it avoids the issue by 
throwing out the companies’ appeal upon 
other grounds. The big vital problem 
involved in the Missouri rate case is 
whether the underwriting profits formula 
of the fire companies, approved by the 
National Convention of Insurance Com- 
missioners, is to be sustained. 

Superintendent Hyde of Missouri, for 
a long while opposed to this formula 
which bases underwriting profits upon 
premiums earned and losses and ex- 
penses incurred, ordered in 1922 the fire 
companies operating in Missouri to cut 
their rates 10% because he claimed they 
were making exorbitant profits. To reach 
his conclusions he devised a formula by 
which underwriting profits were to be 
determined by taking written premiums 
and deducting therefrom losses and ex- 
penses paid. In addition Hyde ruled 
that the investment returns of the com- 
panies from the unearned premium re- 
serve should be added to the premiums 
written in finding the underwriting 
profits. 

The companies are unanimously op- 
posed to the Hyde formula because they 
say that it would compel them to operate 
without any underwriting profit. As the 
unearned premium réserve amounts to 
almost as much as the annual premium 
income of any company the interest 
earnings, if amounting to four or five 
per cent., would be all the companies 
would be entitled to, if the states should 
fix 5% as a reasonable underwriting 
profit. The big danger of this system 


is that while the companies are equipped 
to reguiace underwriung results with a 
1eal- degice Ot accuracy, they cannot al- 
Ways-anticipate investment earnings. In 
years when securities are constantly ap- 
preciating m-ivestment markets the fire 
companies should prosper but in reac- 
uonary periods this profit is wiped«out. 


Other States May Cut Rates 


The Missouri decision, if: ultimately 
sustained, will have turther adverse: et- 
1ects. Several: other states,’ notably 
wansas and Virginia, are preparing or 
nave launched attacks upon tire insur- 
ance rates, and the’retusal of the United 
States Supreme Court to intertere will 
give them added courage to harrass the 
companies. ‘Lhese states and others 
naturally will aim to have the fire com- 
panies give service without any hope of 
an underwriting profit it Missouri 1s suc- 
cessiul in its attempt. 

As concerns agents and brokers in 
Muissour1 they stand to have to retund 
part oft their commission income on the 
vusiness altected written tor several 
years back. ‘Lhis task ot recollecting the 
companies do not view with any tavor. 
Many agents have moved trom the state, 
or gone OUL Of Dusiness and many others 
Wilt Claim they are unable to give back 
much money. 

it is velieved in fire insurance circles 
that 11 the Muissouri rate 1ormula suc- 
ceeds the one now generally used, and 
ie companies have to include investment 
carnings in underwriting profit, there will 
be a arastic retorm in collections. Some 
suggestions have already been made that 
assureds be compelled to pay premiums 


on their fire poucies within thirty days 


or have their policies cancelled. ‘lhe 
companies teel that if they are to be 
charged for investment: earnings they 
want that money in their hands prompt- 
ly so that it can be invested and earn- 
ings obtained. 


OCCIDENTAL iS LAUNCHED 


Formed as Fire Running Mate to Fire- 
man’s Fund and Home F. & M.; 
Starts With $3,000,000 

The Occidental Insurance Co. of San 
Francisco has been organized as a run- 
ning mate to the Fireman’s Fund and 
the Home Fire & Marine. The com- 
pany is to start with a capital of $1,000,- 
000, a fully subscribed surplus of $2,000,- 
000 and will for the present write fire 
insurance but is authorized to enter the 
automobile and marine fields whenever 
the managers desire to. do so. Capital 
and surplus of $3,000,000 is divided into 
100,000 shares at $30 a share, the stock 
having a par value of $10 a share. Of 
these 100,000 shares the Fireman’s Fund 
bas bought 80,000 shares and the Home 
Fire & Marine 20,000. 

Each stockholder of the Fireman’s 
Fund will have the opportunity of buying 
at $30 a share one share of Occidental 
stock for each two and one-half shares 
held and each Home Fire & Marine 
stockholder can purchase one share for 
each five held. Agents of the Fireman’s 
Fund and Home Fire & Marine will be 
allowed to purchase Occidental stock 
upon the same terms. The privileges 
will be extended to stockholders of rec- 
ord on February 1. 





WEST.VA. DEADLOCKED 

The West Virginia controversy be- 
tween local’ agents and company mem- 
bers of the West Virginia Uniformity 
Association over the matter of commis- 
sions appears to have become dead- 
locked for the time being. While many 
agents in that state have sent in their 
signed contracts to New York promising 


to write only for Association companies . 


and thereby receive the 20% commission, 


many other agents are refusing to abide - 


by the contract and are attempting to 
continue both Association and non-as- 
sociation companies in their offices at 
full commissions. The Association com- 
panies claim they will pay such agents 
only 10% for business written after Janu- 
ary 1, and the agents insist that they 
will deduct 20% for commissions upon 
the basis that the Association contract 
is unfair and illegal. 





PITCHER & TATE FORMED 


William R. Pitcher, Lewis B. Pitcher 
and C. W. Tate have entered into a 
partnership under the firm name of 
Pitcher & Tate for the adjustment of 
fire, automobile and other claims for in- 
surance companies, with headquarters at 
755 Maiden Lane. The two Pitchers be- 
long to the well-known Pitcher family 
which has members in several branches 
of the fire insurance business. 





George J. Hatt & Co., Inc., Albany, has 
been chartered with $5,000 capital to deal 
in insurance. Charles C. Ferris, George 
J. Hatt, Annie S. Hatt, Albany, are di- 


\. ¢rectors and subscribers. 
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Efficiency 


The Frigates of 1812 met the requirements of their generation. 
But First Line Dreadnaughts of today are built and operated on 
an efficiency basis undreamed of in 1812. 


Likewise Insurance has, necessarily, kept pace with the onward 
march. New coverages have appeared to meet the demands of 
every form of protection required in our present complex system 
of living. A long line of so-called “Side Line” coverages is here to 
stay—modern efficiency demands them. 


It’s up to you to keep your clients informed of them. American 
Eagle “Selling Aids” will help you. Keep a good supply on hand 
and include one in every letter to your clients and’ prospects. 
Write to the Advertising Department if your present supply is 
exhausted. 
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Need Working Capital 
If Agency Is Bought 


INSURANCE COMPANY’S ADVICE 





When Entire Capital Is Used In Buying 
Local Agency Sufficient Surplus 
Cannot Be Built 





‘The interesting question of the finan- 
resources of agencies is discussed 
Automobile Insurance Co. in the 
“The The 
article starts by admitting the wide vari- 
ation in the financial capital require- 
ments of local agents. It continues: 

“The investment necessary in starting 
a small agency does not need to be 
large, provided that care and good judg- 
ment is exercised in arranging for office 
quarters and equipment and for clerical 
help, and provided further that the agen- 
cy adopts and follows sound collection 
rules. New agents sometimes make the 
mistake of procuring elaborate office 
quarters and equipment which are not 
warranted by the volume of business ac- 
tually in prospect, and while we are on 
the latter point, let us add that a care- 
ful and calculating analysis of the pros- 
pects ahead is far better than an indul- 
gence in rosy hopes. 


cial 
by the 


current issue of Aetna-Izer.” 


Capital Required to Start Agency 
“An agent who ‘starts from scratch’— 
that is, with no business on his books 
at the beginning—should, in our opinion, 
have sufficient capital to pay for his of- 
fice equipment and to carry his office and 
personal expenses for a period of at 
least six months—and not taking into 
consideration his possible earnings dur- 
ing that period. He also should be pre- 
pared to carry, if it seems prudent, over- 
due but collectible accounts cn which 
he will be required to advance the pre- 
miums to his companies. The ideal sit- 
uation of course is to have no overdue 
accounts, but few agencies are able to 
eet along without extending some credit. 
“When he reaches the point where his 
carnings exceed his expenses, he will 
do well to use whatever part of his sur- 
plus may be necessary to restore his 
working capital to its original amount. 
“As agencies grow, it is usually neces- 
sary to provide greater working capital 
for the business. Too many agents make 
the mistake of taking too much of their 
profits out of the business with the re- 
sult that they have not provided ample 
financial reserves to meet their increas- 
ing needs and particularly to meet emer- 
gencies, 
“Many 
started 


agencies of course have been 
‘on a shoe-string’ and have be- 


come large and prosperous, but unless 
an agent is operating under unusually fa- 
vorable circumstances as to ‘overhead’ 


unless he possesses un- 
usual ability or has definite assurances 
of a sufficient volume of business to 
carry him along, his chances for suc- 
cess are not very good in the event he 
does not have a moderate amount of 
capital with which to start. 


expenses, and 


Buying an Agency 
“In buying an agency or an interest 
in an agency, many different situations 
arise which involve various financial 
problems, and lack of space prevents our 


going into this subject in any detail. 
There is one point, however, which we 
would like to emphasize, and that is: 


no purchase should be made of an agen- 
cy or an interest in an agency unless 
there are assurances that an adequate 
working capital will be available. We 
know of agents who have made the mis- 
take of using their entire capital in the 


Be Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
, Warren. Conn. Cornwall Bridge P. O. 








FIREMAN SUES FOR DAMAGES 
Claims Injury and Loss of Pay When 
Matches Ignited Clothing While 
Going to Fire 

A unique claim has been made of the 
town of Willimantic, Conn., by Charles 
I*. Palmer, a call fireman of the fire de- 
partment of the town. He has filed a 
bill for $170.86, covering loss of time 
through injury, physician’s bill and dam- 
age to his clothing. 

According to Alderman William E. 
Jackson, of the Board of Aldermen of 
Willimantic, a call for help came from 
the village of South Coventry on October 
8. Mayor John’C. Tracy directed Palm- 
er to drive one of the fire trucks to the 
fire. 

On the seven mile trip the jolting of 
the truck over the rough country road 
caused a box of matches in the pocket 
of his trousers to ignite. A section of 
his trousers caught fire and a spot on 
Palmer’s body was burned to such an ex- 
tent that he could not lay on his back 
for three weeks. 

The bill, as presented by Palmer, was 
twenty-eight days’ loss of time at the 
rate of $30 a week, totaling $102.80; phy- 
sician’s bill, $53, and damage to cloth- 
ing, $15. It has been pointed out that 
the insurance company carrying the risk 
was a bit “up in the air” about the ad- 
justment of the claim. 


LUNCH TO R. A. CORROON 








Given In Newark By Joseph M. Byrne, 
Jr., President Of Merchants & 


Manufacturers Fire 


Joseph M. Byrne, Jr., president of the 
reorganized Merchants & Manufac- 
turers Fire of Newark, gave a luncheon 
last week at the Newark Athletic Club 
in honor of Richard A. Corroon, chair- 
man of the board of the new company. 
The formal welcome was extended by 
William Scherer, chairman of the board 
of the Fidelity Union Trust Co., and 
City Commissioner John F. Murray, Jr. 
The guests were associates of Mr. Cor- 
roon in the insurance field in New York 
City, and bankers and insurance men of 
Newark. 

No property owner feels grateful to 
the agent who half sells a policy and 
who fails to explain the whys and where- 
fores of the contract—‘“The Hartford 
Agent.” 





purchase of an agency and then find it 
is not possible, within the time required, 
to build up a sufficient surplus to pro- 
vide the working capital which the 
agency needs.” 





agents. 











NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 


Local Agency Finds 

Ad Costs Well Repaid 
LINKS PUBLICITY WITH NEWS 
Baker Agency at Exeter, N. H., Employs 


Several Mediums for Gaining At- 
tention of Local Prospects 





One of the New England fire and cas- 
ualty insurance agencies to feature a va- 
riety of advertising is the Baker Agency 


of Exeter, New Hampshire, of which 
Dana W. Baker and J. F. DeMeritt are 
the partners. This agency has attracted 
wide attention in this part of the coun- 
try because of its extensive local adver- 
tising in newspapers, circular letters, 
postcards and other forms. 

The Baker Agency uses the local 
weekly newspaper with success, chang- 
ing the copy regularly in order to take 
advantage of all mishaps which point to 
the need for insurance. Mr. DeMeritt 
informs The Eastern Underwriter that 
the agency uses mailing cards and cir- 
cular letters freely “to our customers and 
to those who have not: favored us with 
any business but who have insurance to 
place. The only kinds of advertising 
which we never use are novelties and 
billboards. We have no argument 
against the use of novelties. In fact, 
one of our competitors who has a thriv- 
ing agency uses them quite satisfactorily. 

“One year we used a series of post- 
cards to imitate a periodical, sending 
them to a list of persons who were not 
doing business with us. We placed sev- 
eral good accounts with persons on this 
list and: feel that those cards must. have 
helped greatly.” 

A letter sent out to rural property 
owners on fire insurance, pointing out the 
dangers of lightning and other hazards, 
is reproduced herewith: 

“Dark rushing clouds—the crack of 
lightning through the air—the rumble of 
thunder—another home in flames! 

“Lightning is the leading cause of fire 
loss in the country—in fact almost one- 
fifth of all such losses on country prop- 
erty can be laid to its charge. 

“The beginning of the season of thun- 
der storms suggests that you consider 
your fire insurance to make sure that 
you are properly protected. 

“How about your furniture ?—new pi- 
ano?—expensive radio?—modern cook- 
ing range ?—increased value in clothing? 

“Your insurance should be looked over 
frequently to see if changed conditions 
make your policies out of date. Various 
permits for keeping an automobile, using 
gasoline engine, gasoline lamps or lan- 
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tern, etc., ought to be checked by some- 
one who knows. 

“Our thirty years’ experience enables 
us to advise you on all insurance mat- 
ters. It will be a pleasure to serve you.” 

Sample of Policy Used 

Another feature of the Baker agency 
is a notice prepared in the form of an 
automobile insurance policy, issued by 
a “good strong company.” On the inside 
and back of the policy are arguments to 
convince the prospect of the need for in- 
surance. Some of these are: 

“What a relief to have your name on 
an automobile liabiltiy policy of one of 
our good strong companies and to know 
that should an accident occur you are 
protected from claims. 

“Aren’t all automobile liability insur- 
ance policies alike? No. 

“How do they differ? Well, for one 
thing the insuring clause—the most im- 
portant part of a policy. 

“Let us tell you about it. Fill out and 
mail this handy coupon today.” 


UNABLE TO READ POLICY 








Court Holcs Lack of Knowledge of 
What Is Signed Does Not Excuse 
Misleading Statements 

A statement by an applicant for a fire 
policy to the insurer’s agent that there 
was no lien or incumbrance cn the prop- 
erty, when in fact he had not paid any 
money for it and the whole purchase 
money constituted a lien against it, was 
false and material to the risk and voided 
the policy, which made such statements 
warranties, whether or not the applicant 
knew of the falsity of the representation. 

The statement was contained in an ap- 
plication, which was made out by the 
insurer’s agent and signed by the appli- 
cant. The applicant attempted to avoid 
responsibility by saying he could not 
read and signed the application without 
knowing its contents. It was held that 
the answers in the application could not 
be so attacked in the absence of a plea 
of fraud or mistake. The case was that 
of the Continental v. Farlass, Kentucky 
Court of Appeals. 


THE GRAYLE PLAN 

The Grayle Plan for Trusteed Home 
Protection, Inc., New York City, general 
insurance agency, salvage corporation, 
cte., has been chartered at Albany with 
a capital of 1,000 shares non par value. 
A. Carroll Ely, Edmund Ely, James M. 
Fitzsimmons, 63 Wall Street, New York 
City, are directors and subscribers. 1B 
M. Fitzsimmons, 250 West 58th Street, 
New York City, is attorney for corpora- 
tion. 








I. B. Halliday has been appointed spe- 
cial agent for the Fire Association, Re- 
liance and Victory, with headquarters in 
Newark. He will be associated with 
Special Agent R. A. MacDonald. Mr. 
Halliday has been connected with the 
home office of the companies for several 
years. 


A. Niflot’s Career 


(Continued from page 19) 
Ados is made to do in the play prepared 
for the screen three years ago. A com- 
parison of the prediction with the oc- 
currences of the year show something 
amazingly like prophecy. Here at least 
iz one prophet in Israel.” 

That Mr. Niflot is something of a 
prophet is demonstrated by the fact that 
in March, 1918, when the World War 
was at its height, he made a wager with 
a friend of his that the war would be 
over in November of the same year. His 
prophecy was fulfilled when Armistice 
came on November 11, 1918. 
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The first real home of The Home of New York at 
Four Wall Street—completed in December. 1854 





th Wl HE first insurance companies formed in the 

United States were small, their capital varying 

\ ¢from $150,000 to $250,000. In 1853 the Home was 

organized in New York City with a capital of 

$500,000 double that of any New York company 
then doing business. 

At 4 Wall Street the Home had its first building, 
completed in 1854. Business, however, was begun 
in the Directors’ Room of the Continental Bank. 
Soon outgrowing this, a move was made to 10 Wall 
Street, and a year later to the basement of the St. 
Nicholas Bank. Starting on a firm foundation and 
continuing through the best part of a century, the 
Home bases its panorama of progress on its three 
major tenets—Strength, Reputation and Service. 
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Decision In Missouri Rate Case 





Highest Federal Court Holds That State Regulation 
Of Insurance Is Sound; Constitutional Rights 
Not Violated By Hyde Order, And No 
Federal Question Presented In Case 


Herewith is presented the full text of 
the United States Supreme Court de- 
cision which threw out the appeal of the 
fire companies in the Missouri rate case. 
Mr. Justice Butler delivered the opinion: 

October 9, 1922, respondent, acting under 
section 6283, Revised Statutes of Missouri, 1919, 
made findings of fact and an order directing a 
reduction of 10% in the rates charged by stock 
companies for fire, lightning, hail and windstorm 
imsurance. The petitioners, 156 companies, were 
all the stock fire insurance companies engaged 
in that business in Missouri. November 10, 
1922, they brought suit under section 6284 pray- 
ing that the order be reviewed and set aside. 
the complaint challenges the methods employed 
by respondent to make calculation provided for 
and alleges that the findings and order are un- 
reasonable, confiscatory and in contravention of 
the due process clause of the Fourteenth Amend- 
ment. Issue was joined and a trial was had. 
rhe circuit court, confirming the report of a 
referee appointed to hear the evidence and re- 
port his findings of fact and conclusions of law, 
found the order unreasonable and confiscatory 


and entered a decree setting it aside. The Su- 
preme Court reversed ang dismissed the case. 
Mo. his court granted a writ of cer- 


tiorari, 273 U. S., 681. 

Respondent insists that the case presents no 
Federal question. In order to determine whether 
that contention has merit, it is necessary to ex- 
amine the statutory provisions under which the 
respondent made the findings and order com- 
plained of, the grounds on which petitioners 
seek to have them set aside, and the decision 
of the Supreme Court. 

Section 6283, as it was at the time the order 
was made, (1) provided that the superintendent 
of insurance “is hereby empowered to investi- 
gate the necessity for a reduction of rates, and 
if, upon such investigation, it appears that the 
result of the earnings in this State of the stock 
fire insurance companies for five years next pre- 
ceding such investigation shows there has been 
an aggregate profit therein in excess of what is 
reasonable, he shall order such reduction of rates 
as shall be necessary to limit the aggregate col- 
lections by insurance companies in this State 
te not more than a reasonable profit. .. .”’ 
Complaint Alleges Rates Were Not Excessive 

Section 6284, as it stood when this suit was 
commenced, provided: “The orders and direc- 


tions of the superintendent of insurance, to- - 


gether with his findings or determinations of 
facts upon whch such order or determination 
is founded, shall be reviewable by a proper ac- 
tion in the courts, and upon such review the en- 
tire matter shall be treated and determined de 
novo. . . .” This sectoin was amended before 
the trial. Laws of 1923, p. 235. The following 
was added: “The court shall have authority to 
sustain, set aside or modify the orders and direc- 
tions under review.” 

The complaint alleges that the rates were not 
excessive before the reduction; that each com- 
pany has local agency plants in Missouri ranging 
in value from $10,000 in case of small *compa- 
nies having but few agencies to $50,000 for 
larger companies having .many, and that. the 
good-will of the agencies’ of each is of great 
value; that in Missouri normal expenses of each 
are from 35 to 45% of earned premiums and 
the yearly aggregate of all expenses is approx- 
imately 429 of all earned premiums, but that 
in the five-year period ended with 1921 total 
expenses amounted to about 44% of all pre- 
miums earned for insurance written in that pe- 
riod; that, in accordance ‘with Missouri law, 
each company maintains a sum equal to its un- 
earned premiums; that each should also have a 
surplus over its capital stock of 3% of its pre- 
miums on fire insurance policies in each year to 
meet the hazards of conflagration; (2) and of 
10% of the other premiums against the risk of 
other catastrophes; and that each company is en- 
titled to earn annually an underwriting profit of 
at least 5% of the earned premiums; that such 
profit fer any period is the amount of premiums 
earned less losses and expenses incurred; that in 
the five-year period ended with 1921 the com- 
bined experience of all companies on all classes 
of insurance in Missouri was: Losses incurred, 
64.9% of earned premiums; expenses incurred, 
44.4%, making a total of 109.3%, without any 
allowance for a fund to meet conflagration and 
catastrophe hazards or for profits to the com- 
panies. 


Original Rate Cut Was 15% 

And the complainant shows that prior to the 
order here in question and on January 5, 1922, 
the superintendent made an order reducing rates 
15%. The companies sued him to enjoin its 
enforcement. The parties entered into a stipu- 
lation reciting that he had revoked the order and 
agreeing that the case be dismissed. And it was 
stated therein that the superintendent, not earlier 
than March 15, 1922, might call a hearing to in- 
vestigate the necessity for a reduction of rates; 
that at such hearing the experience of the com- 
panies in Missouri for 1921 should be offered in 
evidence and considered by the superintendent, 
together with such other evidence as might be 
offered; that at the conclusion of the hearings 
the superintendent would make certain findings 
of fact and announce his determination. And 
the stipulation contained the following: 

“That if * * * .an. order. reducing the 
rates * * * be mades‘* * the said in- 
surance companies, if dissatisfied * * * will 
proceed to secure a review thereof by the trial 
de novo in the Circuit Court of Cole County, 
Missouri. * * That in such matters the 
question of the constitutionality of Secs. 6283 
and 6284 * * * shall not be raised, nor shall 
the legality of the hearing above provided for 
be questioned.” 

And the complaint alleges that there was a 
hearing at which the companies performed their 
part of the agreement, but that the superintend- 
ent failed to make the findings specified in the 
stipulation. The order (set forth in the bill) 
stated that the companies refused to supply 
necessary data to enable the superintendent to 
make such findings, and that his investigation 
was based on sworn reports filed by the com- 
panies during the five-year period. 

The findings contained in the order are that, 
in respect of the business in Missouri, the com- 
panies in that period collected net premiums 
amounting to $81,067,318, interest on capital and 
surplus prorated to that State $2,801,660 and 
interest on unearned premium reserves $2,418,- 
596, making a total of $86,287,574; that they 
paid losses of $45,066,124; that expenses amount- 
ed to $32,534,617, leaving $8,686,833 profits, and 
that expenses were excessive by not less than 
$5,000,000. The order declared that the rates 
then in force produced excessive and unreason- 
able profits and that a reduction of 10% in the 
existing rates would result in profits that are 
teasonable. And it directed that rates so re- 
duced take effect November 15, 1922. 

Fourteenth Amendment Involved 

The complaint avers that if section 6283 be 
construed to authorize the superintendent of in- 
surance to take into account interest on earn- 
ings, capital stock, surplus and unearned pre- 
mium reserves or to make his determination, of 
protit or loss on the basis of premiums received 
and losses and expenses paid—as distinguished 
from premiums earned and losses and expenses 
incurred,—or if it be held to authorize the su- 
perintendent to regulate the expenses of the 
companies or the inspection of their risks or the 
amount of insurance they may write, then the 
section would violate ,the due process clause of 
the Fourteenth Amendment. And it charges that 
the methods and calculations employed and the 
findings of fact made by the superintendent are 
ésreneous, unreasonable and unjust; that the 
ptesoribed rates are unreasonable, inadequate and 
confiscatory, and that the enforcement of the 
order would operate to deprive the petitioners 
and each of them of their property without due 
process of law. 
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By his answer, the superintendent denies the 
a'lezgatoins of fact and challenges the grounds 
on which petitioners contend that the findings 
and order are repugnant to the Fourteenth 
Amendment. 

the Supreme Court considered the evidence 
and held that the order reducing rates was just 
tified. It did not pass upon petitioner’s conten- 
tions that their rights safeguarded by the Four- 
teenth Amendment had been or would be in- 
fringed by the State law or by the superintend- 
ent’s findings and order. 

It will be observed that here the controversy 
concerns the basis on which the findings were 
to be made, and that petitioners do not chal- 
lenge the constitutionality of the statute if con- 
strued, as they contend it should be, to require 
the superintendent to make his determination on 
the basis of premiums earned and losses and 
expenses incurred. 

Unlike the general power to prescribe insur- 
ance premiums conferred by the Kansas _ statute 
upheld in German Alliance Ins. Co. v. Kansas, 
233 U. S. 233 the Missouri statute before us 
narrowly limits the authority of the superintend- 
ent of insurance. He is not authorized to de- 
terminate whether, when applied to the Missouri 
business of the several companies or of any of 
them, the existing or prescribed rates had been 
or would be just and reasonable. Section 6283 
requires consideration en masse of the “re- 
sult of the earnings” of all the companies, and 
upon finding an excessive “aggregate profit,”’ it 
becomes the duty of the superintendent to limit 
the “aggregate collections” to note more than 
a reasonable profit. The reduced rates are ap- 
plicable to the business of all companies alike 
and without regard to the amount of the past or 
prospective profits or losses of any of, them. 
And the attack is by joint action of all the 
companies. It “is not claimed by or on behalf 
of any company that, when applied: to its busi- 
ness, the reduced rates are or would be too low 
to permit the company to make a reasonable 
profit or to have just compensation for its con- 
tracts of insurance. . 

May Not Better Position’ by Urging Cause 

of Others ; 

No company receiving. just compensation is 
entitled to have higher rates merely because of 
the plight of its less fortunate competitors. Com- 
panies whose constitutional rights are not in- 
fringed may not better their position by urging 
the cause of others. Supervisors v. Stanley, 
105 U. S. 305, 311; Heald v. District of Colum- 
bia, 259 U. S. 114, 123. ; Piet 

As a practical’ matter of business, it 1s 1m- 
possible in the long run for some companies to 
collect higher premiums than those charged by 
others in the same territory. Rates sufficient 
to yield adequate returns to some may be con- 
fiscatory when applied to the business of others. 
But the latter have no constitutional right to 
prevent their enforcement against the former. 

The Fourteenth Amendment does not protect 
against competition. Moreover, “aggregate col- 
lections” sufficient to yield a reasonable profit 
for all do not necessarily give to each just com- 
pensation’ for the contracts of insurance written 
by it. It has never been and cannot reasonably 
be held that State-made rates violate the Four- 
teenth Amendment merely because the aggregate 
collections are not sufficient to yield a reasonable 








| THE YORKSHIR 


FIRE, LIGHTNING, SPRI 


FRANK B. MARTIN, Asst. Manager. 
Assets, $3,669,475.54 





SOUTHEA 


se eeeseeerees 


NKLER LEAKA 
AND EXPLOSION INSURANCE 


U. S. BRANCH, 12 Gold Street, New Yor 
FRANK & DUBOIS, United States Managers. 


Liabilities, $2,335,474.12 
DEPARTMENT MANAGERS: 
METROPOLITAN .........+++-Willard S. Brown & Co........New York, N. Y, 

COAST _...ccccccecssmcUlure — pauaewe sce aeeas eal ——., Cal. 
CAROLINA-VIRGINIA oaha oe R. Bu: ze 
STERN Ac FE, TRG? vc. 60:06. 0.cc6:00:0:0:0:06 ne, om 
LA. & MISSISSIPPI..........-.James R. Ross.......++++-++-++.New Orleans, La. 


INSURANCE CO., LTD., 
OF YORK,’ ENGLAND 
Established 1824 
AUTOMOBILE, RIOT 


k 
ERNEST B. BOYD, Underwriting Mer. 
WALLACE KELLY, Branch Secretary. 


Surplus, $1,334,001.42 


Sb'cdbns 5000000066 OeNeEmy 

















Seema 








U. S. Mer. 
Robert R. Clark 





FOUNDED 1805 


Caledonian Insurance Co. of Scotland 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 

United States Head Office 
555 Asylum Street, Hartford, Conn. 
New York City Office 
1 Liberty Street, New York 


Asst. Mgr. 
Arthur H. F. Schumm 


+a* 











profit or just compensation to all companies 
that happen to be engaged in the affected bisi- 
ness. 

The complaint was framed to secure judicial 

review (section 6284) of the determination of 
the respondent. The ground of attack was that 
the aggregate profits under the reduced rates 
were too low. Allegations asserting in general 
language that the findings, order and reduced 
rates are confiscatory and repugnant to the Four- 
teenth Amendment are not sufficient. 
_In order to invoke the constitutional protec- 
tion, the facts relied on to restrain the enforce- 
ment of rates prescribed under the sanction of 
State law must be specifically set forth, and 
from them it must clearly appear that the rate 
would necessarily deny to the plaintiff just com- 
pensation and deprive it of its property without 
due process of law. Louisville & Nashville R. R. 
Co. v. Garrett, 231 U. S. 298, 314; Atlantic 
Coast Line v. Florida, 203 U. S. 256. 

Judisdiction Exercised Only in Clear Cases 

Jurisdiction of this court to set aside state- 
made rates as confiscatory will be exercised only 
in clear cases. And the burden is on one seek- 
ing that relief to bring forward and _ satisfac- 
torily prove the invalidating facts. Chicago, 
etc., Ry. v. Wellman, 143 U. S. 339, 344-345; 
San Diego Land & Town Co. v. Jasper, 189 
U. S. 439, 441, 446; Knoxville v. Water Co., 
212 U. S. 1, 8, 16; the Minnesota Rate Cases, 
230 U... S..352, 433; 452; Brush Elec. Co. ‘v. 
Galveston, 262 U. S. 443, 446. 

Neither of the sections authorized a deter- 
mination of the reasonableness of rates when 
applied to the business of any company. The 
complaint did not allege any facts to show that 
the reduced rates were confiscatory as to any 
company. The court was not called upon to de- 
termine whether the order would operate to de- 
prive any company of its property without due 
process of law. It treated the suit as one to 
obtain the review provided for by section 6284. 

Petitioners are competitors and each carries on 
business for itself. While they may by joint 
action pursue the remedy given by section 6284, 
it does not follow that Constitution safeguards 
aggregate profits sufficient to constitute just com- 
pensation for all the companies. 

The complaint fails to show any joint inter- 
est or right in or to’ the business covered by 
the rates or the protection sought to be invoked. 
And it fails to show that the business in Mis- 
souri of each is so well and economically or- 
ganized and carried on that petitoins are en- 
titled, as of right protected by the Constitution, 
to have premiums amounting in the aggregate 
enough to yield a reasonable return or profit to 
all the companies. 

Assuming that, upon any state of facts, the 
petitioners would be entitled jointly to have 
such protection, and as to that no opinion is 
expressed, ti is enough to say that the facts 
brought forward in this case are not sufficient 
to raise the question whether the State law or 
the superintendent’s findings of facts or his or- 
der is repugnant to the due process clause of 
the Fourteenth Amendment. No Federal ques- 
tion 1s presented. 

Writ dismissed. 





THEODORE HERZER RETIRES 

Theodore Herzer of Hartford, for 
nearly thirty years superintendent of the 
printing plant of the Aetna (Fire), has 
retired upon a pension. He was present- 
ed with a gold watch by the company’s 
officials and was guest of his associates 
at a farewell dinner. 





ADMITTED TO MEMBERSHIP 

Earl T. Paige has been admitted to 
membership in the fire local and general 
agency of C. D. Paige & Co., in Provi- 
dence, R. I. 
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Sam McCulloch Is Back 
In Insurance Harness 


—__ 


NOW PRESIDENT OF SYLVANIA 





Capital Will Be Increased; Two New 
Directors Include President 
Of A Bank 





The interesting question as to whether 
Samuel McCulloch, for so many years 
head of the Pennsylvania Insurance De- 
partment, would re-enter the insurance 
business has been answered by the elec- 
tion of Mr. McCulloch to the presidency 
of the Sylvania Insurance Co. That is 
the company which was recently sold by 
receivers of Hare & Chase, Inc., to a 
syndicate composed of Charles R. Jones, 
Edward M. Harris and Edwin A. Book- 
myer of Beidler & Bookmyer, the latter 
being local agents in Philadelphia. Mr. 
McCulloch succeeds Frederick W. Do- 
remus who becomes a special agent for 
the American of Newark. 

It is reported that the Sylvania will 
increase its capital stock, possibly to 
$1,000,000. Two temporary directors 
elected are Joseph C. McCulloch, presi- 
dent of the Union Bank & Trust Co.; 
and Charles S. Wesley, attorney. 

With Department For Years 


Mr. McCulloch entered the Pennsyl- 
vania Insurance Department many years 
ago and at various times was commis- 
sioner. When temporarily deposed to 
chief deputy he took the fortunes of fate 
with good grace and was always a pop- 
ular figure at conventions of the insur- 
ance commissioners. In fact, when he 
retired during the end of the Pinchot 
administration the next convention of 
the commissioners didn’t seem like the 
real thing because of the absence of his 
cheerful personality. After his retire- 
ment he continued to live in Harrisburg. 
He will be welcomed to the insurance 
fold again with the best wishes of the 
entire fraternity. 





FIRE FIGHTERS INSURED 





Volunteer Department Of Dover, N. J., 
Covered By Blanket Policy; Will 
Cost $7.50 Each 

A blanket insurance policy covering 
the members of the volunteer fire de- 
partment of Dover, N. J., has been 
granted by the board of aldermen of 
the town, at a cost of $7.50 per man, 
based on an average attendance of sev- 
enty-five men at fires each year. 

The policy covers 120 men who are 
covered up to $2,000 for loss of life, 
limbs or eyesight in answering alarms 
from the time the gong sounds until 
they return to their respective homes, 
whether riding on fire apparatus, in 
their own cars, another person’s car, or 
afoot. 

ln presenting the recommendation 
Chairman Mill of the fire committee 
stated that the age limit is waived on 
three active members over sixty-five, 
but added that it was the unanimous de- 
cision of the committee that the fire 
eompanics place men above sixty-five on 
an honorary roll and should not permit 
elderly members of the department to 
climb ladders or enter burning buildings. 


NEED POLICIES FOR PIPES 


Fire insurance covers on smoking al- 
dermen are being discussed in Hartford, 
now that one of the aldermen has suf- 
fered a loss from a pipe. The official, 
temporarily selected to act as president 
of the board, placed his pipe in his coat 
pocket. A few minutes later smoke was 
seen to rise from the alderman. Several 
papers were scorched before the fire was 
put out. <A resolution calling upon the 
insurance patrolmen to provide protec- 
tion for the clothes of the aldermen was 
passed by the council immediately. 





The annual meeting of the stockhold- 
ers of the Firemen’s of Newark will be 
held on Monday, January 9, at which 
time the election of the board of direc- 
tors will take place. 

















HE business man who carries fire 


insurance alone is only getting 50% 
of the protection he should have. Profits, 
rent, high salaries and many other items 
should be safeguarded against the time 
when fire might bring his whole business 


to a standstill. 


And an agent gets only 50% of the 
profits he should have when he sells fire 
policies and does not stress Use & Occu- 
pancy Insurance. : 


Agents of this company are one hundred 
per centers. They believe in complete 
protection. Use & Occupancy insurance is 
no mystery to them. They know every 
phase of it, have studied its every advan- 
tage. Whenever they sell or renew a fire 
policy they tell the complete, convincing 
story of Use & Occupancy. No alert busi- 
ness man neglects to take this important 
policy when it is properly explained to 


him. 


After all our agents’ unusual success 


with Use & Occupancy Insurance simply 
lies in knowing how to Tell Them in 
order to Sell Them. 
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Many Auto Companies 
Installing Theft Locks 


BURDEN UPON MANUFACTURERS 





Underwriters’ Laboratories Report Gains 
Made in 1927 Campaign to Lessen 
Theft Hazards 





Automobile underwriters feel more 
satisfied now that the problem of auto- 
mobile locks has been transferred from 
the car owner to the manufacturer him- 
self. The idea of depending upon car 
operators to install and use locking de- 
vices turned out to be a failure. Now 
the majority of manufacturers are build- 
ing co-incidental or semi-coincidental 
locks in their automobiles which greatly 
lessen the theft hazard. The Underwrit- 
ers’ Laboratories of New York and Chi- 
cago in their review of 1927 work point 
out the advances made in the. automo- 
bile lock situation in the following para- 
graphs: 

Activities in connection with automo- 
tive equipment have been above normal. 
The present list of passenger automo- 
biles reviewed from the point of view 
of fire hazard now includes forty-six 
cars. During the year several trucks or 
commercial types of automobile were ex- 
amined and listed and the list now in- 
cludes eight in this classification. A 
ninth is now under investigation. 

Automobile Lock Situation 

In the review of the locking device 
situation at the close of 1926, it was 
pointed out that the responsibility for 
the use of locks had been shifted from 
the car owner to the car manufacturer 
and that insurance recognition had been 
discontinued beginning with 1927. It is, 
therefore, particularly interesting to re- 
view the situation at the end of 1927 in 
so far as it has been reflected in the 
activities of Underwriters’ Laboratories. 

The present listing indicates that there 
are eleven makes of automobiles fur- 
nished with locks coming within the 
Group I classification (coincidental 
locks), one car equipped with a Group 
IA lock (semi-coincidental), and twenty- 
eight Group II locks. In spite of the 
insurance rating situation, the depart- 
ment has been busy with locks through- 
out the year, and particularly so toward 
the close of the year, owing to the rath- 
er unexpected development of large 
standard equipment installations of la- 
beled locks which have been adopted re- 
cently by prominent automobile manu- 
facturers. 

In connection with the theft situation, 
it is encouraging to record the growing 
success of theft detection systems, listed 
by the Laboratories, in materially reduc- 
ing the thefts of cars furnishing such 
marking as standard equipment. 

The work on bumpers has continued 
steadily throughout the year, a. large 
number of listed manufacturers submit- 
ting, from time to time, new models or 
types for the various new automobiles 
being produced. 

The work on various automobile ac- 
cessories has included investigation of 
gasoline gauges, gasoline filters, fuel 
pumps, low-tension wire, battery connec- 
ters and cable, carburetors, exhaust heat- 
ers and mufflers. 


JERSEY TOWN LOW FIRE LOSSES 

Property loss in Cranford, N. J., was 
about $1,500 less in 1927 than in 1926, 
according to a report made public last 
week by Fire Chief William Tunison. 
The estimated fire losses for the entire 
year was given as $20,370. 








LEAVES OHIO FARMERS 
Harry A. Marsh, special agent in east- 
ern Pennsylvania, eastern Maryland and 
New Jersey for the Ohio Farmers, re- 
signed‘on January 1 to enter a new field. 
He was associated with General Agent 
E. K. Schultz in Philadelphia. 





Think twice before you put anything 
in your letters that will reflect on your 
own character or the character of the 
organization you represent.—The Hart- 
ford Agent. 
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{ RENT INSURANCE 


IRE may destroy the building and force the tenants to 

secure quarters elsewhere, but it cannot stop the rent income 
. of the property-owner who is completely protected by Rent 
\ Insurance. 


+3) 


Rent Insurance assures the owner of a regular rent income 
from the time that the fire occurs, until his property can be 
made tenantable. 


Property-owners who occupy their own premises would 
have to pay rent elsewhere should a fire destroy their home. 
Rental Value Insurance will pay the rent until the necessary 
repairs can be made. 


Agents should not hesitate to offer Rent or Rental Value 
Tell your prospects about Rent  [nsurance to their clients. The field is unlimited, the rates are 
and Rental Value Insurance. ]@w—and the need for protection is great. 
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C. A. Ludlum Defends 
Underwriting Profits 


RETURNS NOT UNREASONABLE 





Vice-President of Home Says Companies 
Must Not Be Compelled to Operate 
With No Safety Margin 





C. A. Ludlum, vice-president of the 
Home, and one who knows thoroughly 
the fire insurance business from every 
aspect, writing in the annual financial 
review of the New. York Evening Post, 
upholds the right of fire insurance com- 
panies to retain a fair return upon the 
moaey invested and upon underwriting. 
He denied that the companies are now 
securing an unreasonable return upon 
their business and that therefore rates 
to the insuring public ought to be re- 
duced. Mr. Ludlum’s position follows in 
full: 

“The year just closed has produced no 
sensational or exceptional incident in the 
record of fire insurance. The elements 
have, to be sure, exhibited much activity. 
An earthquake in the Imperial Valley 
section of California early in the year, 
two devastating tornadoes in the Middle 
West and an excess of hail-storm dam- 
age to growing crops brought consider- 
able losses to the fire insurance compa- 
nies which assume such risks. 

“Nevertheless, the fire companies have 
been called upon to meet nothing in the 
nature of a catastrophe. Doubtless they 
are, collectively, better equipped to ful- 
fil their economic function as ‘shock ab- 
sorbers’ in the event of an extraordinary 
disaster than ever before. The propor- 
tion of failures with consequent inability 
to meet obligations resulting from the 
Chicago conflagration in 1872 was notably 
less than when New York had its big 
fire in 1835, and the great San Francisco 
conflagration in 1906 found a still small- 
er number unable to pay up and go on. 

Insurance Stability Essential 

“Tt is manifestly essential to the safety 
and stability of the property interests of 
the country that the institution of 
fire insurance be maintained in a condi- 
tion to enable it to assure sound secur- 
ity and safe protection in any event or 
series of events, ordinary or extra- 
ordinary. 

“The insurance business is subject to 
the regulatory supervision and control 
of each separate State respectively, and 
the statutes and rulings it must observe 
and do business under are many indeed, 
and diverse. It can adapt itself to multi- 
form requirements (although it may be 
a fair question if the quality and extent 
of its economic service is not here and 
there impaired by the restrictions and 
the requirements imposed) but it cannot, 
as a whole (including both large and 
small engaged in it), without adequate 
sustenance, continue to thrive and main- 
tain a condition of preparedness against 
great emergencies. 

“Certain States have recently created 
an issue, the outcome of which must be 
of great importance to the institution of 
fire insurance. It involves the question, 
raised by those States under their rate 
regulation statutes, whether the ‘reason- 
able profit’ of the insurance business, on 
which the general level of rates is predi- 
cated, shall include investment earnings 
on its funds employed in the business, in- 
cluding its accumulated reserves and oth- 
er assets, or whether, as contended by 
the companies, the business and trans- 
action of insurance gunderwriting itself, 
apart from investment operations or the 
fortuitous conditions of the security mar- 
kets, is entitled to a small percentage of 
profit from its operation, i. e., the as- 
sumption of risks and the incurring of 
losses and the expenses involved in car- 
rying on.” 

It is unusual, the unforseen, .uncata- 
logued hazard, that upsets the calcula- 
tions of the best of statisticians, and it 
is insurance that pays when “the best 
laid plans o’mice an men gang aft agley.” 
—The Hartford Agent. 


Cc. H. TAPLEY SUCCEEDS MOORE 

C. H. Tapley, formerly a special agent 
in New England, has been appointed 
special agent of the Calodonian in New 
York State to succeed Frank L. Moore, 
who has resigned. Mr. Tapley was at 
first a local after which he joined the 
Factory Insurance Association. Then 
for several years he was with the Un- 
derwriters’ Bureau of New England. 
For. some time now he has been in the 
improved risk department of the Caledo- 
nian. It is likely that his new head- 
quarters will be in Syracuse. 





The Oklahoma City Association of 
fire and casualty underwriters converted 
last Saturday’s meeting into a_ real 
Christmas party. Business was suspend- 
ed and the occasion devoted to a social 
time. 


FRIE GIRL BURNED TO DEATH 
IN EXPLOSION OF 
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AS GASOLINE OVERFLOW. 


The Menace 
of Flammable Liquids 


Hundreds of lives are lost and mil- 
lions of dollars worth of property 
destroyed every year by careless- 
ness or ignorance in handling gas- 
oline, kerosene and similar liquids. 


Petroleum and its products asa cause 
of fire is listed by the Actuarial Bu- 
reau of the National Board of Fire 
Underwriters as “strictly preventable?” 
It is the duty of agents, brokers and others 
engaged in the insurance business to co- 
operate with the authorities in reducing 


the loss of life and property caused by the 
careless use of flammable liquids. 


FIREMAN’S FUND 
HOME FIRE & MARINE 


Fire Automobile 


CALKINS AGAIN 

Company officials continue to talk of 
E. E. Calkins and his article rapping in- 
surance companies for the type of ad- 
vertising they do. In the current issue 
of L. & S. Flashes, published by the 
London & Scottish, ‘the following state- 
ment is made: 

“There is much merit in Mr. Calkins’ 
provocative paper, more than these ex- 
tracts suggest, but habits and human na- 
ture being what they are, we hope our 
agents will not wait for the insurance 
buyers to seek their offices. In the 
meantime, while the public is being ed- 
ucated, we shall try to help our. agents 
seck and sell their customers.” 





COLONIAL STATES STARTS 
The Colonial States Fire of New York, 
which is under the management of Har- 
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rison Moore & Co., has begun writing 
fire and automobile business in New 
York State. Harrison B. Moore, insur- 
ance broker, is president and Robert H. 
Baldwin vice-president. 





REINSURANCE COMPANY READY 


H. R. Wemple, president of the newly 
organized Re-Insurance Corporation of 
America, says that the capital and sur- 
plus of the company has been fully paid 
in. The capital is $300,000 and the sur- 
plus $1,050,000. 





An inquisitive policyholder wanted to 
know if his automobile collision policy 
covered if he hit a cow or if a cow hit 
him. “The Hartford Agent” says the 
answer is “Yes.” 
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MAY RESUME FIRE FUND 





Michigan Governor Plans to Revive It 
to Take Care of Uninsured 
State Property 

Michigan’s state fire fund will be re- 
established July 1, at the beginning of 
the state’s new fiscal year, according to 
a quoted statement of Governor Fred W. 
Green last week. Governor Green has 
been advocating a reinstatement of the 
fund for some time, it is known, and 
he and the state administrative recently 
received a requested report on the old 
fund from the insurance department. The 
fund was abandoned under the previous 
administration after it has attained an 
accumulation of contributions totaling 
close to half a million dollars. A num- 
ber of losses were met after that and 
the fund was further depleted through 
“borrowing” to defray other state ex- 
penses so that the recent report showed 
practically ‘nothing remaining in the 
fund. 

Despite the governor’s assertion that 
the fund will be re-established next sum- 
mer to care for the $40,000,000 or more 
of uninsured state property, insurance 
men are still a bit uncertain as to how 
the administration proposes to revive the 
plan in view of the fact that the last 
legislature made no provision for con- 
tributions when departmental and insti- 
tutional budgets for the biennial period 
were fixed. 





COMMITTEE CHANGES 

The New York Fire Insurance Ex- 
change has made the following changes 
in the personnel of the standing commit- 
tees: Jacob Newberger succeeds F. W. 
Kentner on the arbitration committee; 
H. P. Iremonger, of the Safeguard; suc- 
ceeds N. S. Schroeder, of the Pacific 
Fire, on the brokerage committee; A. E. 
Gilbert, of the Hanover Fire, succeeds 
Rk. M. Montgomery, Jr., of the Hamilton 
Fire, on the executive committee; R. B. 
McFalls, of R. B. McFalls & Co., Inc., 
succeeds A. H. Lockwood, of Lockwood 
Bros., on the rate committee. 





CALLS SEPARATION UNLAWFUL 


Samuel T. Mallison, state auditor and 
ex-officio insurance commissioner of Vir- 
ginia, has asked the state attorney gen- 
eral to start action against the fire in- 
surance companies belonging to the West 
Virginia Uniformity Association because 
the association is asking local agents 
to sign agreements that they. will not 
write for non-member companies or run 
the risk of having their commissions cut 
in half. The commissioner believes this 
contract ‘is illegal and detrimental to the 
insuring public of West Virginia. 


I. C. NORTHSHIELD DEAD 

Isaac C. Northshield, an insurance 
broker for many years, died in New 
York this week at the age of seventy-five 
years. For thirty years he was connect- 
ed with Frankel & Co., Inc., as secre- 
tary and was away from his desk for 
only two weeks before he died. 








CANADIAN MANAGER HERE 

A. Macdonald, agency manager of the 
Royal Exchange at the head office in 
London, arrived in New York this week 
on the Aquitania on his way to Mon- 
treal where he is to become manager for 
Canada for the Royal Exchange and its 
affiliated companies. 





WILL WINTER IN CALIFORNIA 


Charles G. Smith, president of the 
Great American, and chairman of the 
board of the Great American Indemnity, 
is going to southern California for the 
winter with his family. He will stay 
in San Diego and will return to New 
York about April 1. 





McGrath Plan, Inc., White Plains, has 
been chartered at Albany with capital 
of 500 shares non par value stock, to 
conduct a general insurance agency. 
Harry C. Hand, Samuel C. Wood and 
Raymond J. Gorman, New York City, 
are directors and subscribers. 


LOGUE BROS.’ CALENDAR 


Another magnificent airgraph of the 
Golden Triangle of Pittsburgh comes to 
The Eastern Underwriter illustrating the 
1928 business calendar of Logue Bros. 
& Co., general insurance agents of Pitts- 
burgh. For several years it has been 
the practice of that office to give their 
patrons fine air views of Pittsburgh. 
This year the view is taken from the 
heights over Mt. Washington and it 
shows the famous point where the Ohio 
River has its beginning with the joining 
of the Allegheny and Monongahela 
Rivers. It discloses thirteen of the 
bridges crossing those streams, the inter- 
esting and wealthy business section with 
a fade out into the Herron Hill section. 
Mt. Washington and Duquesne Heights 
as is many miles of the Allegheny River 
and the North Side of the famous steel 
city. ’ 

Logue Bros. & Co. is one of the old 
and prominent insurance offices of Pitts- 
burgh. Harry C. Fry, Jr., is president; 
W. H. Kensinger, secretary, and J. A. 
“Pop” Hetrick, treasurer. 





CHARLES E. GRANT DEAD 


Charles E. Grant, 87, dean, of Worces- 
ter, Mass., insurance men and one of the 
oldest men in this business in the coun- 
try, died December 31 in-his home there. 
For 53 years he was the active head of 
one of the largest insurance offices in 
that city and as a specialist in fire insur- 
ance was widely known through the 
East. His death was the result of a 
fall Christmas night, in which he suf- 
fered a fractured hip, complications set- 
ting in to cause his death. 





CHAS. F. HILDRETH DIES 


Charles F. Hildreth, of Freeport, Il. 
president of the National Association of 
Insurance Agents from 1913 to 1915, died 
suddenly on Tuesday evening in Free- 
port from a heart attack. He was sixty- 
six years of age. He was for many years 
a prominent local agent in Illinois. He 
became interested in the National Asso- 
ciation while it was yet young. When 
it decided to urge the companies to 
adopt a uniform daily report and uni- 
form account current Mr. Hildreth was 
made chairman of the committee, and 
for several years worked incessantly and 
made numerous trps to the Eastern fire 
insurance centers. 





BLUE GOOSE IN SYRACUSE 


The next meeting of the Empire State 
Pond of the Blue Goose will be held at 
the Elks Club in Syracuse, N. Y., on 
Monday evening, January 9. This meet- 
ing is to be in the style of an old-fash- 
ioned get-together dinner and cabaret 
entertainment. A large crowd is antici- 
pated. 





NEW CALIFORNIA COMPANY 


The California Union Fire of Los An- 
geles has been organized as a running 
mate of the Union Automobile of the 
same city with a paid-in capital of $200,- 
000 and a surplus of $50,000. The com- 
pany will confine itself to fire insurance 
lines only for the time being. 





J. W. LOMAN’S NEW POST 


J. W. Loman has been appointed spe- 
cial agent of the Norwich Union Fire in 
western Pennsylvania and _ western 
Maryland succeeding A. G. Raitz, who 
has resigned. Mr. Loman’s headquarters 
will be in Pittsburgh. He was formeriy 
with the Insurance Company of North 
America. 





Clarence E. Perry Agency, Inc., New 
York City, has been chartered at Al- 
bany with capital of 100 shares non par 
value stock, to engage in the insurance 
business. Louis J. Altieri and Mae 
Bradsky, New York City, and, Betty 
Trachtenberg, Brooklyn, are directors 
and subscribers. 


———— 








Practically every home-owner, realizing his need 
to keep a roof over his head, carries Fire Insurance. 





But he has not yet fully realized his hazards 
unless he also carries Rental Value Insurance, which 


does keep a roof overhead after the fire or wind- 
storm or explosion. 


By providing cash-payment Rental Value Insur- 
ance with all Fire policies, our agents are gaining the 
confidence, the good-will, and the new business 
of patrons and prospects. 


All the Fire Insurance indemnity is available in 
restoring the Home or Place of Business, while the 
Rental Value cash-money 

“Keeps a Roof Over His Head” 
always - all ways. 
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Our Agents are supplied with 
HANDY BOOKLETS 


NOTE 
The Homeland Insurance Co. of America 
is owned and operated by the North British 


to help in providing this protection : Rent, & Mercantile Insurance Co., Ltd., Estab- 


Rental Value & Leasehold Insurance lished 1809. fintRE. ing - . 
( * “Keep-a-roof-over-your-head” ) - the “ts New Y 
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Wide Public Demand 
For Insurance Stocks 


TRUE VALUE NOW RECOGNIZED 





Fire Companies Benefit By Industrial 
and Economic Prosperity of the 
Country During 1927 


By R. C. RICE, of J. K. Rice, Jr., 
& Co., N. Y. C. 


Strength in insurance stocks was one 
of the outstanding features of the over 
the counter market during the year just 
closed. Many of the leading stocks 
doubled in market value during 1927, and 
stocks of practically all sound compa- 
nies advanced to higher levels. One of 
the chief causes for this advance lay in 
a belated recognition on the part of the 
investing public of the attractiveness of 
insurance stocks as long pull invest- 
ments. The remarkable profits which 
have accrued in past years proved an in- 
céntive for buying. Another cause of the 
increased demand was the encourage- 
ment given by the leading companies to 
their agents to own stock in the compa- 
nies they represent. The home office in 
several instances made offers of its stock 
to the men in the field. 

Capital increases featured the past 
year. These increases were made in 
some cases by stock dividends and in 
others by subscription rights. Among 
the companies that changed capital were 
the New Brunswick, Firemen’s National 
Liberty, Hanover, and Great American. 
The tendency of several leaders in the 
insurance business to reduce the par 
value of their stock aided materially in 
stimulating demand for these securities. 
The par values of Great American and 
Hanover stock were both reduced to $10, 
and the stockholders received several 
shares of the new stock for each one 
of the old. I feel that this tendency 
will be even more pronounced in the fu- 
ture, and am confident that some of the 
conservative companies which have main- 
tained the $100 par value will reduce this 
to a lower figure enabling a greater por- 
tion of the investing public to own stock. 

1927 An Excellent Year 


Fire insurance companies in 1927 ex- 
perienced an unusually good year. The 
loss from fire was smaller than usual, 
and improved methods of adjusting loss- 
es probably aided these companies to 
show better underwriting profits than 
ever before. A recent bill passed by the 
House of Representatives provides that 
awards made by the Mixed Claims Com- 
mission to several of the larger compa- 
nies be legalized. This bill awaits the 
action of the Senate and in the event 
that it is passed and signed by the Presi- 
dent, several companies will receive large 
disbursements from the Government. 
Strength in the general stock market 
during 1927 was unquestionably reflected 
in much higher prices for the securities 
held in insurance company portfolios. 
lor the better managed organizations, 
investment profits in 1927 should be un- 
usually large. 

Factors determining the profits of in- 
surance companies point to a continuance 
of the favorable trend discussed above. 
It seems reasonable to assume that a 
consistently greater number of insurance 
companies will be able to show under- 
writing profits during the new year. 
When the Boston wrote the first auto- 
mobile policy several years ago officials 
had little idea of the tremendous pre- 
miums which they would collect from 
this form of insurance. At the present 
time the airplane industry is in its in- 
fancy. As the use of airplanes is devel- 
oped on a commercial basis, insurance 
companies will unquestionably receive 
large premiums from this industry, which 
involves such great hazards. 

It has been estimated that the coun- 
try is about 50% insured indicating a 
great field for future expansion. As more 


and more risks become policy holders, 
the companies will develop accordingly. 
Insurance Stock Profits 


Insurance stocks in the past have 
proven highly profitable investments. 
Stock dividends, valuable subscription 


rights, increasing cash dividends and at- 
tractive market appreciation have made 
many increasing securities worth while 
purchases. Within the past year the 
profits from many leading stocks have 
been truly remarkable. The table below 
indicates some of the advances. 


E. S. INGLIS IN NEW POSITION 

E. S. Inglis, who recently retired from 
the North British & Mercantile, has 
joined the Corroon & Reynolds group as 
vice-president and underwriter. Before 
leaving the North British Mr. Inglis re- 
ceived a large number of beautiful gifts 
including an Oriental rug, a Spanish hand 
carved walnut library desk and chair 
and a six-piece desk set and desk lamp. 








Jan. 4, 1927 Jan. 3, 1928 
BID ASKED BID ASKED 
American Alliance ............ 300 305 550 ners 
Camden Fire Ins. Assn. ...... 14 15 30 32 
UMNO Fen 5h ose Se ats ee ede oats ao 36 83 86 
Oo re een eae 137 140 190 200 
Fidelity-Phemix ..........2s000 93 98 195 200 
Pranic Pare: s6a..ccc ccs eden 190 195 400 420 
HOME 4c TRGB OTS oi dvb cise ns 1,475 1,525 2,500 2,800 
RPOMEP. Ars cin unite toeenwace see 376 380 635 645 
PENOD oho Sete indo bende hese keexe 204 210 410 420 
RE Oe Fe 240 248 440 450 
POOPRRRIGOR (oo siais Once 085 oh 112 115 250 260 
Rie NEE ec esned dca sieiceeaeere 165 170 350 305 
WUSIOORIEE: ois cGacateacceesbon 45 46 87 89 


* A capital increase from $1,500,000 to $2,000,000 by subscription at $50. 


7 Extra 509% stock dividend. 








TRAVELERS FIRE CHANGES 





P. D. Fogg Manager for Eastern and 
Central New York; W. B. Under- 
wood Transferred to Texas 
P. D. Fogg has been made manager 
for eastern and central New York for 
the Travelers Fire, with headquarters at 
Syracuse, succeeding Howard S. Jarvis, 
who has been transferred to the home 
office as assistant superintendent of 
agencies. Mr. Fogg became assistant 
manager under Mr. Jarvis in September, 
1925. For six years he had been con- 
nected with the rating, inspection and 
engineering departments of the Under- 
writers’ Association of New York and 
for two years was a special agent of 

the Niagara Fire in Ohio. 

W. B. Underwood has been transferred 
to the Travelers Fire from special agency 
work in North Carolina to San Antonio, 
Tex., where he will work under the 
supervision of R. E. L. Leiper, manager 
of the company there. Mr. Underwood 
was appointed special agent for the 
Travelers Fire in North Carolina early 
last year, with headquarters in Char- 
lotte. Previously he had been an engi- 
neer in the inspection division of the 
Travelers. 





Two rival sets of tickets have been 
placed in nomination for officers of the 
San Francisco Insurance Brokers’ Ex- 
change. 





TAGGART’S LICENSE RULING 


Insurance Commissioner Matthew H. 
Taggart of Pennsylvania has issued cop- 
ies of the questionnaires to be used in 
applying for brokers’ licenses. He says 
that it is the intention of the insurance 
department that those who have taken 
the examination for fire or casualty, or 
both, under the agency qualifications ef- 
fective September 1, 1927, will be licensed 
as brokers for the same class of business 
upon the filing of the new questionnaire, 
with an additional examination, and vice 
versa. 





MOORE COMMUTING TO TEXAS 


J. Ross, Moore, general manager of 
the National Automobile Underwriters’ 
Conference, has filed a claim for the 
distinction of being the champion long 
distance commuter. During the last few 
months he has made about six trips to 
Texas in connection with the operation 
of the new provisions there that will 
compel all companies to write automo- 
bile risks of the same character at the 
same rates. This is not being met with 
entire favor by the non-conference com- 
panies and mutuals which, as a rule, 
write at lower rates than the Confer- 
ence companies. The Conference rates 
may be chosen as the basis for the rea- 
son that the large number of member 
companies provides an excellent amount 
of experience for the Texas authorities 
to work with. 

















O. J. PRIOR, President 


—— 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 








Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 


in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 








DADDY OF FIRE ENGINES 


229 Year Relic In Town Hall Of Hack- 
ettstown, N. J.; Built In London 

An interesting story is told in the 
current issue of the “American Service” 
issued by the American of Newark, of 
the “Daddy of Fire Engines” by Ken- 
neth W. Hazen of Hazen & Hazen, in- 
surance agents, Hackettstown, N. J. 

The little fire fighter is 229 years old 
having been built in London in 1698, sev- 
enty-eight years before the Declaration 
of Independence. After sixty-five years 
of service in England it was brought 
to the colonies in,1763. It -was one of 
the first fire-fighting engines brought to 
this country. As far as is known there 
are only three of these engines in ex- 
istence today. Upon its arrival in 
America, these machines were used not 
only to extinguish fires, but also to quell 
the Indian attacks which were taking 
place in the Wyoming Valley of Penn- 
sylvania. 

The apparatus cost the early settlers 
forty-three pounds, twelve shillings—or 
$211.86. Mr. Hazen states that, “Some 
years after the Indian attacks had ceased 
tc be one of the problems of the settlers 
in that section, the machine was brought 
to Hackettstown. Neither history nor 
the municipal records show who was the 
purchaser. At that time, which was 
about 150 years ago, this town did not 
have a fire department. An organization 
of ‘Emergency Men’ was formed to op- 
erate this equipment at fires. A line of 
men formed a bucket brigade and car- 
ried the water in pails from the source 
of supply to the apparatus, where it was 
poured into the small compartments on 
either end. The water was then sucked 
into a cylindrical pump, turned by man- 
power, which threw a'stream fifty feet 
in the air at the rate of seventy-eight 
gallons a minute. 

“The present possessor of this histori- 
cal relic is the Association of Exempt 
Firemen at Hackettstown, N. J. The en- 
gine stands in the town hall where it 
has been since being retired from active 
service.” 








COVERING UNPROTECTED RISKS 





H. A. Taber, Jamestown, N. Y., Inserts 
Special Clause In Policy Covering 
Buying Of Other Insurance 
Harry A. Taber, a live fire insurance 
agent with an office at Jamestown, N. Y., 
has some good ideas on handling unpro- 
tected fire risks. He formerly lived in a 
district where practically none of the 
property had fire protection and there 
got plenty of experience with this type 
of risk. In an article which he contrib- 
uted to last week’s issue of the “Ameri- 
can Agency Bulletin’ Mr. Taber says: 
“Personal inspections and all of the 
insurance is generally demanded and 
when I cannot get that I want to know 
how much other insurance is going to 
be carried. If it is a farm, I insert the 
following clause: ‘It is understood and 
agreed, by and between the agent and 
the assured or assureds, that during the 
continuance of this contract there is to 
be no other insurance without giving no- 
tice to the agent or to the company and 
that this applies to fire insurance only.’ 
“When the three years roll around, I 
inspect them again to see if the as- 
sured wishes any changes made, whether 
there are any changes in the title, chim- 
neys, roof and location of the buildings, 
etc.” 





NINE LEGISLATURES TO MEET 


This is an off-year for the state legis- 
latures and insurance men have com- 
paratively little to fear in the way of 
inimical legislation. In fact, only nine 
state legislatures will be in session this 
year, 
month. They are the law making bodies 
of New York, New Jersey, Massachu- 
setts, Rhode Island, Virginia, Kentucky, 
Mississippi and South Carolina. The 
Louisiana legislature convenes in May 
of this year. 
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Reports $3,000,000 Cut 
In N. Y. C. Fire Losses 


COMM. DORMAN ISSUES REPORT 








Number of Fires Reduced 1,000; New 
Theatres Constitute a Problem 
For Protection Forces 





New York City fire losses were re- 
duced by $3,000,000 last year and the 
number of fires was approximately 1,000 
less, according to figures issued by Fire 
Commissioner John J. Dorman. He be- 
lieves that this improvement is due to 
fire prevention education, greater activ- 
ity by the inspection forces of the de- 
partment and a more rigid surveillance 
of the moral hazards. 

The commissioner’s survey disclosed 
that there were about 24,000 fires in 
1927 as compared with 25, 125 in 1926, and 
a property loss estimated at $18,660,905 
in 1927, as compared with $21,671,735 in 
1926. The 1926 losses were 14% higher 
than in 1925, 

“A vigorous campaign of inspection 
waged by the Fire Prevention Bureau, 
in which special attention was given to 
unlicensed garages, located principally in 
the frame dwelling districts,” the report 
goes on, “resulted in a total of 179,254 
inspections, an increase of 6,757, or ap- 
proximately twenty additional daily in- 
spections, resulting in a consequent in- 
crease of $105,876 in revenues from li- 
censes and permits, the total of which 
amounted to $824,359 for 1927. The num- 
ber of permits granted for garages, gaso- 
line selling stations and similar enter- 
prises was 95,902, an increase of 10,744 
over 1920. The Fire Prevention Bureau 
issued 34,682 orders to correct violations 
of the law, which was 6,625 more than 
were issued in 1926, 

Sixty-Nine Arrests for po 

“There were ninety-eight persons 
killed in fires, which was thirty-three less 
than the number killed in 1926; 290 per- 
sons were injured, which was ten more 
than in 1926. There were sixty-nine ar- 
rests for arson, eleven of which em- 
braced one coterie of firebugs implicated 
in one warehouse fire. Of the sixty- 
nine, forty-one convictions were ob- 
tained, the remainder awaiting trial. 

“Of the 24,000 fires, 6,800 were in tene- 
ment houses, a decrease of 704; factory 
buildings had 1,672 fires, a decrease of 
208; retail stores had 1,600 fires, a de- 
crease of 213. 

Out of a budget of $19,500,000 for 1927, 
there was turned back to the city treas- 
ury $200,000 in accruals, but approxima- 
ly $20,000 of this will be used to pay sal- 
ary adjustments of firemen. 

“Three new engine companies and 
four new hook and ladder companies 
were placed in service. Bids were 
opened late in December for seven new 
fire engine houses to be constructed in 
1928 at Flushing, Gravesend, Brooklyn 
Heights, Astoria, Arverne, Great Kills 
and Eastchester. 

“Thirty new theatres opened during 
the year brought the total of amuse- 
ment, places to be protected by firemen 
detailed during each performance up to 
269. Twenty years ago there were only 
sixty-three theatres to be thus protected. 
The curfew law, sponsored by Mayor 
Walker, necessitated supervision from a 
fire protection standpoint over cabarets, 
licensed night clubs and dance halls, and 
the Fire Department is now annually su- 
pervising the fire protection facilities of 
places of public amusement seating an 
average of 1,100,000 persons daily. 





RHODE ISLAND CAPITAL 

Directors of the Rhode Island have 
voted to increase the company’s capital 
cn February 1 from $1,000,000 to $1,- 
500,000. The shares have a par value of 
$100 and as they will be sold at $200 
each there will be $500,000 added to sur- 
plus. At the coming session of the Rhode 
Island legislature it is expected that the 
company will ask that the authorized 
capital be increased from $1,500,000 to 
$3,000,000. 


NATIONAL LIBERTY CHANGE 





Chas. F. Kees Retires as Cleveland Man- 
ager and Will Operate Own Agency; 
J. F. Lisy Succeeds Him 


Charles F. Kees, of Cleveland, who 
with his father, William H. Kees, repre- 
sented the National Liberty, as branch 
managers at Cleveland for a long period, 
has retired as branch manager of the 
company and has opened his own 
agency there. Mr. Kees has associated 
with him Raymond A. Urquhart, his son- 
in-law, who was previously operating an 
agency of his own. Mr. Kees retains the 
old firm name of Kees & Co., and will 
continue to represent the National Lib- 
erty. His father, William H. Kees, who 
is still hale at eighty-five, retired from 
active business several years ago. 

Charles F. Kees and Mr. Urquhart are 
operating a general agency handling all 
lines of business and featuring the Na- 
tional Liberty as their principal fire 
company. The National Liberty is con- 
tinuing its Cleveland branch office and 
has appointed Joseph F. Lisy as branch 
manager, succeeding Mr. Kees. 

These changes and arrangements have 
been worked out on a friendly basis by 
all interested parties and final arrange- 
ments have been completed by State 
Agent Winter of the National Liberty. 





W. J. FREDERICK DIES 





Former Secretary of Underwriters’ As- 
sociation of New York State; 
Was 73 Years Old 
William J. Frederick died in Syracuse 
on December 31 at the age of seventy- 
three. He was known to the entire fire 
insurance fraternity in the western end 
of the state. At one time he was sec- 
retary of the Underwriters’ Association 
of New York State; then he went with 
the Buffalo Board of Fire Underwriters. 
Later he became an officer of the Na- 
tional of Hartford. For the last few 

years he has been retired. 





HELD LIABLE FOR PREMIUMS 





Assured Who Accepted Policy Differing 

From One Ordered Waives Any 

Rights to Withhold Payment 

After receiving an application for a 
fire policy, a company delayed accept- 
ance for a long time, and then tendered 
a policy different from that contemplat- 
ed by the application. The applicants 
accepted this policy, and, after discover- 
ing that it was not the kind ordered, 
retained it. Several months later the 
company sued on a note for premiums. 

The defendants contended that the 
company had breached the contract by 
wrongfully declaring that the policy was 
suspended for non-payment of premiums, 
which breach the defendants accepted as 
a rescission. It was held that the de- 
fendants waived any objections they 
might otherwise have had to the form or 
character of the policy, or the company’s 
delay in accepting the policy. This de- 
cision was given by the Georgia Court 
of Appeals recently. 





M. & M. LICENSED IN N. Y. 


The Merchants & Manufacturers Fire 
of Newark, N. J., recently reorganized 
and made a member of the Corroon & 
Reynolds, Inc., group, has been licensed 
by the New York Insurance Department 
to write business in this state. As of 
December 21 the company has assets of 
$2,484,961, capital of $500,000 and a net 
surplus of $1,976,220. 





SUN HONORS P. T. KELSEY 

Officials and members of the field staff 
of the Sun last Thursday honored Pres- 
ton T. Kelsey, retiring United States 
manager, with a dinner at the Waldorf- 
Astoria. Earlier in the day the staff had 
presented Mr. Kelsey with a handsome 
wrist watch. Mr. and Mrs. Kelsey, to- 


gether with their daughter, are leaving 
for Florida on January 14. 


OFFER TO EXCHANGE STOCK 





Herculean Fire Unable To Raise Enough 

Capital; Merchants & Manufacturers 

Gives Four Shares For Five 

Stockholders of the Herculean Fire of 
Newark have been offered the oppor- 
tunity by the Merchants & Manufac- 
turers Fire of Newark to exchange their 
stock for that of the latter company at 
the rate of five shares for four because 
the Herculean Fire has not been able 
to raise sufficient funds to commence op- 
erations and the New Jersey Insurance 
Department has been unwilling to issue 
a certificate of authority. In a letter to 
stockholders of the Herculean the fol- 
lowing information was contained: 

“This leaves the stockholders in the 
position of being co-owners of the cash 
paid into the treasury of the company, 
which shows a value of about $21.50 per 
share. Proceedings may be taken to dis- 
solve the company and distribute the 
money or the stockholders may sell 
their stock and the company, as herein 
outlined, which later proposal will pro- 
vide satisfactory investment for the 
funds already raised. 

“An offer has been made to purchase 
from the stockholders of this company 
their shares of stock and issue to them 
four shares of stock of the Merchants 
& Manufacturers Fire for each five 
shares of stock held by them in this 
company. 

“The exchange of your present stock in 
this company for shares in the Mer- 
chants & Manufacturers Fire in accord- 
ance with the offer in effect, amounts 
to a purchase by you of shares in the 
Merchants & Manufacturers Fire at 
about $26.85 per share. 

“The Merchants & Manufacturers Fire 
will have as its president Joseph M. 
Byrne, Jr., of Newark, president of J. M. 
Byrne & Co., and as the chairman of its 
board, R. A. ‘Corroon of New York City, 
head of one of the largest and thorough- 
ly experienced firms of insurance under- 
writers in the metropolitan district. 

“If you wish to make this change of 
investment forward your temporary cer- 
tificate to Jos. M. Byrne, Jr., & Co., 900 
Broad street, Newark, New Jersey, duly 
endorsed with signature guaranteed and 
they will exchange therefor certificates 
of stock of the Merchants & Manufac- 
turers Fire in the ratio of four shares 
of stock of the new company for five 
shares of stock held by you in this com- 
pany. In the event that there are frac- 
tional shares they will buy or sell such 
fraction in order to make one whole 
share at the rate of $26.50 per share 
for the new stock.” 


ROYAL EXCHANGE FINANCING 


In a communication to stockholders of 
the Royal Exchange respecting the pro- 
posed acquisition of ordinary shares in 
the Motor Union, it is stated that of 
200,000 shares of £1 each fully paid, 103,- 
240 are held by the public and 96,760 
shares by subsidiary companies of the 
Motor Union. It is the 103,240 shares 
held by the public which the directors 
have provisionally agreed to purchase at 
the price of £9 15s. per share, payable 
in cash. The circular states that the 
directors have decided, in the event of 
the fulfillment of the provisional agree- 
ment, to finance the transaction by an 
issue of additional capital of the Royal 
Exchange. 





F. C. CALKINS CO. CHANGES 


F. C. Calkins, the well-known Florida 
general agent, and head of F. C. Calkins 
& Co., of Jacksonville, has retired from 
that general agency and will operate un- 
der the name of Calkins & Tucker, Inc., 
of which he is president and in active 
charge. This office will represent as 
general agent the Hanover Fire, Gen- 
eral Fire of France, and the Detroit 
Fire & Marine. The Virginia Fire & 
Marine withdrew from the Calkins office 
on December 31, preferring to have 
Florida local agents report direct to 
Richmond. 











218TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sts. 
n Francisco, 





THE HANOVER 
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American Equitable 


Assurance Company 
of New York 


Assets, January Ist, 1927  $4,896,544.34 
Surplus to Policyholders $1,928,405.51 


Losses since organization 
- $17,807,373.74 


Desirable fire insurance agents wanted 
who can give us a represent- 
atve business. 


Apply to 
HOME OFFICE 


92 William Street New York 
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Automobile Certificate 
Plan Is Progressing 


VIEWED AS A HELP TO AGENTS 


National Aeneiitlien on: Gants Work- 
ing Out Details Now; Idea Robs 
Auto Clubs Of Their Thunder 





At the last mid-summer meeting of the 
executive committee of the National As- 
sociation of Insurance Agents a letter 
was read from an agent in the Middle 
West containing the following state- 
ment: “Why don’t we issue a uniform 
automobile certificate for use on the 
road?” 

The committee seized on the idea and 
went to work. It realized that although 
the plan was simple, it might be effec- 
tive in providing the solution of two 
problems that have for some time been 
in the minds of agents. The first was 
that only a small fraction of automobiles 
now on the highways are insured. The 
second was that some automobile clubs 
are providing their members with un- 
sound protection through tie-ups with 
some form of assessment insurance. 

As one of the first steps toward the 
solution of the first problem, the com- 
mittee recommends to each state associa- 
tion the formation of an automobile com- 
mittee to devise ways and means of in- 
creasing the amount of automobile busi- 
ness written by the members. But the 
other question could hardly be answered 
by the states. Automobile club interfer- 
ence in insurance is national in scope 
and operation, consequently only a na- 
tional plan could overcome its influence. 
That plan was found in the issuance of 
the suggested uniform or standard auto- 
mobile identification certificate to as- 
sureds. If this could be devised in such 
form that it would give an agent some 
information respecting the cover carried 
on a man’s automobile, the name of the 
agent who insured him and other perti- 
nent data, it would be of material assist- 
ance to a traveling assured in time of 
trouble, following an accident or some 
other eventuality that is incident to the 
operation of a motor vehicle. 

Suggestions were solicited from agents 
throughout the country and from others 
interested in the question. Hours of 
work were devoted to the matter by the 


national executive committee members 
and by the headquarters office of the 
National Association. 


As a result, a number of ideas for the 
certificate were presented to the commit- 
tee during the New Orleans convention 
in October. Again much time and thought 
were devoted to the matter. Although a 
simple enough idea, like many other sim- 
ple things it was not so easy to work 
out practically. There were many an- 
gles to be watched and difficulties and 
pitfalls to be avoided. Therefore, a sub- 
committee was appointed by the execu- 
tive committee to go thoroughly into the 
matter and to bring out from all the data 
submitted a concrete suggestion for the 
certificate. The smaller committee final- 
ly drafted a tentative form, although the 
members realized then that it was still 
subject to considerable revision. Never- 
theless, considerable progress was shown 
and it was not surprising that both the 
idea and the work which had been done 
on it were enthusiastically approved by 
the New Orleans convention with in- 
structions to the executive committee to 
proceed with its work. 





NATIONAL LIBERTY ELECTIONS 


All the officers of the National Liberty 
were re-elected at the annual meeting 
of stockholders last week. Harry Grant 
of the New York office was appointed 
assistant secretary. 


OIL TANKER FIRE AVERTED 


Liverpool has miraculously avoided a 
disastrous fire. The Anglo-American Oil 
Co.’s tanker Seminole, which went 
aground in the Mersey with a cargo of 
10,000 tons of gasoline, oil and other 
spirit, broke her back about a mile south 
cf Liverpool landing stage. The fear of 
her breaking had been such that before 
the event occurred elaborate prepara- 
tions had been made for dealing with 
any escaping spirit that might become 
ignited on the river. Fire fighting ap- 
pliances were put in position at all the 
docks, covering a distance of seven miles, 
and fire brigades of Liverpool and 
Sootle and those on the Cheshire side 
of the river were on duty. Smoking on 
all the ferry boats was prohibited, and 
steamers were warned to give the 
stranded vessel a wide berth. Wreck 
buoys were also put out. 

Liverpool Fire Brigade has laid out 
thousands of yards of hose on the land- 
ing stage, along with hydrants in case 
of emergency, and patent fire extinguish- 
ers were placed in readiness along the 
seven miles of dock quays. The troop- 
ship California lay alongside the landing 
stage with 1,200 troops on board, and 
steps were taken to tow her away. 





FIRE LOSS RATIO GOOD 

Reviewing results of the year 1927, 
from an adjuster’s standpoint, Norman 
Nelson, manager of Bates Adjustment 
Co., of Oklahoma City, finds that while 
losses have been numerous brought 
about largely by many small fires and 
wind storms and hail, they have not been 
excessive to companies as a whole. In 
fact the average loss ratio for the pass- 
ing year will be satisfactory to the ag- 
gregate of companies operating in Ok- 
lahoma, he said. Numerous mercantile 
losses that were anticipated in certain 
parts of the state have not materialized. 
Crop conditions generally he believes are 
good. Business is flourishing and the 
people apparently have plenty of : oney, 
he observed. This good business condi- 
tion has largely removed moral hazard 
and has reduced fire waste proportion- 
ately. 


Here is a bit of news the Hartford 
Fire Fire gives to readers of the De- 
cember issue of “The Hartford Agent.” 

Did you know that you can print the 
words “Return Postage Guaranteed” 
plus your name and address in the up- 
per left-hand corner of the address side 
of a government postal card and in this 
way correct a mailing-list at a minimum 
of expense? The postal card can be 
used for an advertising message and, 
of course, the undelivered cards will 
come back. 











APPLETON 


Sweat Damage and Need For 
Proper Ventilation Of Vessels 


Ventilation of Vessels—2 col 18 pt 
A matter of much interest to marine’ 


underwriters, damage = sweat, was 
dealt with recently by S. 5. Duly, before 
the Royal Society of Arts, in London, 


when he gave a scientific examination of 
the causes of damage to cargo by sweat 
while at sea. The results appear valu- 
able and interesting. Mr. Duly was con- 
cerned to find out the causes of the dif- 
ferent forms of “sweating” which occur. 
There is, first of ‘all, the “sweating” of 
cargoes which contain an appreciable 
amount of moisture. Very often these 
are cargoes which appear outwardly dry, 
such as wheat (which has a moisture 
content of no less than 11.5 to 14%) and 

“dry” timber. Then there is the “sweat- 
ing” of the ship’s structure, which dam- 
ages cargo by dripping ; and, lastly, there 
is the curious formation of rust and 
mould on cargoes which obviously have 
no moisture content, on such things as 
tinplates and canned goods, even while 
there is no moisture on the sides of the 
ship’s hold. 

These cases, Mr. Duly pointed out, are 
obviously distinct, though ‘they are not 
always considered so, and ithey can all 
occur in a ship’s hold which is normally, 
as in practically all cases, bone dry. In 
the first case, the moisture comes from 
the cargo itself, while in the latter two 
cases it is drawn from the surrounding 
air. Mr. Duly said in part: 

“Sweating” of Grain Cargoes 

“The ordinary ‘sweating’ of cargoes 
containing a fairly high proportion of 
moisture is the commonest form. It is 
a process of drying without adequate 
ventilation. Before grain arrives in 
England on a long voyage it loses from 
Y% to 1% of moisture. This is a sub- 
stantial quantity of water in a cargo of 
several thousand tons. If there is over- 
much moisture, which the ventilating air 
cannot carry away, the grain will fer- 
ment and begin to heat “spontaneously.” 
The extension of this phenomenon ex- 
plains the formation of moulds and fun- 
gal growths on certain cargoes, this be- 
ing the result of bacterial activity as- 
sisted by the presence of moisture. 

“But while promoting bacterial activ- 
ity (which is not desired at sea), damp- 
ness acts the other way on seeds, de- 
stroying their power of germination. 
There is no corrective but adequate ven- 
tilation, which is not invariably obtain- 
able under the best of conditions at sea, 
for which reason cargoes liable to damp 
rot should always be shipped in as dry a 
condition as possible.” 

The other two sources of damage 
spring from the condensation of mois- 
ture in the air, as a result of variations 
in temperature. The conditions in which 
they arise were examined by Mr. Duly 
ina long voyage from England to Cal- 
ifornia, via the Panama Canal, and in a 
short voyage from England to New York. 
He found that the temperature of the 








& COX, Inc. 


1 South William Street, New York 








AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
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WRITE FOR OUR AGENCY PROPOSITION 


sea and the surrounding air changes only 
very gradually, rising two or three de- 
grees a day in a voyage down to trop- 
ical seas, and there remaining pretty 
constant at about 83 degrees. 

Sudden changes of temperature occur, 
however, on entering cold or warm cur- 
rents, and it is these changes which in- 
fluence the deposit of moisture. An 
emergence from tropic seas at 84 degrees 
into the cold Californian current: wit- 
nessed a rapid fall in temperature to 56 
degrees in the sea, while the tempera- 
ture in the ship’s hold fell only gradually 
to 64 degrees. It took some days for 
the ship’s cargo to lose its heat, but, in 
the meantime, the sides of the hold were 
in contact with the cold sea water, and 
became saturated with moisture. The 
corrective for this condition is to be 
found in the usual resort to rapid ven- 
tilation, which equalizes the temperature 
inside and outside the ship’s hold, while 
the surplus moisture runs off into the 
bilges. Trouble arises only if the ven- 
tilators have to be covered on account 
of heavy weather, for then the condi- 
tions are ideal for slow condensation in- 
side the hold. 

Rusting of Tinplate and Canned Goods 

The reverse conditions, Mr. Duly 
found, are responsible for the curious 
rusting of such cargoes as tinplates and 
canned goods, while everything else ap- 
pears to be dry. The sudden emergence 
of a vessel from a cold sea into a warm 
sea will set up conditions under which 
the ship and air are warm while the car- 
go is yet cold, and moisture from the air 
will condense on any metal surfaces to 
be found in the cargo. The principle is 
the same in this case as in the last— 
namely, that moisture will condense on 
any object which is at a lower tempera- 
ture than the dew-point of the surround- 
ing air. But in this case ventilation ag- 
gravates the trouble, for it is foolish to 
quicken the process of condensation if 
it is on the cargo that moisture is form- 
ing. 

The corrective would be to prevent 
warm air reaching the cargo until it is 
itself warm. This conclusion is quite a 
momentous one, for ship’s ventilators are 
not at present constructed to be easily 
shut off. Under the stress of bad weath- 
er, cowls are removed and coamings 
plugged with tarpaulins, but this is not 
a task to be attempted two or three 
times on a voyage, besides which it may 
on occasion be necessary to vary the 
ventilation in the different spaces in 
which cargo is carried. It appears pos- 
sible, therefore, that Mr. Duly’s research- 
es will lead to important developments 
in the ventilation of ships. 





BRITISH INSURANCE MERGER 


The amalgamation fever is apparently 
contagious in the insurance world. Fol- 
lowing upon the marriage of the Motor 
Union with the Royal Exchange and of 
the Metropolitan with the London Life, 
another merger is now pending—that of 
the Licenses & General with one of the 
big composite offices. Just a year ago 
it was first announced that negotiations 
were in progress between the Licenses 
& General and another office. The Li- 
censes & General. was formed in 1890 
chiefly to handle liquor trade risks, and 
it still gets the bulk of that class of 
business. It has at the same time 
branched out into general insurance with 
much success. 





MADE MARINE MANAGERS 

Appleton & Cox, Inc., one of the lead- 
ing marine offices in New York, has been 
appointed marine manager for the West- 
chester. This move was expected since 
the Crum & Forster interests have 
bought a large block of the stock of the 
Westchester. For several years the 
Westchester,has been represented in ma- 
rine underwriting by Wm. H. McGee & 
Go; 
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| CASUALTY Anp SURETY NEWS 





Nat’l Surety Refuses 
To Pay $3,293,934 Loss 
on Hare & Chase Bond 


SUIT BROUGHT FOR. RECOVERY 





Reorganization Co. of Finance Concern 
Is Plaintiff in Action; Facts in 
Case Reviewed 





Surety men were interested this week 
in a suit which has been brought by the 
Hare & Chase, Inc. Reorganization Co. 
against the National Surety for $3,293,934 
which is alleged by the plaintiff to be due 
Hare & Chase, Inc. of Philadelphia un- 
der an “ultimate loss bond.” In the com- 
plaint which was filed by Cabell, Igna- 
tius. &-Lown, attorneys for the plaintiff, 
in the United States District Court for 
the Southern District of New York, it 
was stated that the National Surety had 
twenty days in which to give its answer 
or notice of appearance. 


Position of the National Surety 

The National Surety has refused and 
continues to refuse to pay under the 
bond. Its position is and has always been 
that the “ultimate loss bond” didn’t cover 
any of the transactions mentioned in the 
complaint. One of the reasons why it 
has steadfastly denied liability is its al- 
legation that Hare & Chase, Inc., omit- 
ted for over two years to report claims 
as they accrued. The National Surety 
maintains that its denial is just as broad 
as the complaint of the plaintiff. 

Bond Executed in January, 1925 

The ground upon which the suit is 
brought against the National Surety is 
given in detail in the complaint. It seems 
that in January, 1925, that company ex- 
ecuted and delivered to Hare & Chase, 
Inc., an agreement in writing known as 
an “ultimate loss bond” by the terms 
of which the defendant agreed to indem- 
nify Hare & Chase, Inc., against any 
ultimate direct loss due to the non-pay- 
ment of purchase money obligations or 
any of them by the makers or prior en- 
dorsers over and above an initial loss of 
$600,000 in any six months’ period begin- 
ning January 1 and ending June 30, or 
beginning July 1 and ending December 
31 in any year covered by the bond. 

Contemporaneously with the issuance 
of this bond the National Surety made 
an agreement with Hare & Chase, Inc., 
on January 1, 1925, the latter say, by 
the terms of which the rate of premium 
to be paid Hare & Chase, Inc., to the 
defendant for the protection afforded by 
this bond was specified and agreed. upon. 
This agreement was treated bv both par- 
ties as part of the bond itself, although 
emhodied in a separate agreement. 

The rate of premium agreed upon was 
fixed upon the understanding between 
both parties that Hare & Chase, Inc., 
should calculate and pay the agreed pre- 
minms to the defendant upon the entire 
volume of its motor vehicle paper ac- 
quired in ‘the course of trade. 

Monthly Reports Not Required 


One of the provisions in the bond pro- 
vided that there should be no liability 
under it unless Hare & Chase, Inc., fur- 
nished to the National Surety on or be- 
fore the fifth day of each calendar month 
a list of all of its approved dealers from 
whom it had acquired obligations during 
the preceding month. The complaint 
said that the National Surety’s liability 
as to any such dealer was to terminate 
as far as future transactions were con- 
cerned five days after sending to Hare 
& Chase, Inc. its disapproval of any 
dealer on the list. 

Shortly after the bond was exeented 
the complaint mentions that a modifica- 
tion was made in it by the National 
Surety to the effect that in the future 
it would be unnecessary for Hare & 


Chase, Inc., to submit its credit files cov- 
ering dealers. By virtue of this modifi- 
cation it was alleged that Hare & Chase, 
Inc., was no longer obligated to make 
the monthly reports originally called for. 
Unreported Losses Made Known 

Tt next developed that due to inadver- 
tence and mistake on the part of Hare 
& Chase, Inc., a large amount of motor 
vehicle purchase money which it had ac- 
quired after January 1, 1925, and while 
the “ultimate loss bond” was in full 
force, was not reported to the National 
Surety as it accrued. 

Early in 1927, immediately upon the 
discovery of this mistake, the complaint 
states that Hare & Chase, Inc., had a 
thorough audit made of its books and 
a record of all unreported business was 
furnished to the National Surety, to- 
gether with the premiums in full cover- 
ing such business. It was indicated that 
during the first six months of 1927, Hare 
& Chase, Inc., had suffered a total loss 
of $3,893,934 on paper taken during the 
existence of the “ultimate loss bond.” Its 
net loss, after deducting the initial loss 
of $600,000 was $3,293,934. 

According to the complaint, Hare & 
Chase, Inc., maintains that it has, per- 
formed all the conditions of the bond. 
It has already demanded of the National 
Surety the payment of $3,293,934, the 
sum which is due under the bond, and 
the defendant has refused to pay and 
still refuses to pay. 

The complaint concludes that “before 
the commencement of this action Hare 
& Chase, Inc., assigned all its right, title 
and interest to any and all claims ag>inst 
the National Surety under the bond to 
the Hare & Chase, Inc., Reorganization 
Co., who is now the owner and holder 
thereof.” 





$1,500,000 PAID INTO COMPANY 


H. C. Mitchell Of Georgia Casualty Says 
This Amount Has Already Been In- 
vested In Sound Securities 

Harry C. Mitchell, president, Georgia 
Casualty, has advised agents of the com- 
pany that the new owners have paid $1,- 
500,000 in cash into the company, which 
amount includes the price paid for about 
22,000 shares of stock out of the 25,000 
shares outstanding. 

This money has already been invested 
by the company’s finance committee in 
the highest grade of securities that it is 
possible to buy, says Mr. Mitchell. These 
securities will be acceptable to the vari- 
ous insurance commissioners of the 
states in which the Georgia is doing bus- 
iness, and the placing of the new money 
into the treasury will make it possible 
for the company to make the best state- 
ment it has ever: enjoyed. 

While the exact figures are not yet 
available, Mr. Mitchell indicated that the 
statement will show a net surplus of be- 
tween $600,000 and $700,000, which, with 
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Major White Assistant 
To Garner At National 


AN INTERNATIONAL LAWYER 





Was Judge Advocate General In War 
And Represented Government In 
Shipping Litigation In London 





Major J. Kennedy White, an inter- 
national lawyer of prominence with an 
unusually interesting career, recently re- 
signed from the Government in order to 
join the National Surety as assistant to 
General Counsel M. O. Garner. 

Major White is a Cornell man who 
took a post-graduate course at Colum- 
bia Law and also studied at the famous 
Inner Temple in London. He is a mem- 
ber of the International Law Associa- 
tion of London. For twenty years he 
practiced in the Great Lakes section, spe- 
cializing in maritime law and in mari- 
time insurance. He was a judge advo- 
cate general in the World War. Later 
he represented the United States Gov- 
ernment in England in average salvage 
and commission cases against the United 
States Shipping Board. He then went 
into the Attorney General’s office in 
Washington from where he was drafted 
by the National Surety. 





STOCK DIVIDEND RECOMMENDED 


The proposed increase in the capital 
of the Hartford Steam Boiler Inspec- 
tion & Insurance Co. from $2,500,000 to 
$3,000,000 will be in the form of a stock 
dividend, if the stockholders approve the 
recommendation of the directors, as they 
probably will. 








the capital of $500,000, makes a surplus 
to policvholders of over $1,100,000. 

Mr. Mitchell also said that all doubt- 
ful assets have been eliminated and that 
reserves are calculated on the exacting 
basis required by the New York state 
laws. 
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1927 Premium Figures 


A representative list of casualty and 
surety companies have turnished to The 
Eastern Underwriter their approximate 
premium writings in 1927 for all lines, 
both country-wide and New York City 
territory. The list follows: 

Country-Wide 
The Travelers (A. & H. $14,- 
340,000; Liability, $6,740,000; 


Auto Casualty, $23,320,000; 

Compensation, 24,200,000 ; 

Burglary, $2,550,000; Auto 

Fire & Theft, $1,470,000; 

Boiler, $836,000; Flywheel, 

$475,000; Plate Glass, $851,- 

NNN cn Soa rar nci cease $74,782,000 
United States F. & G......... 40,800,000 
Globe Indemnity ............. 23,000,000 
Standard Accident ........... 20,000,000 
National Surety .............. 18,000,000 
General Accident ............ 17,750,000 
Continental Casualty ......... 14,400,000 
Commercial Casualty ......... 12,000,000 


Metropolitan Casualty ........ 11,500,000 
London Guarantee & Accident 10,000,000 


American Surety .......0..... 9,551,162 
WS. Casnaey v...000s ves en: 9,000,000 
New York Indemnity......... 6,500,000 
Union Indemnity (Eastern De- 

partment—l4 states) ....... 5,500,000 
Northwestern Casualty & Sure- 

ty (Eastern Department—l4 

BoE Cl) Sees ae ere eee 550,000 
Great American Indemnity.... 3,500,000 
Norwich Union Indemnity.... 3,500,000 
Century Indemnity ........... 1,500,000 
Constitution Indemnity ...... 1,350.000 
Bankers Indemnity .......... 1,300,000 


* New York City Territory 
Aetna Life & Affiliated Com- 
panies (casualty and fire).. 13 000,000 


Globe Indemnity ............. 8,100,000 
National Surety (New York 

CiO0 Onley 25. coin cdc ees 6,000,000 
Maryland Casualty .......... 4,555,000 
Fidelity & Deposit .......... 4,400,000 
Standard Accident (Casualty 

Bo ee Oy ey 3,500,000 
Commercial Casualty ......... 3,000,000 
Metropolitan. Casualty (New 

York ‘City only) «..ccce.ses 2,500,000 


CENTURY CAPITAL TO INCREASE 





Will Be $1,000,000; Surplus to Jump to 
$1,300,000; Big Premium 
Increase Shown 
_ The Century Indemnity has voted to 
Increase its capital from $750,000 to 
$1,000,000 by the issuance of 5,000 new 
shares of stock of a par value of $50 
each, at $200 each, thus increasing its 

surplus by $750,000. 

Starting in July, 1926, the company 
did a premium volume of $100,000 in that 
year. This vear it increased its volume 
to about $1,500,000. Such a big increase 
necessarily affected its surplus but with 
the additional amount to be paid in by 
the new issue, the surplus of the com- 
pany will be approximately $1,300,000. 
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How H. T. Huff Would 
Get Fidelity Leads 


HIS ADVICE TO STUDENTS 


Says Surety Reaches Out To All Cor- 
ners Of Continent In Its Relentless 
Investigations 





A definite program to follow in lining 

up prospects for fidelity bond business 
was one of the features of a talk given 
recently to the junior suretyship stu- 
dents of the Insurance Society of New 
York by H. T. Huff, vice-president, Na- 
tional Surety. Mr. Huff is considered an 
authority on this class of underwriting. 
He said: 
_ “The fact that several million dollars 
is lost each week by the business world 
makes it imperative that fidelity bonds 
be carried by all well managed organi- 
zations regardless of size. In some states 
it is a statutory requirement that all 
money handling employes of banks give 
bond and in one state this is extended 
to the mercantile field.” 


Start With Telephone Book 


To get access to some of this most 
necessary fidelity business, Mr. Huff’s 
suggestion was: “Take a classified tele- 
phone book, Bradstreet’s or Dun’s and 
list all business houses having six or 
more employes or list all houses with 
$5,000 or more with good or fair credit 
rating. Card this information on con- 
venient size cards, say three by five, re- 
cord the name of the man to be inter- 
viewed, president, treasurer, comptroller 
or general manager. 

“Determine as much as possible re- 
garding the nature of business, system, 
operation, etc. With this information 
you are now ready to solicit fidelity 
business. 

That “Something More” 

“President Coolidge said that the busi- 
ness which on the whole is likely to 
prosper mast is that business which aims 
to give the customer something more 
than the mere commodity which he 
comes to buy. The surety company’s 
business is that of guaranteeing others 
against loss and in addition thereto it 
renders valuable service in many ways 
but chiefly its investigation service with- 
out additional cost. The surety reaches 
out to all corners of the continent and 
turns the light of relentless investiga- 
tion upon the record of each employe, 
working secretly so that in practically 
all cases the principal does not know 
he is being investigated. 

Mr. Huff then observed that* good 
sales arguments could be obtained from 
claim records of surety companies. 
“They show that some of the causes for 
dishonesty are: extravagant families, bad 
investments, home trouble, stock‘ mar- 
ket, slow horses, fast women, night life, 
gambling.” 

He concluded with the following ar- 
gument for adequate fidelity protection. 
“The comptroller (and later vice-presi- 
dent and treasurer) of a street railway 
company, had been with the organiza- 
tion for many years and was trusted im- 
plicitly. 

“Evidently defalcations started when 
an oil company he was interested in did 
not make a success. To finance the oil 
company he made entries on books 
showing purchases of bonds of oil com- 
pany, but these bonds were never is- 
sued. 

“When accountant came to check up, 
he subscribed insecured notes of the oil 
company bearing interest and signed by 
himself as treasurer. He died before 
coming to trial, there was no restitution 
and heavy loss fell upon his employers. 

Defalcation totaled about. .$78,000.00 

Surety WON tc 5.0cce 6 25,000.00 


Loss to employer.......... $53,000.00 


“All because they didn’t carry ade- 
quate fidelity protection.” 









BOSTON 
Paid-In Capital $3, 


BUSINESS-BUILDERS 


Fidelity and Surety Bonds, 
Compensation, Automobi'e, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


DEVELOPING 
Liability Workmen’s 
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35% Jump In Pa. State 
Fund Rates Protested 


10% DIFFERENTIAL ABOLISHED 





30,000 Employers Want Explanation; 
Business Must Now Be Written at 
125% of 1927 Rates 





The Pennsylvania State Workmen’s 
Insurance Fund has started the new 
year with an increase of 35% over the 
1927 rates, this advance being in strict 
accordance with a ruling from Commis- 
sioner Matthew Taggart of that state. 

Two cavses are responsible for the in- 
crease. First is the abolition of the 
10% differential. This differential in 
1927, as in previous years, permitted the 
state fund to write compensation insur- 
ance at 90% of the manual rates other 
carriers were required to use. With 
this differential abolished, the state fund 
must now write at 100% of the manual 
rates. 

The second is due to an amendment 
to the Pennsylvania compensation act 
increasing payments 25% after January 
1, 1928. This change in law has in- 
creased 1928 compensation rates in 
Pennsylvania to 125% of the 1927 man- 
ual rates. 

As a consequence the state fund, which 
this year wrote policies at 90% of the 
1927 manual rates, will write its 1928 
bus'ness at 125% of this year’s rates. 
It means that for every $90 an employer 
paid this year to insure in the state fund, 
he will pay $125 in 1928. 

Occasions Storm of Protest 

The dual increase has brought a storm 
of .protests from the 30,000 employers 
who have been carrying their policies in 
the state fund during the years it en- 
joyed the differential. 

To overcome this protest a letter has 
been sent to all policyholders over sig- 
nature of P. H. Dewey, manager of the 
fund, explaining the increase. 

He said “The rates are arrived at by 
and through the Pennsylvania Rating In- 
spection Bureau, located at Philadelphia, 
for all carriers of compensation insur- 
ance of an industrial nature; and for coal 
mines by and through the Pennsylvania 
Coal Mining & Inspection Bureau, lo- 
cated at Harrisburg, for all carriers of 
conl mine risks. 

“They arrive at the rates by using a 
five-year exposure of experience of all 
companies who carry Pennsylvania 
risks, and take into consideration all 
laws and amendments affecting the same. 
The rates are uniform for all carriers 





after January 1, 1928, except in certain 

minimum premiums which do not affect 

the average business in any way.” 
Fund’s Business May Drop Off 

Because employers insuring in the 
fund will be faced by a 35% increase, 
due to abolition of the differential and 
increase in awards, while insurers in 
privately controlled companies will be 
charged only a 25% increase, due to 
the increase in awards alone, it is doubt- 
ful if the fund will issue as many poli- 
cies in the future as in the years when 
it enjoyed rates lower than private com- 
panies. 

The premium income of the state fund 
this year is approximately $3,500,000. If 
the same volume of business is written 
by the fund for 1928, the total in pre- 
mium payments to the fund will increase 
to approximately $3,900,000 because of 
abolition of the differential alone; while 
the added increase due to the 25% in- 
crease in compensation payments, will in- 
crease the total premiums.to $4,800,000 
or $5,000,000. 

If the present dividend policy of the 
State Fund is continued, however, this 
dual increase in rates should result in 
large increases in dividends on 1928 busi- 
ness, provided claims remain at a normal 
percentage. The state fund in 1925 de- 
clared dividends of 15% to holders of 
commercial policies and of 10% to hold- 
ers of policies insuring coal miners. In 
1926 it declared a flat dividend of 12% 
to all policyholders. The 1927 dividend 
cannot be declared until January or Feb- 
ruary. 





WANTS LAW LIBERALIZED 





Virginia Federation of Labor Proposing ; 


Increase in Compensation From 
$12 to $20 a Week 

Liberalization of the state workmen’s 
compensation law will be sought by the 
Virginia Federation of Labor at the ses- 
sion of the general assembly convening 
in January. The legislative committee 
of the federation, at a mecting in Rich- 
mond last week, tentatively decided to 
endeavor to raise the maximum compen- 
sation from $12 to $20 a week, to lower 
the minimum number of employes from 
eleven to five or six, and to lower the 
waiting time from two weeks to one 
week. 

A conference, it is stated, may be held 
between the committee and representa- 
tives of employers before the legislature 
mects, with a view of reaching an agree- 
ment with regard to these matters. The 
committee plans to hold another meeting 
early in January. 














ALEXANDER GREENE & CO. 


Established 1909 


Automobile and Casualty Underwriters 
83 Maiden Lane, New York 





Metropolitan Automobile Managers 
Inland Marine Agents 
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Home Fire and Marine Insurance Company 











General Agents—All Lines 
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Transportation Will 
Have Running Mate 


FORMING CASUALTY COMPANY 


William H. McGee & Co. Office Behind 
It; $1,000,000 Capital And 
$1,500,000 Surplus 








The newest casualty company organi- 
zation under, way is the Transportation 
Indemnity, which will be a running mate 
of the Transportation Insurance Co., the 
principal stockholders of which are Will- 
iam H. McGee, prominent in the ma- 
rine district, and his associates. The 
Transportation Indemnity will have $1,- 
000,000 capital; $1,500,000 surplus; par 
value will be $10 and stock will be of- 
fered at $25 a share. 

The Transportation Insurance Co. be- 
gan business on August 15 and is said 
to be doing exceptionally well. The of- 
ficers are President, William H. McGee; 
vice-president, Gresham Ennis; _ secre- 
tary, Harold Jackson; treasurer, George 
C. Bowers. No expenditures of any kind 
were incurred during organization by 
Wm. H. McGee & Co., Inc. It trans- 
acts inland marine of all classes. Two 
states in which it is operating are New 
York and Illinois. 

Transportation’s Ownership 

In regard to the ownership of the 
Transportation Insurance Co., A. M. 
Best & Co. said recently: 


“William H. McGee owns 7,820 of the 
20,000 shares of stock outstanding, while 
William H. McGee & Co., Inc., owns 
1,700 shares. The investment house of 
L. A. Norton & Co. was the next larg- 
est holder of stock at the time the 
company commenced business, having 
held 1,270 shares. The company, which 
was licensed by the New York Insur- 
ance Department on August 8, 1927, be- 
gan business August 15. The authorized 
capital, $500,000, was fully subscribed and 
paid in in cash at the commencement 
of business. The par value of the stock 
$25 was sold at $50 per share, enabling 
the company to start business with a 
combined capital and surplus of $1,000,- 





HARTFORD ACCIDENT CHANGE 


On January 2 the northwestern branch 
office of the Hartford Accident & Indem- 
nity which has been operating in the 
New York Life building, Minneapolis, 
moved to 360 Robert street, St. Paul, 
and will be known as the St. Paul branch 
office of the company. 

Frank B. St. John, formerly special 
agent, will be manager. The company’s 
agents have been advised that this 
change has been made in the interests 
of increased efficiency—in line with a 
policy of keeping a step ahead of a con- 
stantly growing business. 

Mr. St. John, who has been with the 
Hartford Accident for the past seven 
years, was born at Pontiac, IIL, in ©1892. 
He was educated at St. John’s Military 
Academy. He saw service overseas in 
the world war in the 77th Division as 
sergeant-major of combat engincers. 





National Surety Cancelling Note 
Guarantee Business 

The National Surety is cancelling its 
note guarantee business after handling 
this class for some little while and hav- 
ing a good experience with no losses. 
The company simply doesn’t feel that it 
is a paying proposition since the pre- 
mium volume on note guarantee business 
is small and the detail work involved is 
heavy. 

It was also expressed by an otic of 
the company that it is not a safe form 
of underwtiting to touch. There is the 
possibility and probability of loss under 
certain conditions. 
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New Reorganization Co. 
For Hare & Chase, Inc. 


ALSO KEYSTONE ACCEPTANCE 





Former Takes Over Its Subsisting 
Assets; Latter Gets Its Good Will 


and Existing Business 





The anticipated reorganization plan of 
Hare! & Chase, Inc., Philadelphia auto- 
mobile finance concern which suffered 
serious financial difficulties last spring, 
camée’through this week. A new com- 
pany, known as the Keystone Accept- 


ance Corporation, has been formed, and 
to this company has been passed the 
good will and current business of Hare 
& Chase, Inc. 

A separate corporation, called the 
Hare & Chase, Inc., Reorganization Co., 
has been organized and has taken over 
the remainder of the subsisting assets 
of Hare & Chase, Inc., for the purpose 
of realizing upon them. Prominent 
among: these assets is a large claim of 
$3,000,000 against the National Surety 
which is alleged to be due to Hare & 
Chase, Inc. under an “ultimate loss 
bond” which had been issued by the 
surety company to reimburse the finance 
concern for losses which it might suffer 
by the uncollectibility of any paper ac- 
quired by it. 

The suit which the Hare & Chase, Inc., 
Reorganization Co. is bringing against 
the National Surety for the recovery of 
this $3,000,000 claim is described in an- 
other part of this paper. 

The Situation in Review 

Early in 1926 Hare & Chase, Inc., found 
itself in financial “hot water” with ap- 
proximately $27,000,000 of notes out- 
standing in banks. The payment of the 
automobile purchase money paper, which 
was largely held as collateral by the 
banks, extending credit to the company, 
had ‘heen guaranteed by the Royal In- 
demnity. Upon discovery of the condi- 
tion of Hare & Chase, Inc., the Royal 
interests at once moved to the support 
of the company and. by substantial ad- 
vances, of money, continuance of its 
gttaranty and the use of its good offices 
in meeting the bank emergency, prevent- 
ed the collapse of the business which 
would otherwise have been inevitable 
and disastrous. 

Hare & Chase, Inc., has now succeed- 
ed in liquidating down its outstanding 
paper until it has reached a safety point. 
At. this juncture it has been deemed ad- 
visable by a stockholders’ protective com- 
mittee, headed by Percy H. Clark, a 
prominent Philadelphian and who was a 
large stockholder in Hare & Chase, that 
a determined effort at reorganization 
should be made for the benefit of the 
old stockholders. Mr. Clark’s efforts and 
those of the other members of his com- 
mittee, supported by those of counsel for 
Royal interests, have been crowned with 
success. 


Finance Co. of America Interested 


It has been arranged by Mr. Clark’s 
committee that the operations of the 
Keystone Acceptance Corporation will 
be undef like management with the Fi- 
nance Co. of America, which is one of 
the strongest and most conservatively 
managed finance companies in the coun- 
try, The new corporation starts busi- 
ness with a paid-in capital considered 
sufficient for its present purposes, which 
will be further increased by the opera- 
tion of the reorganization - plan. 

Interests associated with the Finance 


Co. of America have made a substantial - 


investment in the preferred stock of the 
new! company and an additional and sub- 
stantial amount of stock has been under- 
written for the account of the old stock- 
holders*of Hare & Chase, Inc.; in addi- 
tion to ‘these, the Royal interests for 
the purpose of assisting in the reorgani- 
vation and in the continuance of their 
polity of conserving the Hare & Chase, 
Inc, business as a going concern for 
the benefit of its stockholders, has also 





| C. A. Craig, President 





W. R. Wills, Vice-Pres. 


W. S. Bearden, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 
Industrial Life, Ordinary Life, Health and 


Accident Insurance 














liberally subscribed to the stock. 

By arrangements made between Hare 
& Chase, Inc.,'and the Hare & Chase, 
Inc., Reorganization Co. in connection 
with the turning over of the assets of 
Hare & Chase, Inc., to the reorganiza- 
tion company, rights have been reserved 
to the old stockholders of Hare & Chase 
both preferred and common, to partici- 
pate in the reorganized business. De- 
tails of this plan are to be made known 
shortly. 





H. G. CRANE PROMOTED 





Made Assistant Comptroller Of General 
Reinsurance; Formerly With Na- 
tional Council On Compensation 

Howard G. Crane has been appointed 
assistant comptroller of the General Re- 
insurance Corporation. Mr. Crane is a 
graduate of the Wharton School of 
Finance & Commerce, University of 
Pennsylvania. He was for three years 
connected with the National Council on 
Compensation Insurance where he 
worked under W. W. Greene, now comp- 
troller of the General Reinsurance, who 
was at that time actuary for the Na- 
tional Council. He severed his connec- 
tion with the National Council in April 
of 97 to assist Mr. Greene in his duties 
with the General Reinsurance. 

Mr. Crane is a Fellow of the Casualty 
Actuarial Society. 





REFUSE MUNICIPAL GUARANTEES 





National Surety Has Turned Away More 
Than a Score of Such Risks in 
Past Six Months 

In the past six months the National 
Surety has turned down more than a 
score of applications for the guarantee- 
ing of municipal and special improve- 
ment bonds on towns and cities. The 
reason given was that the company did 
not desire to take on any more financial 
guarantees at this time. 

William A. Thompson, vice-president, 
who is interested in this type of risk, 
says he sees bankers favoring more and 
more the guarantee mortgage bond in 
preference to the municipal guarantee 
bond. 





NOT COVERING FARM LABOR 

The Pennsylvania State Workmen’s 
Insurance Fund has discontinued all 
policies covering farm labor, effective 
January 1. This is partly due to diffi- 
culty in classifying the employer as a 
farmer, exempted under the state law 
from necessity of carrying compensation 
insurance, or as an orchardist or simi- 
lar employer, whom the law requires to 
carry insurance for workmen. 


E. R. Hunt Made V.-P. of 
Metropolitan Casualty 


HEADS CASUALTY CLAIM DEP’T 


Was Formerly Assistant Secretary of 
U. S. Casualty; Has Had 16 
Years’ Experience 








Earl R. Hunt joined the Metropolitan 
Casualty this week as vice-president in 
charge of the casualty claim department. 
His election took place at a board of di- 
rectors’ meeting on Wednesday. He was 
formerly with the U. S. Casualty as as- 
sistant secretary in charge of claims. 

Mr. Hunt’s connection with the U. S. 
Casualty dates back to 1917, at which 
time he was placed in charge of their 
Chicago chim department. Two years 
later he was brought to the home office 
in New: York as assistant manager of 
the claim department and in 1922 was 
made assistant secretary in charge of 
claims. During his ten years with the 
company he demonstrated conspicuous 
ability both in organization and admin- 
istration of claim matters. 

The early chapters of Mr. Hunt's le- 
gal experience opened when he became 
a member of the legal department of the 
Indianapolis Traction & Terminal Com- 
pany in 1908. In 1911 he became state 
adjuster and attorney for the United 
States Fidelity & Guaranty at Indianap- 
olis. From 1912 to 1917 he served as su- 
perintendent of claims for The Pruden- 
tial Casualty and Chicago Bonding & 
Insurance Company. 

Mr. Hunt is a graduate of De Pauw 
University and Indiana Law School and 
numbered among his classmates George 
E. Turner, Howe S. Landers and Claris 
Adams, all of whom have attained na- 
tional prominence in insurance and legal 
circles. By his many friends and busi- 
ness associates Mr. Hunt is respected as 
a man of unusually fine texture, a gen- 
tleman of the finest type who radiates 
culture and refinement, a delightful com- 
panion, and in business hours a skillful 
organizer and tireless worker. 





HARE & CHASE, INC., STOCK 

For the first time in many weeks stock 
of Hare & Chase, Inc., automobile 
finance firm in Philadelphia, was offered 
at the security auction of Barnes & Lof- 
land of that city last week. A block of 
1,428 preferred shares sold at $1,000 for 
the lot and 1,838 shares of common stock 
went for $200 for the block. 





A real salesman takes advantage of 
conditions as he finds them and utilizes 
them for his own purpose. 
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F, L. Templeton Takes 
Issue With Will Rogers 


KNOCKS HIS S. E. POST STORY 





Maryland Casualty Man Denies That 
Companies Sell Insurance With 
Betting Spirit Uppermost 





F. Leroy Templeman, manager, acci- 
dent and health department, Maryland 
Casualty, has taken exception to the rea- 
sons given by Will Rogers, the famous 
comedian, in a recent Saturday Evening 
Post article as to why he did not think 


that accident and sickness disabitty in- 
surance was a good investment. Mr. 
Rogers’ wife had cancelled this insur- 
ance when he was in the hospital, feel- 
ing that he had been paying the pre- 
miums every year on these policies with- 
out being able to get sick. As Mr. Rog- 
ers himself put it, “l was betting a lot 
of insurance companies that I would get 
sick or hurt and they were betting me 
that | wouldn’t.” 

Here’s what Mr. Templeman has to 
say to the comedian in an open letter 
which is appearing in the current issue 
of the Maryland Casualty “Budget”: 

“Although I feel grateful to you, Mr. 
Rogers, for the publicity you have given 
accident and sickness insurance, I feel 
under the necessity of telling you that 
you are dead wrong in your statement 
that we of the insurance fraternity are 
betting men. When we want to bet we 
have to sit in a game of stud poker or 
go to Pimlico, Latonia, Saratoga or to 
some other race track the same as you 
do. 

Victim of Law of Average 

“The fact is that you were the victim 
of the law of average which is as un- 
changing and universal as the law of 
gravitation. It was not the gourd from 
which you drank in your boyhood days 
in the Indian Territory nor the fact that 
the Republicans have been too long in 
power that caused the disturbance in 
your gall bladder, but you were enlisted 
by old General Average to prove his law 
and to support the figures that we in- 
surance men know all about, that a cer- 
tain number of people each year will 
have the trouble you had or any other 
disease you can name. 

“We can tell you what percentage of 
the amount we collect in premiums each 
year will be paid to G. B. sufferers, to 
victims of lumbago, to persons accident- 
ly injured—all we need is a sufficient 
number of risks for the proper operation 
of the law of average and the rest is 
worked out by mathematics. 

“From what I have said, you can see 
that it should be a source of much grati- 
fication for you to know that if you had 
not been the individual on the business 
end of the surgeon’s knife, someone else 
would have been, probably a person. not 
carrying disability insurance and unable 
to have the attention of the beautiful 
nurses and solicitous doctors who minis- 
tered to you. If you will look back 
upon these things you must indeed be 
thankful to the foresight which enabled 
you to provide for this care and to the 
man who sold the insurance to you. 

“Hoping that when the law of average 
again overtakes you. you will have 
double the amount of your present in- 
surance, IT am 

‘Cordially yours, 
“F, Leroy Templeman.” 





MAKING SURETY AUDIT 


Benjamin Cohen, auditor employed by 
Colonel Francis R. Stoddard, suretv ar- 
bitrator in New York City, is visiting 
varions city surety agents and examin- 
ing their accounts. 





MADE ASSISTANT MANAGER 

Forrest L. Abbott, district claim man- 
ager in the New England branch office 
of the Phoenix Indemnity, has been an- 
pointed assistant manager of that 
branch, effective January 1, 1928. 
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Amazing Growth Of 
Surety Given By Joyce 


1927 VOLUME WAS 


$100,000,000 





Says Underwriting Profits Of Six Lead- 
ers In Decade Ending In 1926 
Was Only 6% 





William B. Joyce, chairman of the 
board of the National Surety and New 
York Indemnity, in his contribution to 
the New York Evening “Post” financial 
survey this week said that fidelity and 
surety premiums received by the surety 
companies last year passed the $100,- 
000,000 mark. Mr. Joyce observed that 
fifty years ago the annual premiums of 
all companies were less than $1,000,000. 
Forty years ago they were only $1,500,- 
000; twenty years ago, $10,000,000, and 
ten years ago, $28,000,000. 

Commenting on the grawth within the 
past ten years he said: “The surety com- 
panies in this periodv-have received three- 
quarters of a billion dollars in premiums. 
Much of this vast. sum has been later 
paid out again in claims and expenses. 
Underwriting profits of six of the lead- 
ing fidelity and surety companies during 
the decade ending in 1926 were only 60%. 
Underwriting of 100 leading casualty, 
surety and miscellaneous insurance com- 
panies during that decade showed an ac- 
tual loss of 1%. 


How Reputations Have Increased 


Continuing Mr. Joyce said: “The fea- 
ture of the last ten years of suretyship 
in this country has been less their finan- 
cial growth than their growth in credit 
and reputation. When a business man 
protects himself with a surety bond in 
one of the large surety companies, to- 
day, he knows that the obligation is just 
as sure to be fully and immediately paid 
as the obligation of a large bank or life 
or fire insurance company would be. 

“Another important development in 
the surety company field during the last 
decade has been in the personnel of their 
boards of directors. Bankers and busi- 
ness men of national prominence now 
serve on the boards. 

“Management of the surety companies 
is much more experienced than formerly. 
The business is only fifty years old; and 
the complications which the surety com- 
panies of twenty or thirty years ago 
were constantly getting into were not due 
to lack of ethics so much as to lack of 
underwriting knowledge. Surety under- 
writers today will accept no risk in which 
there is a single unknown factor.” 





CAN’T ENFORCE POLICY 





Maryland Organization Was Not: Ad- 
mitted To Wisconsin, So Court Re- 
fuses To Recognize Contract 

If a corporation makes a contract with 
an insurance company not licensed in the 
state wherein the contract is written; the 
operation is illegal and no suit can grow 
from it in case of failure to fulfill the 
contract, the Supreme Court of the 
United States has ruled in the case of 
James W. Bothwell, receiver for the Em- 
ployers Mutual Insurance and Service 
Co., a Maryland corporation, vs. Buck- 
bee, Mears Co. The latter, a printing 
company, had placed a strike insurance 
policy with the insurance company, which 
was not admitted to Minnesota, where 
the Buckbee, Mears Co. was located. 
When the mutual organization failed, the 
printing company sued for assessments 
which had been paid. The Minnesota 
court refused to aid in enforcing an il- 
legal contract. 





JOINS WEHINGER SERVICE 


The Wehinger Service, insurance em- 
ployment consultants in New York City, 
has added George H. Johnson to its 
staff. Mr. Johnson was formerly with the 
Position. Securing Bureau, a similar or- 
ganization. He was also with Hamlin & 
Co. for a time as assistant educational 
director. 


-L. E. Mackall Resigns 
From the Metropolitan 


NEWS COMES AS A SURPRISE 





Has Been 22 Years in the Business, 
Serving in Important Capacities; 
Author of Two Books 





Luther E. Mackall, vice-president, 
Metropolitan Casualty, surprised the cas- 
ualty and surety fraternity this week by 
resigning his position. He is one of the 
keenest surety men in the business and 
under his management the Metropoli- 
tan’s volume in this class of business has 
made big increases. In 1923 the com- 
pany’s first year in surety, it was at the 
bottom of the list of about fifty com- 
panies. At the close of 1926 it was 
tenth in surety volume. 

Mr. Mackall joined the Metropolitan 
four vears ago. Previously he had been 
six years with the National Surety suc- 
cessively as assistant general manager, 
vice-president and chairman of the board 
of underwriters His career of twenty- 
two years in the business also includes 
cight years with the American Bonding 
as an attorney and four years with the 
Globe Indemnity as counsel, assistant 
manager and then manager of the fidel- 
ity and’surety department. 

In 1923 when he was with the Na- 
tional Surety Mr. Mackall attracted at- 
tention by launching a new organization 
known as the Mortgage Bond Exchange, 
composed of an important group of 
mortgage and investment companies. An 
important feature of this exchange was 
that listed bonds were guaranteed not 
only by the issuing mortgage company 
but also by a strong surety company. 

As a writer Mr. Mackall is also well 
known, being the author of two books— 
“The Principles of Surety Underwriting” 
and the “Handbook on Fidelity and 
Surety Bonds.” A recent survey of his 
on the automobile finance situation, given 
before the recent annual meeting of the 
Casualty Actuarial Society, was given 
country-wide publicity and regarded 
highly by surety executives. His future 
plans are not yet known. 





MADE FIELD MANAGER 
The Century Indemnity has named M. 
S. Runyan as its field manager for Okla- 
homa. Mr. Runyan is special agent of 
the Aetna Insurance Co. and the World 
Fire & Marine for that state. 





GET HOOVER & DIGGS CO. 
Hoover & Diggs Co. of Pittsburgh has 
been appointed by the New York Indem- 
nity as its general agents for fidelity and 
surety in western Pennsylvania. 


Rapid Strides Made By — 
Texas Employers Ass’n 


HAS BIG COMPENSATION VOLUME 





Also Owns Employers Casualty, Started 
In 1920; H. R. Mitchell Leads 
Both Companies 





The Texas Employers Insurance As- 
sociation of Houston was created in 1913 
by an enactment of the Texas legisla- 
ture, known as the employers’ liability 
act. Beginning in 1913, this association 
today is the outstanding carrier of work- 
men’s compensation insurance in Texas, 
numbering its policyholders by the thou- 
sands and with a family of employes of 
approximately 250 in the home office and 
20 district offices. 

During fourteen years of its opera- 
tion the association has had a total pre- 
mium income of $17,623,868.22; has paid 
out in losses and maintained in loss re- 
serve $11,514,614.93 and has returned in 
dividend savings to policyholders $3,302,- 
613.46. In 1926 the association had a pre- 
mium income on its Texas workmen’s 
compensation insurance of $2,512,059.09 
as against its nearest stock company 
competitor who had a premium income 
of $485,499.80. 

In 1927 the association returned $450,- 
000 in cash dividend savings on 1926 
premiums, or a ratio in its general group 
of 20% of earned premiums. This ratio 
has been maintained for the past five 
years. 

Realizing the need of an associate car- 
rier of cther lines, in 1920 the officers 
and directors of the company organized 
the Employers Casualty, an old line legal 
reserve stock company, writing partici- 
pating policies. This company now writes 
all forms of automobile insurance, gen- 
eral liability, fire, tornado, plate glass 
and fidelity bonds. For the past six years 
this company has effected a savings for 
its policyholders of approximately 17%, 
which was returned to its policyholders 
in cash dividends. 

The success of the two institutions de- 
scribed is due most largely to Homer 
R. Mitchell, president of the Texas Em- 
ployers Insurance Association and vice- 
president and general manager of the 
Employers Casualty. 





NEW POST FOR E. A. COLLINS 

E. A. Collins, formerly advertising 
manager and assistant superintendent of 
agencies of the National Surety, has been 
made president of the Advertising Golf 
Ball Corporation. He is also president 
of the National Mailadvertising Co. and 
a director of the McCarthy Inserting & 
Sealing Machine Corporation. 








UNION INDEMNITY 


FIDELITY and SURETY BONDS 


Automobile, 
Workmen’s Compensation Insurance 


Executive Offices: 
Union Indemnity Bidg. 
New Orleans 


COMPANY 


Accident, Health, Burglary 
Liability, Plate Glass 











Georgia Casualty Company 
Atlanta, Georgia | 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 








Details of Changes in 
Pa. Compensation Law 


INCREASES EFFECTIVE JAN. 1 





Essential Features of New Scale Are 
Contrasted With Those of 
the Old Law 





Compensation insurance payments to 
workmen injured. or killed in Pennsyl- 
vania increased approximately 25% Jan- 
uary 1, by terms of amendments to the 
Pennsylvania workmen’s compensation 
law enacted by the state legislature. 

Because of the increased payments for 
which the companies are liable, rate in- 
creases of approximately 25% also be- 
came effective on compensation policies 
written in Pennsylvania at the same time. 

Principal Changes 

The principal changes effected by the 
amendments to the Pennsylvania law 
are: increase of the maximum weekly 
payment from $12 to $15; increases of 
the minimum weekly payment from $6 to 
$7; increase of the maximum amount for 
total disability from $5,000 to $6,500; in- 
creases in the basic weekly wage used in 
computing payments from $20 to $24 as 
the maximum and from $10 to $12 as 
the minimum; increases in percentage of 
actual salaries, up to stated maximum, 
allowed in payments. 

The waiting period is reduced from 
ten to seven days, and allowance for 
burial expenses increased from $100. to 
$150. No changes are made in the max- 
imum periods for which compensation is 
paid. In all other details, however, the 
law increases payments with exception 


of allowances to dependent brothers or 
sisters. 





AETNA LIFE CHANGE IN N. Y. 





Underwriting Supervision of Its Jewelry 

and Fur Business Placed With 
C. C. O’Regan 
_ The Aetna Life & Affiliated Companies 
in New York has assigned to Charles C. 
O’Regan, who is manager of its inlatid 
marine department, the underwrititig su- 
pervision of its jewelry and fur floater 
business. This change became effective 
January 1. 

John N. Thurlow, who has most satis- 
factorily handled this business for the 
past few years, will as manager of the 
burglary and combination residence de- 
partment again devote his time exelti- 
sively to these lines. 

The company feels that Mr. O’Regai 
will merit the same high degreé of ¢oi- 
fidence with producers in his additional 
responsibilities as he has miaintaitied 
while handling inland marine lines. is 
change is made in order to conform at 
the New York offices with the comipatiy’s 
established practice at all other offices of 
handling jewelry and fur insurance, an 
inland marine line, in the inland. tHaftine 
department. 





DR. WOLFF PASSES AWAY 





Built Up Largest Industrial Clinic Of 
Its Kind In Treating Injured 
Workmen 


Dr. Meyer Wolff, head of the Wolff 
Industrial Service in New York, djéd 
suddenly on Christmas Day of: héatt 
trouble. The activities of his cothpaty 
was the subject of a human ititefést 
sketch some months ago in The Eastern 
Underwriter. 

Starting in a small way to give injured 
workmen the proper treatment; he, built 
up the largest organization of its, kind 
in the country. That the work. which 
he started will be continued was. indi- 
cated last week by Henry D. Sayer, .ex- 
ecutive director of the company, who 
said that the business will be practically 
the same as before Dr. Wolff’s death. 





The Planet of London, a subsidiary of 
the Sun Insurance Office, has entered 
Canada. 
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Nelson Warns Against 
Too Many Companies 


HIS OUTLOOK FOR NEW YEAR 





New Amsterdam Casualty President 
Believes That Acquisition Cost Rules 
Have Kept Rates Down 





J. Arthur Nelson, president, New Am- 
sterdam Casualty, in a forecast of the 
prospects for 1928 and a review of the 
past year, says that he is not very op- 
timistic for an increase in the volume 
of casualty and surety business in 1928 
but believes that by the end of the year 
there ought to be a small increase over 
1927. The possibility of underwriting 
profit, he adds, is fair. Mr. Nelson indi- 
cates that the aggregate figures of the 
casualty and surety companies this year 
will show a net underwriting profit, 
largely accounted for by a few lines. 

Commenting on the new companies en- 
tering the business, he says: “There are 
sufficient carriers in the casualty and 
surety field. The business has grown 
very rapidly, and it is only natural that 
the number of companies should grow 
with the growth of the business. Any 
increase in the number of companies in 
the future will make too many, unless 
the aggregate volume of business in- 
creases in the proportion that the num- 
ber of companies increase. 


No Reason for Contingency Reserve 


Mr. Nelson makes the definite state- 
ment that there is no more reason to 
create a special contingency reserve 
against the possibility of adverse cevel- 
opments in the security market than there 
is to create special contingency reserves 
for adverse contingencies in any other 
part of the casualty and surety business. 
He says: “The worst that can happen 
to most of the companies by a shrink- 
age in market value will be a reduction 
of surplus. 

“There is little possibility of a shrink- 
age in value of securities that would af- 
fect the solvency of companies who went 
successfully through the shrinkages of 
values during the world war. But com- 
panies now being organized, buying se- 
curities at the present high quotations, 
may be seriously affected. The laws of 
the state of New York are sufficient to 
take care of the situation and compel 
the companies to keep sufficient surplus 
if they want to keep in business. 

Has No Comment on Compulsory Law 

Asked for his opinion on the results 
of the Massachusetts compulsory auto- 
mobile liability law, Mr. Nelson said: 
“It is too early to comment on the re- 
sults of this law. We have not yet had 
enough experience.” But he does believe 
that the automobile public liability rate 
in Massachusetts will not be adequate 
for the year 1928. He anticipates that 
more companies will retire from writing 
compulsory automobile insurance in that 
state. piel 

Among other things, Mr. Nelson is not 
in favor of a further extension of the 
experience rating principle. He believes 
that the newly formed claim department 
of the National Bureau will help mate- 
rially in lessening the money the com- 
panies pay out for fraudulent claims. 

As to the acquisition cost situation, 
Mr. Nelson believes that the rules are 
working out satisfactorily. The amount 
of complaint against them, he states, 
is at a minimum. He observes that the 
tules have caused a material lessening 
of the costs of insurance and without 
them the rates would be several percent 
higher than they are at the present time. 





ZURICH ADVISORY BOARD 

The Zurich has appointed a United 
States advisory board, consisting of Wil- 
liam H. Hotchkiss, former superintend- 
ent of insurance in New York; Lawrence 
N. Cathles, president, North American 
eassurance, and Bernon S. Prentice, of 
the banking firm of Dominick & Domin- 
ick in New York. 


Gov. Smith Recommends 
Compensation Changes 


SEVEN SPECIFIC’ AMENDMENTS 





Among Other Things He Wants Further 
Increase in Death Benefits 
to Widows 





Governor Alfred E. Smith in his eighth 
annual message to the New York State 
Legislature reviews generally the work- 
men’s compensation legislation enacted 
during the past eight years and makes 
seven specific recommendations for 
amendments by the present legislature: 

1. There should be a further increase 
in the death benefits to widows and to 
the dependents of those killed in indus- 
trial accidents. 2. The maximum week- 
ly compensation rate should be increased 
from $20 to $25 per week in the case 
of all injuries. 

3. An amendment should be adopted 
permitting claims to be filed within two 
years after an accident under proper 
safeguards and restrictions, instead of 
limiting the filing of claims to one year 
as at present. 

4. Provision should be made for com- 

pensation for all occupational diseases, 
arising out of and in the course of em- 
ployment. The present law on the sub- 
ject is inadequate. It is difficult of ad- 
ministration and it does not cover some 
of the most serious forms of occupa- 
tional diseases. 
5. There should be an extension of 
the period during which compensation 
will be paid for the temporary disability 
which results in connection with per- 
manent injury. 6. The division of after 
care of the Bureau of Workmen’s Com- 
pensation, the social service agency of 
the bureau, should be given increased fa- 
cilities to carry on its useful humanita- 
rian labors. 

7. Provision should be made for com- 
pensation for partial loss of an arm 
where there is an amputation between 
the wrist and elbow and for partial loss 
of a leg where there is an amputation 
between the foot and knee. 





FORM NEW MUTUAL IN MASS. 





General Electric Interests in Lynn Or- 
gcnize Electric Mutual Liability As 
Self-Insurer for Its Employes 

Interests identified with the General 
Electric Co. at Lynn, Mass., have or- 
ganized the Electric Mutual Liability for 
the purpose of providing self-insurance 
for the employes of the General Electric. 
This company has been given authority 
by the Massachusetts Insurance depart- 
ment to secure its charter. 

It plans to specialize in compensation 
insurance but at the same time will have 
the authority to write automobile liabil- 
ity. Officers and directors of the com- 
pany are as follows: 

Nelson J. Darling, president; Frank T. 
Cox, first vice-president; W. G. Mitchell, 
second vice-president; Edward F. Field- 
er, treasurer; James Leitch, secretary; 
James E. Doyle and Frank E. Schub- 
nehl. 





W. M. WOLFF PROMOTED 

William M. Wolff, manager of the 
Milwaukee branch of the Fidelity & De- 
posit, was made resident vice-presi- 
dent in charge of the office on January 
1. He has been manager there since the 
office opened on August 2, 1915. H. H. 
Thomas succeeds Mr. Wolff as man- 
ager of the branch, while H. W. Pripps 
becomes assistant manager. 





COMMERCIAL CASUALTY GROWS 


Curtis & Sanger, New York insurance 
stock brokers, in commenting on the 
Commercial Casualty recently said: “The 
company’s cash dividend has increased 
580% over a 10-year period; its capital 
has increased 400%; its net surplus 
600% ; net premium 300% and assets have 
inmped 400% over the same period of 
time. 


Mass. Compulsory Law 
Defended By Goodwin 


FEWER PEOPLE KILLED IN 1927 





State Motor Vehicle Registrar Denies 
That Accidents Have Increased 
As Result of Act 





Strong support has been given to the 
compulsory automobile liability act in 
Massachusetts by Frank A. Goodwin, 
state registrar of motor vehicles, who 
characterized it this week as “the great- 
est safety measure ever passed by any 
any state.” 

Mr. Goodwin reported that 693 persons 
had been killed and 31,721 injured by 
motor vehicles in Massachusetts during 
1927, according to statistics compiled by 
his office. 

“Any statement made by opponents of 
the compulsory insurance law to the ef- 
fect that accidents have increased dur- 
ing the last year is a deliberate false- 
hood,” he said. “There were fewer peo- 
ple killed in Massachusetts in 1927 by 
motor vehicles than in 1924, 1925 or 1926, 
and the most striking improvement was 
in the later months of the year after 
the law had begun to function properly. 

“Before the compulsory insurance law 
went into effect two-thirds of those caus- 
ing injuries were financially irresponsi- 
ble and as a result many persons in- 
jured said nothing about it, but now we 
hear from all of them. Not only that, 
but thousands claim personal 
when they were not injured at all. 

“The insurance people, who now 
point to the increase shown in personal 
injury statistics as an argument against 
the law, know these figures mean noth- 
ing. Thousands of occupants of autos 
involved in slight accidents have claimed 
personal injury in order to club insur- 
ance companies into paying damages. 

“Every insurance man knows this and 
many have complained to me about it. 
Therefore, no responsible, honest repre- 
sentative of an insurance company will 
use the personal injury statistics as a 
guide for he knows that there have been 
fewer accidents in Massachusetts the 
past year than there has been for sev- 
eral years.” 





QUICK PAYMENT OF LOSS 

The Chesterfield County Bank of 
Chester, Va., was held up and robbed 
by three bandits traveling in an auto- 
mobile at 3 o’clock the afternoon of 
December 21. At 6 P. M. the following 
day, Gibson, Moore & Sutton, Richmond 
agency, representing the Maryland Cas- 
ualty, in which the bank was insured, 
settled the loss in full, presenting a 
check for $4,722.10. 





APPOINT SCHENCK & SCHENCK 
The New York Indemnity has mode 
Schenck & Schenck, prominent agency 
in Jersey City, as its general agents for 
casualty lines. 





Germans To Enter 


(Continued from page 1) 
ly to him and he organized the com- 
pany of which he is now vice-president. 
The other officers of the company are 
Irvin Bernhard, president, and Fred 
Landon, secretary. 

Previous to the war a number. of im- 
portant German insurance companies 
were doing business, but after the United 
States declared war on Germany the 
Alien Property Custodian seized their 
American assets and they withdrew from 
this country. 

At the present time there are several 
foreign companies doing business in this 
country through an agency in Newark 
known as the Keystone Agency, which 
his its office in the same office of the 
Fire Office of America. Mr. Gerber, 
however, stated that his office had noth- 
ing to do with the Keystone as it was an 
entirely separate organization. 


injuries, 


White & Co. Managers 
Of Newark Casualty 


AGENCY ONE OF STATE’S OLDEST 








Also Represents Number Of Other Com- 
panies, Including Sun _ Indemnity, 
Mass. Casualty And Peerless 
Due to the expansion of business and 
the need of more capital the William R. 
White & Co. insurance agency of New- 
ark and one of the oldest in New Jer- 
sey, was incorporated last week with a 

capital of $125,000. 

The agency which is located at 17 Wil- 
liam street, is general agents for the 
Atlas Fire, Importers & Exporters and 
the Sun Indemnity; state managers of 
the Continental Life of St. Louis, Peer- 
less Casualty and the Massachusetts 
Casualty; general agents for the Na- 
tional Reserve and the Allemannia, and 
also representatives of the Merchants 
Fire, Stuyvesant and the National Fire 
& Marine. 

The newest addition to their long list 
of companies is the Newark Casualty 
which was organized early in the Fall 
of 1927 with a capital of $500,000. The 
company expects to start to write busi- 
ness the latter part of January. The 
White agency have been appointed 
managers of the new company and in 
addition to the general managership of 
the new organization William R. White 
is president of the company; Carroll 1. 
Hipp, vice-president, and Edward H. 
Bigge, secretary and treasurer. 

The incorporators of the agency are 
the officials of the Newark Casualty, the 
latter confining itself to the state of 
New Jersey for the present. A number 
of agencies throughout the state will 
be appointed within a short time. 





HOLD CHRISTMAS PARTY 


A big crowd of casualty and surety 
men attended the Christmas party of the 
Casualty & Surety Club of New York 
last Thursday night and entered whole- 
heartedly into the entertainment and so- 
cial side of the affair. President Frank 
J. O'Neill, of the Royal Indemnity, was 
present and turned over to Richard De- 
ming, vice-president, American Surety, 
the presidency of the club for the com- 
ing year. Mr. Deming in a short inau- 
gural speech asked those present for co- 
operation in making 1928 a successful 
one. 





APPOINT MILLER & KING 
The Massachusetts Bonding .has ap- 
pointed Miller & King, Inc., of New Or- 
leans as its general agents for Louisiana 
E. N. Cobb has been made manager of 
the bending department in this agency. 
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C. W. McNEILL MADE PRESIDENT 
New Leader of Mensanets Accident 
Is Third Generation of His Family 
To Take the Reins 


Following the recent death of G. Leon- 
ard McNeill, president, Massachusetts 
Accident, Chester W. McNeill, his son, 
has been elected president of the com- 
pany. Mr. McNeill is the third genera- 
tion of his family to become the head 
of the company which was founded by 
his grandfather, George E. McNeill, in 
1883. 

Mr. MeNeill is a graduate of the 
Northeastern Law School and a member 
of the bar. He has been with the com- 
pany since 1908, first as a clerk, then 
successively as assistant manager of the 
weekly department, assistant manager of 
the claim department, assistant treasurer, 
associate counsel, counsel and first vice- 
president and general manager. 

Under his able guidance the Massa- 
chusetts Accident gives every promise 
of continuing the successful progress 
that it has shown during the regimes of 
the two previous generations of his 
family. 

Supporting Mr. McNeill will be George 
k. Bacon, who has been elected first 
vice-president, and Victor R. Weston as 
second vice-president. 





M. L. HARRIS MAKING GOOD 

Philip W. Knistern, formerly manager 
of the mortgage bond guarantee depart- 
ment of the National Surety, is now 
president of the National Reserve Cor- 
poration in New York. 

His place in the National Surety is now 
filled by M. L. Harris, who was his as- 
sistant. Mr. Harris is a young man of 
considerable promise. He has had an 
engineering training and is a _ college 
graduate. 





Be sure you sift a rumor well; 
The truth it now and then may tell. 
—Selected. 
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Underwriters’ Laboratories Reports 
On Its Casualty Activities In 1927 


Looking back over the year 1927 on 
the work of its casualty and automobile 
department, the Underwriters’ Labora- 
tories of Chicago feels gratified to see 
that there has been activity in all lines 
of work handled by this department. 
Similarly, the burglary protection de- 
partment has increased its personnel 50% 
during the past year to take care of the 
steady growth in volume of new work 
and materially greater amount of fol- 
low-up service on listed devices and in- 
stallations. The efficient testing of new 
devices has necessitated larger labora- 
tory quarters at the Chicago office, while 
in the New York office the time of two 
engineers is devoted almost exclusively 
to re-examination follow-up. 

The Laboratories has the following re- 
port to make on the various activities 
of these departments, taking the casualty 
department first. 

“Of safety appliances, there have been 
new devices of types never before sub- 
mitted for test, as well as continued ac- 
tivity in many of the classes of devices 
already well represented in the list of 
appliances inspected for accident hazard. 

“The department is represented on the 
committee in charge of the mechanical 
refrigeration safety code being prepared 
under the auspices of the American En- 
gineering Standards Committee. 

Elevator Safety Appliances 


“Attention to elevator safety appli- 
ances has continued steadily as new 
types of elevator door contacts and in- 
terlocks, a portable elevator, a cable 
equalizer, and a cable terminal fitting 
have been reviewed during the year. The 
equalizer and the terminal fitting are 
probably the most interesting of the 
group on account of their novelty. The 
former comprises a series of levers hav- 
ing the elevator ropes attached to their 
ends and pivoted at the center on a 
bar carrying a pulley or sheave. 

“A short length of flexible cable an- 
chored at each end to a rigid plate at- 
tached to the elevator car passes over 
the sheaves on the cable bars and under 
sheaves attached to the plate. The 
levers equalize the load between the 
cables attached to their ends and the 
rope and sheave combination equalizes 
the load carried by the various cable 
levers. 

“The cable terminal fitting was de- 
signed to overcome the uncertainty of 
the various methods of securing the ends 
of wire rope and accomplishes its pur- 
pose by the use of a special steel sleeve 
with a soft aluminum liner, the combina- 
tion being squeezed or swedged onto 
the wire rope by a hydraulic press. A 
special socket holds the fitting and ap- 
plies the load against the end of the 
sleeve. 

Fire Escapes 

“The list of appliances inspected for 
accident hazard now contains two slide 
or chute fire escapes. The first one 
was submitted several years ago; the 
second was submitted and tested dur- 
ing the current year. 

Window Cleaners’ Anchors and Belts 


“Considerable work has been done in 
examining and testing window cleaners’ 
anchors and belts. Several new types 
of anchors have been submitted and 
tested and a contact has been estab- 
lished with the manufacturers of win- 
dows so as to work out an agreement 
whereby labeled fire windows having 
cleaners’ anchors attached will be in 
conformity with the best practice in the 
design as well as in the methods of at- 
tachment for anchors. 

Saw Guards 

“The department has established con- 
tact with the National Safety Council 
for the investigation of guards for cir- 
cular wood saws. This is a research 
project under the auspices of a special 
committee of the Safety Council, which 
has employed the Laboratories to con- 


duct the necessary investigation and 
tests with a view to developing a stand- 
ard of requirements for guards intended 
for this purpose. 


Laminated Glass 


“One of the most interesting investiga- 
tions conducted has been that of lami- 
nated glass. This product, comprising 
two sheets of glass with a sheet of py- 
roxylin plastic cemented between them, 
is of value as a safety precaution be- 
cause it does not shatter and throw 
large pieces which produce cuts as in 
the case of ordinary plate glass. It is 
worthy of note that automobile compa- 
nies are using more and more of such 
materials. Advices are that some cars 
are furnished with windshields of this 
glass as standard equipment.” 

Burglary Protection Activities 

Referring to the activities in its bur- 
glary protection department, the Under- 
writers’ Laboratories comments as fol- 
lows on a standard on collection safes 
now under consideration: “These safes 
are designed for use primarily in chain 
stores, filling stations, and similar estab- 
lishments, for protection against day- 
light robbery and burglary of petty cash 
deposited after banking hours. A collec- 
tor’s key must be used in conjunction 
with the key held by the storekeeper 
before the safe can be opened. This spe- 
cial locking arrangement affords the pro- 
tection against daylight robbery. 

“A standard has been developed cov- 
ering relocking devices for application 
to safes, chests, and heavy vault doors, 
in addition to the type of device which 
has been in use for some years on light 
vault doors. Label service is being inau- 
gurated on all classes of relocking de- 
vices. 

“A radical departure is in process on 
standards applying to burglar alarms. Up 
to this time, these standards have em- 
ployed a credit schedule for analysis of 
systems as Grade A, B, etc., according 
to merit. The revision contemplates a 
material amplification of fundamental 
and grade requirements as a substitute 
for credits and some upward revision. 
This change has been started on the 
local mercantile alarm standard and is 
believed to be a step in the direction of 
increased utility to manufacturers and 
the Laboratories, and a means of se- 
curing uniformity. 

New Certificate Forms 


“Further experience has indicated some 
desirable changes in the form of cer- 
tificate tag which listed manufacturers 
are authorized to apply to installations 
made in accordance with requirements. 
Originally a record of issued certificates 
was kept in a book of stubs maintained 
at the office of the issuing manufacturer. 
The new form replaces the stub and 
furnishes an exact carbon of the issued 
certificate, one copy of which is sent 
to Underwriters’ Laboratories and the 
other retained by the operating com- 
pany. It is reduced in size and carries 
more information. 

“This plan permits the filing of certifi- 
cate copies geographically, so that in- 
spection tours can be arranged to allow 
a greater number of inspections for the 
same traveling expense. The form was 
first developed for bank vault local bur- 
glar alarms, but will be extended to 
bandit-resisting enclosures, tear gas in- 
stallations, and possibly to all classes of 
alarm systems. 

“Re-examination of certificated in- 
stallations is constantly demanding more 
supervision and time. It is evident that 
a greater number of inspections would 
be valuable on certain classes of sys- 
tems, but this work is limited to the 
extent of the re-examination fund pro- 
vided by the industry. A vigorous fol- 
low-up is being made of service furnished 
by central station companies, and the 
time and difficulty involved in making 
actual determinations on service necessi- 


tate some sacrifice on the amount of in- 
stallation follow-up. 


Burglary Resistance of Safes 


“Many new models of safes designed 
to afford a limited protection against 
burglarious attack have been examined. 
These devices are submitted for bur- 
glary classification, “T-20.” Included 
with the fire-resistive type of safe is a 
variety of designs used solely for stor- 
age of furs, jewelry, and securities. Sev- 
eral designs of combination locks for 
use on “Class T-20” safes have also been 
investigated. 

Alarms in Small Cities 

“There is increased demand for alarm 
protection on premises, mercantile vaults 
in the smaller towns and cities. The re- 
sult has been the formation of new com- 
panies operating over a fairly wide range 
of territory, and has introduced new 
problems in connection with the char- 
acter of maintenance service to be fur- 
nished on such systems. 

“Listed units, such as control cabinets, 
alarm housings, floor traps, and other 
protective devices, are now available to 
small installing companies, making it pos- 
sible for them to install service installa- 
tions of listed caliber in their respective 
communities without involving the ex- 
pense of developing a complete new sys- 
tem. 

“Customers and insurance companies 
will benefit by more reliable protection 
in localities which heretofore could not 
be economically supplied with alarm 
systems.” 





ADDS TWO NEW LINES 


The National Union Indemnity of 
Pittsburgh is now prepared to write gen- 
eral liability and elevator insurance. Two 
years ago the company started with 
automobile liability, followed this with 
plate glass and burglary, and just re- 
cently decided to enter the surety field. 
Its latest line is the fifth step toward 
the ultimate goal of “a multiple line com- 
pany.” 





An Agency Company 





OUR success as an 

insurance man de- 
pends to a great extent on 
the co-operation of the 
Home Office. Prompt set- 
tlement of claims and a 
liberal underwriting pol- 
icy are essential from your 
standpoint. 


The United States Fi- 
delity and Guaranty Com- 
pany recognizes that a 
satisfied policyholder is 
one of your strongest as- 
sets. This is another rea- 
son why we have come to 
be known as an agency 
company, 





UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 
Home Office: 

. BALTIMORE MARYLAND 


$155,000,000 Paid in Claims in 30 


Years 
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